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125,000 View Renovized Cottage 


PorTLAND, OreE., May 19.—As was 


briefly told in the AMERICAN LuM- 


BERMAN of April 28 (page 1) an ex- 
tremely interesting demonstration of 
the renovizing of an old, ramshackle 
cottage, right in the heart of the city, 
has for several weeks past been en- 
gaging the attention of thousands of 
residents, who have watched a trans- 
formation so remarkable as to be al- 
most beyond belief were it not for the 
visual “Before” and “After” testi- 
mony of the structure itself. 

The unprepossessing subject of this 


stitute of Architects, with the result 
that it undertook to supervise the proj- 
ect, performing a valuable service. 

More than a hundred thousand per- 
sons have inspected the renovized cot- 
tage since it was thrown open on April 
28 of this year. Another 25 000 will 
probably be added to this number be- 
fore its doors are closed on June 15, 
immediately after the annual Rose 
Festival. In view of the fact that 
several conventions are to be held in 
connection with the Festival, possibly 
an additional 25,000 is underestimating 


to come Definite evidence to that 
effect is already in sight from many 
directions. 

kk. B. MacNaughton, president of 
the First National Bank, the man at 
the helm during the campaign, says so 
in these words: 

“We are pleased with the interest 
being aroused on the part of the pub- 
lic. Best of all, we are delighted with 
the orders which are coming to the 
building trades on every side from 
people who have seen ideas in the 
house which they want worked out in 





Fifty-four-year-old house in Portland, Ore., before and after Renovizing 


demonstration was a _ cottage, built 
more than fifty years ago, run down 
and virtually untenantable, which was 
donated to the renovizing campaign by 
the Anna Sarah Director Estate. The 
structure was hauled, on trucks, from 
its original location to the old Post 
Office grounds, where the renovizing 
process has been carried out, and 
where the completed house now stands, 
admired by all beholders, especially 
those who from day to day have 
watched its transformation. 

The initiative for the renovizing 
campaign here was taken by the First 
National Bank, which interested the 
Oregon chapter of the American In- 


the grand total, which may actually 
come nearer to the 150,000 mark. 

Everyone inspecting the cottage, it 
is safe to venture, has come away with 
some constructive idea to be put into 
practice as soon as possible. This de- 
duction could be easily reached from 
inquiries and comment noted by the 
attendants in charge. 

The renovizing campaign, spon- 
sored by the First National Bank, with 
most generous voluntary co-operation 
on the part of many business firms in- 
terested in better homes, must be re- 


corded an overwhelming success, the 
beneficial effect of which upon trade 
and industry will be felt for some time 


their own homes. That was the rea- 
we undertook the venture, and 
since it is succeeding we feel that our 
efforts have been justified.” 

Walter W. Blaesing, head of the 
Blaesing Painting Co. (Inc.), in a let- 
ter to the bank, says: 

“We wish to commend the ‘Reno- 
vized House’ idea. You will be inter- 
ested to know that considerable inter- 
est has been aroused regarding paint- 
ing. We are particularly pleased to 
note that the average home owner is 
now vitally concerned in obtaining 
only quality paints, applied by a reli- 
able painting contractor.” 

(Continued on page 24) 


son 























2 AMERICAN LUMBERMAN 


May 26, 193, 





et 
Bai! fit 





aS 





NO. 10 


INA 


SERIES 


tional today. 














THE MARCH OF AMERICAN CIVILIZATION HAS 


Old Timers Will Recall the Lumber Schooner Days 
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tor needs to be satisfied with less than Genuine Northern White Pine which is still available in abun- 
dant quantities from International Lumber Company's virgin forests. Get in touch with Interna- 


INTERNATIONAL LUMBER COMPANY 


1100 Builders’ Exchange, MINNEAPOLIS, MINN. 


FOLLOWED GENUINE WHITE Ping 


— White Pine Moving 
To Build the Midwest 


é A great epoch in American history was the 
building up of the Middle West—in which old- 
time Genuine White Pine played such a dom- 
inant part—in building homes, factories, ware- 
houses. Without an abundant supply of easily 
accessible White Pine the rapid strides made 
would hardly have been possible. 


Carpenters, cabinet men, factory craftsmen 
learned to know and love White Pine—and today 
it still stands the supreme easy working wood of 
all ages. 


No dealer should be without at least a mod- 
erate stock of old-time White Pine to meet the 
needs of the specialized user. No factory opera- 
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Handy— Accurate 


HE ACTUARY 


Does a Man’s Work 


TRY IT! 


The Actuary tables are designed 
especially to cover all the ordin- 
ary calculations made by lum- 
bermen. However, the Actuary 
will answer equally well for many other purposes 
where figuring is required. 


Your Problem May Be: 


Money or Feet 





Shingles or Freight 
Wall Board or Odds 
Areas or  Bushels 
W ages or Moulding 


The Actuary will give you the answer, Quickly 
and Accurately. 


Latest revised edition bound 
in red leather. Postpaid, $10.00 


American fimberman 


431 So. Dearborn St. CHICAGO, ILL. 
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Administration Moves to Revive 
Home Building 


HEN the AMERICAN LUMBER- 

MAN more than a year ago in- 

augurated a campaign to enlist 
the aid of the Government in provid- 
ing financing facilities for the -repair, 
remodeling and building of homes, it 
did not immediately meet with a lot of 
encouragement and there were many 
in the lumber industry who felt that 
any effort along this line would be 
futile. However, gradually the lum- 
ber industry in its various branches 
began to fall into line, other organiza- 
tions joined in the campaign, and suf- 
ficient pressure was developed to in- 
duce the administration at Washing- 
ton and the Congress to become inter- 
ested in doing something that would 
restore employment to the actual mil- 
lions in the building trades who were 
idle because there was little or no 
building being done and not much 
hope for any unless financing facili- 
ties were supplied. 

Retail lumber and building material 
dealers individually and through their 
associations, notably the National Re- 
tail Lumber Dealers’ Association, ral- 
lied valiantly to the support of the 
campaign, which eventually became 
nationwide in all its aspects. 

Realizing that unemployment could 
be relieved more quickly through a re- 
vival of building than through any 
other source, and feeling that the ad- 
ministration in Washington was will- 
ing to use Government funds in every 
legitimate way to restore employment 
and take men off the relief rolls, the 
AMERICAN LUMBERMAN urged legisla- 
tion that would amend the Home Loan 
Bank Law so that money could be 
made quickly available through that 
source for home financing. Bills along 
this line were introduced in Congress, 
but not being fully in line with the 
ideas of those upon whom the admin- 
istration depended for advice and sug- 
gestions, these bills were side-tracked 
and now a measure is before Congress 
that contemplates the encouragement 
of a greater and freer use of private 
capital in financing home building and 
home repairs. 

This legislation is along desirable 
lines and the AMERICAN LUMBERMAN 
is glad to give its hearty endorsement 
and urge all those individual lumber- 
men and all the organizations of vari- 
ous kinds interested to throw their 
whole-hearted support back of this 
legislation and endeavor to secure its 
passage before the present Congress 
adjourns. 

In this issue will be found a fairly 
comprehensive summary of the fea- 
tures of the bill introduced in the Sen- 
ate by Senator Fletcher, which is simi- 
lar to the bill introduced in the House 


by Congressman Steagall. A careful 
study of the bill should convince any 
reader that this legislation will make 
it easy for people to repair old homes 
and to build new ones. 

In this plan no Government money 
is actually involved other than as a 
guarantee of repair loans and insur- 
ance of mortgages on homes. With 
the guarantee of the Government thus 
provided, private capital should eag- 
erly seek loans of this kind. 

Benefits of the legislation will not 
be realized, however, without the ac- 
tive leadership of lumber and building 
material dealers, co-operating with 
contractors, builders, finance institu- 
tions and prospective home owners in 
their several communities. 

Most important of all, however, for 
the present, is for everyone interested 
to bring all the influence possible to 
bear upon Congress to have this legis- 
lation quickly enacted. Hearings are 
in progress in Washington and testi- 
mony has been heard both from pro- 
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ponents and opponents of the legisla. 
tion. It is gratifying to the Amen, 
CAN LUMBERMAN to see the prompt 
and efficient activity of retail lumber 
and building material dealers, partic. 
ularly, many of whom already haye 
advised that they have contacted thei 
congressmen and are doing everything 
possible to push _ the legislation 
through. Recommended by the Ad. 
ministration, favored by organizations 
in practically every field affected, ep. 
dorsed by influential constituents of 
congressmen of every section of the 
country, and having the additional ad- 
vantage of possessing real merit, this 
bill should be enacted into law by 
this Congress. But because of the 
pressure of other important legisla- 
tion, there is danger, of course, that 
it may not get through the mill. For 
that reason no opportunity should be 
overlooked to aid in securing speedy 
enactment of the law. 

Not only should every lumberman 
rally to its support, but when the bill 
has become a law nothing should be 
left undone to make it quickly effec- 
tive in restoring building activity and 
relieving the unemployment that hangs 
like a pall over the building industry. 


Attend the Conventions, Face the 
Facts, Provide the Remedy 


National Lumber Manufacturers’ 

Association and American Forest 
Products Industries (Inc.), together 
with the first annual meeting of the 
Lumber Code Authority, all of which 
will occur in Chicago beginning June 
11, will be of vital importance to every 
branch of the lumber industry and 
should bring together one of the larg- 
est assemblages of lumbermen ever re- 
corded. This is a critical time in the 
history of the lumber industry. That 
could well have been said at almost 
any time within the past fifty years. 
For example, just fifty years ago the 
AMERICAN LUMBERMAN was Calling at- 
tention to the fact that there was an 
overproduction of lumber and the ne- 
cessity for something to be done to 
bring about a better balance between 
supply and demand. 

A year ago many lumber manufac- 
turers were enthused over the fact that 
at last the industry would be permitted 
to undertake self-government in a 
practical way, and they felt that with 
the making of a code most of their 
problems would be solved, particularly 
that of merchandising at a profit, or at 
least without a loss. There were keen- 
visioned, far-sighted leaders, however, 
who never for a moment lost sight of 
the fact that no code in itself could sell 
lumber or any other product, and they 
realized that the need for promotion, 
merchandising, advertising was just as 


T's: ANNUAL meetings of the 


great as it ever was. For the past year, 
though, the industry has been wholly 
wrapped up in code matters, and the 
other equally important problem of cre- 
ating a greater demand for lumber has 
been almost entirely neglected. 

At these coming conventions one of 
the most important problems for dis- 
cussion, and it is hoped solution, will 
be the development of a real program 
of promotion that will be more than 
merely a temporary affair, a program 
that will be based upon a planned cam- 
paign over an extended period of time. 

Despite the vigorous curtailment 
program that has been in effect, cold 
statistics show that more lumber 1s 
being produced than is being con- 
sumed. The industry has just about 
reached rock bottom insofar as cur- 
tailment of production is concerned if 
it expects ever again to be a prosper- 
ous industry. This being true, some- 
thing must be done more than simply 
to reduce output to come within the 
limits of a restricted demand. Those 
whose money is invested in timber and 
sawmills, the tens of thousands of em- 
ployees whose well-being depends upon 
the lumber industry, the other thou- 
sands of people engaged in the distri- 
bution, the fabrication and the use ol 
lumber in many ways, all are interest- 
ed in seeing more lumber produced, 
sold and used. 

This should be the dominating 
thought in the mind of every individ- 
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wal who comes to Chicago for these 
conventions. There should no longer 
be any quibbling over the matter of as- 
sociation dues, code fees and assess- 
ments for promotion purposes. The 
grim fact remains that to put the in- 
dustry back on its feet some real money 
must be spent. The manufacturer who 
feels that because his code fees and 
association dues seem so burdensome 
that he can not afford to invest any 
money in promotion and advertising, 
certainly must get that idea out of his 
mind. Organized promotion is needed 
more than ever. This kind of promo- 
tion can again create a demand for 
lumber and bring wood again into pop- 
wlar favor. It can not, however, sell 
any individual manufacturer’s product. 
This being true, whatever direction a 
planned promotion campaign may take, 
it can not hope to be entirely success- 
ful without the merchandising, adver- 
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tising and sales effort of the individual 
manufacturer. 

That the code has been a life-saver 
for the lumber industry can not be 
questioned. Even with its many mal- 
adjustments and its many irritating 
features the code has been helpful, and 
it is doubtful if any appreciable num- 
ber of individuals or concerns would 
be willing to see it thrown aside and 
unrestrained competition again become 
the order of the day. For that reason 
it is believed that the code will be 
strengthened and the industry continue 
to at least make a valiant effort to regu- 
late itself. The American LuMBER- 
MAN believes that there is wisdom 
enough in the industry to find a way to 
iron out the inequalities, eliminate the 
injustices and strengthen the desirable 
features of the code. It is safe to say 
that the code will remain in effect. 

The big thing, then, is to make it 
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possible for more lumber to be sold 
and used, so that more men may be 
given employment and costs be held 
down so that the price at which lum- 
ber must be sold to the ultimate con- 
sumer may never become unduly bur- 
densome. 

The industry faces some serious 
problems. The time has come when 
there must be a solution of as many of 
them as possible. The annual conven- 
tions of the National Lumber Manu- 
facturers’ Association and of Ameri- 
can Forest Products Industries (Inc.) 
offer the opportunity. 

The AMERICAN LUMBERMAN urges 
every lumber manufacturer and every 
lumber distributor who can possibly 
do so to attend these meetings, and to 
come determined that this shall mark 
a turning point in the history of the 
industry and record its real start on 
the road back to prosperity. 





Tacoma Club to Exhibit at 
Chicago Fair 


Tacoma, WasH., May 19.—A lumber exhibit 
supplied by the Tacoma Lumbermen’s Club, 
with the assistance of the St. Paul & Tacoma 
Lumber Co. and the John Dower Lumber Co., 
will be one of the outstanding features of this 
year’s Washington exhibit at A Century of 
Progress in Chicago. Details of the exhibit 
were revealed by E. F. Benson, of Tacoma, 
executive director of the Washington display, on 
the eve of his departure for Chicago to assume 
personal direction of the Washington exhibit. 
The lumber display will include a timber 28 
feet long, 3 feet wide and 2% feet thick, with 
the bark left on one edge. The timber weighs 
four tons and contains 2,800 feet of lumber. 
Four big panels are to go atop the timber. 
They will show veneers, etched panels, doors 
and other special fabrications of fir. Supple- 
mental features will include photographs taken 
in virgin Washington forests. 


Maryland Concerns With 
a Long History 


BALTIMORE, May 21.—The forthcoming cele- 
bration of Maryland’s Tercentenary has given 
rise to the compilation of a directory of lines 
of business that date back to the early days of 
Baltimore as a commercial and industrial center. 
The names on this list include: 

The Kimball Tyler Co. (Inc.), a cooper- 
age producer which has had an _ uninter- 
rupted existence of more than 100 years and 
is still going strong, being accounted among 
the leaders in its line. 

H. D. Dreyer & Co. (Inc.), box manufac- 

turer, dates back to 1872, the firm having 
been founded by the late H. D. Dreyer, sr., 
and the son, H. D. Dreyer, jr., now carry- 
ing on. 
_John L. Aleock & Co. have been engaged 
In the hardwood export and import trade 
Since 1893, with John L. Alcock as the head. 
Previously Mr. Alcock was a partner in an- 
other firm. 

John H. Geis & Co. (Inc.) have been ac- 
tive in the lumber, sash and door and build- 
ing material trade since 1878. This house 
was started by the late John H. Geis, and 
'S now headed by a son of the deceased. 

Almost of the same age is the firm of 
John Dittmar & Sons, the beginnings of 
which run back to 1876. 

The furniture and chair manufacturing 
enterprise of the Bagby Co. goes back to 
1880; the son of the founder is now in 
charge. 

The nestor of the lumber trade, George 
E. Waters, is still active as the head of 
saenee E. Waters & Co., which operates a 


The business of the Baltimore Tank & 





Tower Co. is indicated by its name. 
concern was called into being in 1898. 

The oldest of the sash and door and in- 
terior woodwork establishments in the city, 
Joseph Thomas & Son, ended its long history 
only last year, when it went into the hands 
of receivers and was wound up. 


This 





Holds Displays of Insulation 
in the East 


Battrmore, Mp., May 21.—Following a dis- 
play in Philadelphia, the Wood Conversion 
Company, a subsidiary of the Weyerhaeuser 
Timber Co., has opened a week’s exhibition of 
its products on the fourth floor of the Southern 
Hotel here. The showing, which started today, 
will continue until next Saturday. It is under 
the direction of George E. Gillespie. district 
representative, and includes specimens of decor- 
ative, insulating and sound deadening materials. 
The product, generally known as Nu-wood, 
comes in sheets of varying widths, panels, bevel 
edge, ceiling, bevel-lap plank, plank with wain- 
scoting, moldings and other shapes, and lends 
itself admirably not only to use as lath, but to 
decorative effects, with shapes to serve as cen- 
ters for chandeliers and every other form of 
interior adornment. The sheets can be nailed 
on the studding like lath, or pasted. For insula- 
tion purposes especially, a Balsam Wool is got- 
ten out that is easily applied and fireproof. 
Tuff-Wood, a material that comes in fairly thin 
sheets, is quite heavy. The basis of all these 
products is spruce pulp, which can be molded 
into any design, is not affected by dampness, 
does not warp or scale, and has been proved of 
value not only in home construction but in the 
erection of buildings generally. Architects, 
builders, lumber yard men, contractors and other 
classes have been invited to view the display, 
which is being stressed especially at this time, 
when there is comparatively little new construc- 
tion, as a means of simulating interior work. 





Re-location of Headquarters 


Horr, Arx., May 21.—Headquarters for 
Ozan-Graysonia Lumber Co., incorporated as 
a $1,125,000 concern, have been established here. 
The company’s distributing plants: Hempstead 
County Lumber Co. at Hope; Howard County 
Lumber Co. at Nashville; Ozan-Graysonia 
Lumber Co. at Prescott; and the Ozan-Gray- 
sonia plant at Graysonia, all will be operated 
from the Hope office. 
announced that a lumber yard would be erected 
at Arkadelphia, and, following its completion, 
a distributing plant will be established at Tex- 
arkana. 


E. B. Cantley, manager, 


Maritime Provinces to Attempt 
Larger British Sales 


Toronto, Ont., May 21.—Reports from 
northern England indicate that a profitable 
market for Canadian lumber is developing in 
connection with various housing and construc- 
tion programs. Premier L. P. D. Tilly, K. C., 
of New Brunswick, in an interview upon his 
recent return from Great Britain, also stated 
that. northern England buys “white” lumber, 
and that Canadian woods come under that 
category. In the past, he says, Canadian lum- 
ber exporters have concentrated on the Lon- 
don market, neglecting the north of England, 
where a potential market of 25,000,000 people 
is to be found within a radius of 100 miles. 





Considers Barring Shingles 


MIpDLETOWN, OnI0, May 21.—If the City 
Commission passes an ordinance that has been 
suggested to it, and which has the hearty ap- 
proval of Fire Chief Elmer Reed, shingle roofs 
may become a thing of the past in Middletown. 
The fire chief says he frequently has brought 
up this question in the past, but has never been 
able to obtain any action. He told the commis- 
sion that shiugle roofs were responsible for 75 
percent of the fires in the city this year and 
probably for an average of 60 percent of all 
fires. He called attention to the fact that such 
prohibitory ordinances now are in effect in 
seven States, and 22 cities in other States, and 
are recommended by the National -Board of 
Fire Underwriters. What steps, if any, are to be 
taken to counteract this effort to ban the use 
of wood shingles in Middletown have not been 
announced. 





Assesses Lumber Stocks 


New OreEANS, La., May 21.—Tentative 
average minimum values recommended by the 
Louisiana Tax Commission to local assessors 
for application to lumber in sawmill yards in 
making up 1934 assessment rolls, are unchanged 
from 1933, according to George Schaad, jr.. 
secretary of the Southwestern Hardwood 
Manufacturers’ Club. The values apply to 
rough lumber on yards, unmanufactured other 
than coming through the sawmill. Values are: 
Pine, $10; cypress, $20; oak, $13; ash, $16; 
all other hardwoods (tupelo, cottonwood, wil- 
low and sweet gum), $8. These values are per 
thousand board feet. Where cypress is produced 
from a hardwood operation, and yard stock 
does not exceed 20 percent of the hardwoods, 
a valuation of $15 per thousand feet applies. 
Where the percentage exceeds that set, the 
regular $20 per thousand feet applies. 
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National Housing Act Before Congress 


Wasuinecrton, D. C., May 21.—Following a 
short message to Congress from the President, 
recommending legislation that would revive 
home building and relieve much of the unem- 
ployment throughout the country, Senator 
Fletcher, of Florida, introduced in the Senate 
and Congressman Steagall introduced in the 
House similar measures that will provide the 
legislation suggested by the National Emer- 
gency Council and recommended by the Presi- 
dent. The bill introduced follows rather closely 
the plan proposed by the National Emergency 
Council and is divided into four component 
parts, as follows: 

1. Modernization. 

2. Mortgage insurance. 

3. Mortgage associations. 


4. Insurance of building and loan associa- 
tions. 


Each of these methods is calculated to bring 
support to the construction industry and the 
mortgage lending business at the points where 
strength is most urgently needed. Outstanding 
features of the bill as introduced by Senator 
Fletcher—S 3603—entitled “National Housing 
Act,” are as follows: 


Title |. National Housing Act 


This provides for the organization of the 
“Home Credit Insurance Corporation” with a 
capital stock of not to exceed $200,000,000, sub- 
scribed for by the secretary of the treasury 
on behalf of the United States. The directors 
of this corporation, not more than seven nor 
less than five persons, shall be selected by 
the President from among the officers and di- 
rectors of any existing board, commission, cor- 
poration, independent establishment or execu- 
tive department of the United States. 


Section 3.—Provides that the corporation 
may insure banks, trust companies, personal 
finance companies, mortgage companies, build- 
ing and loan associations, installment lending 
companies, and other financial institutions, 
against losses which may result in consequence 
of loans and advances of credit and purchases 
of obligations representing loans and advances 
of credit made prior to Jan. 1, 1936, to enable 
home owners and others to make alterations, 
repairs and improvements. The corporation 
may insure repair and modernizing loans 
against losses amounting to not more than 20 
percent of the total amount of the loans. No 
modernizing loan shall be for more than $2,000. 


{The exact language of the bill is: “The 
power to insure granted herein shall be limited 
so that in no case shall the corporation insure 
any financial institution against losses amount- 
ing to more than 20 percentum of the total 
amount of loans made by it or credit advances 
by it.” This is understood to mean that a 
$2,000 modernizing loan would be insured 
for $400.] 


Section 4.—The Home Credit Insurance Cor- 
poration can loan or agree to loan to financial 
institutions, participating in the renovation and 
modernization program, amounts equal to the 
full face value of the insured obligation offered 
as security at such rates and upon such terms 
and conditions as the board of directors shall 
determine. 


SecTIon 5.—Empowers the corporation to in- 
sure amortized mortgages and like liens on 
owner occupied homes or low cost housing 
projects when presented by approved financial 
institutions. This insurance as far as practic- 
able shall be on the mutual principle. Mort- 
gages that are insurable are restricted to those 
involving an original principal obligation not 
in excess of $20,000, or in excess of 80 percent 
of the appraised value in the case of new 
homes, or 60 percent of the appraised value in 
the case of new mortgages on existing homes. 
The corporation is required to discourage purely 
speculative or socially undesirablé building. 
{The total amount available for the purpose of 
insuring mortgages on existing homes is five 
times the aggregate par value of the corpora- 
tion’s outstanding capital stock, or $1.000.000.- 
000.) 

Section 6.—Provides that the corporation may 
issue notes, debentures, bonds or other obliga- 
tions fully and unconditionally guaranteed both 
as to principal and interest by the United States. 


SECTION 7.—Requires the corporation to make 
and publish statistical surveys and legal and 
economic studies to guide the development of 
housing and the creation of a sound mortgage 
market in the United States. 


SEecTION 9—Provides heavy penalties for false 
statements or wilful overvaluing of securities. 


Title Il. National Mortgage 
Associations 


This provides that any number of persons not 
less than five may establish a National Mort- 
gage Association for the purpose of lending on 
real estate mortgages, purchasing, selling and 
dealing in credit instruments secured by mort- 
gages and borrowing money for these purposes 
by issuing bonds or debentures. [This is for 
the purpose of providing for the organization 
of additional institutions to handle home financ- 
ing where local savings are insufficient to meet 
the requirements. ] 


SECTION 203.—Provides that a minimum paid 
in capital of $5,000,000, privately subscribed, is 
a prerequisite to authority for any such na- 
tional mortgage association to commence busi- 
ness. The incorporation of such association is 
placed under the control and supervision of the 
Federal Home Loan Bank Board. 


SecTIon 206.—Provides that the Federal 
Home Loan Bank Board shall not grant such 
authorization to commence business until it is 
satisfied that the capital stock of a par value 
of $5,000,000 has been subscribed for at not 
less than par and paid for in full in cash or 
Government securities and that all other con- 
ditions it may impose have been met. 


SECTION 207.—Restricts bonds or debentures 
of any mortgage association outstanding at any 
one time to fifteen times the aggregate par 
value of its outstanding capital stock, or the 
current value of mortgages held by it plus the 
amount of cash and its equivalent and bonds 
or obligations of the United States which it 
holds. 

The remainder of Title II covers the details 
for organization and conduct of these national 
mortgage associations. 


Title Ill. Insurance of Savings and 
Loan Savings 


This provides for the organization of a Fed- 
eral Savings and Loan Insurance Corporation, 
which shall have a capital stock of $100,000,- 
000. The management shall be invested in a 
board of trustees consisting of the members of 
the Federal Home Loan Bank Board. [The 
purpose of this corporation is to insure savings 
accounts in member institutions.] 


SecTION 303.—In the event of a default by an 
insured institution, the Federal Savings and 
Loan Insurance Corporation shall pay to each 
insured member the amount of his insured ac- 
count, up to $2,500, not exceeding 10 percent in 
cash, 50 percent of the remainder within one 
year, and the balance within three years from 
the date of such default. If desired by the de- 
positor, payment may be made through a new 
insured account in an insured institution not in 
default. 


Section 304.—Provides that institutions elig- 
ible to insure their accounts under this title 
shall be confined to members of a Federal Home 
Loan Bank which are organized as Federal 
savings and loan associations, building and loan 
associations, savings and loan associations, 
homestead associations, co-operative banks. 


Section 305.—Provides for the acceptance for 
insurance of such institutions which are solvent 
and in sound financial condition. The premium 
rate is set for insurance equal to one-half of 
one percent per annum of the total amount in 
all accounts of an institution to which insur- 
ance applies, this premium rate to continue un- 
til a fund has been built up in the corporation 
equal to 5 percent of all of the accounts insured 
by it. In addition to this premium charge, an 
assessment not to exceed one-fourth of one per- 
cent per annum is provided to cover losses as 
they are incurred. 


Section 306.—Provides for withdrawal of an 
insured association and termination of the in- 
surance. The corporation shall have power to 
terminate the insurance at any time for contin- 


ued violation of any provision of this title or 
any regulation made under it. Provision is 
made that no insured institution shall (1) make 
loans beyond fifty miles from its principa] offi. 
ces; (2) issue securities after becoming an in- 
sured institution, the form of which has no 
been approved by the insurance corporation ang 
no form of securities or contract shall be ap- 
proved which guarantees a definite return ora 
definite maturity; (3) carry on any sales play 
or practice or advertise in violation of regula. 
tions made by the insurance corporation; (4) 
fail to provide, before paying dividends or Other 
forms of earnings to insured members, for ade. 
quate reserve in accordance with regulations 
made by the insurance corporation, which shall 
require the building of reserves within a rea. 
sonable period not exceeding ten years, up to 5 
percent of all-insured accounts. Insured insti. 
tutions are permitted to withdraw from the cor. 
poration at any time upon a majority vote of 
their stockholders or other final controlling ay. 
thority, but are obligated to pay premiums for 
three years after such withdrawal. 


SecTIon 307—Authorizes the corporation to 
serve as liquidating agent for institutions which 
have defaulted and generally to participate in 
and assist in their reorganization. 


SEcTION 309.—Exempts the corporation and 
all its obligations from taxation (except sur. 
taxes, estate, inheritance and gift taxes), ex- 
cept that real property of the corporation may 
be taxed the same as real property privately 


owned. 
Title IV. Amendments 


Section 401.—Amends the Federal Home 
Loan Bank Act so as to enlarge the discount 
facilities of Federal Home Loan Banks. It au- 
thorizes Federal Home Loan Banks to make 
advances to members upon the security of home 
mortgages subject to the following limitations: 


1. If secured by a mortgage insured under 
the provisions of Section 5 of the National 
Housing Act, the advance may be for an amount 
not in excess of 90 percent of the unpaid prin- 
cipal of the mortgage loan. 


2. If secured by a home mortgage given 
in respect of an amortized home mortgage loan 
which was for an original term of eight years 
or more, or in cases where shares of stock 
pledged for security mature in eight years or 
more, the advance may be for an amount not 
in excess of 65 percent of the unpaid principal 
of the home mortgage loan, and in no case 
shall the amount of the advance exceed 6) 
percent of the value of the real estate securing 
the home mortgage loan. 


3. If secured by a home mortgage given 
in respect of any other home mortgage loan, 
the advance shall not be in excess of 50 percent 
of the unpaid principal of the home mortgage 
loan, and in no case shall the advance exceed 
40 percent of the value of the real estate secur- 
ing the home mortgage loan. 

SecTION 402.—Authorizes the Federal Home 
Loan Bank to make advances to members “in 
order to enable such members and non-mem- 
ber borrowers to re-lend such advances for 
the purpose of financing home repairs, im- 
provements and alterations.” These advances 
shall be made only upon the security of notes 
representing obligations incurred pursuant to 
and insurable under Section 3 of the National 
Housing Act. Rates of interest, terms and 
conditions are to be determined by the Federal 
Home Loan Bank Board. 


Section 404.—Amends the Farm Credit Act 
of 1933 to provide that with the approval of 
the Governor of the Farm Credit Administra- 
tion and under rules and regulations prescribed 
by the production credit commissioner, produc- 
tion credit associations organized under the 
Farm Credit Act of 1933 are authorized to make 
loans to farmers to enable them to make home 
alterations, repairs and improvements. 


Section 405.—Amends the Federal Reserve 
Bank Act by adding a provision to Section 2%, 
authorizing the removal of the present limita- 
tions of a five-year maturity and 50 percent of 
appraised value on home mortgage loans where 
such loans are insured. as provided in Title 1 


Section 406.—Further amends Section 24 of 
the Federal Reserve Act to provide that loans 
made to finance the construction of residential 
or farm buildings and having maturities not to 
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xceed six months, even though secured by a 
= rtgage Or similar lien, shall not be consid- 
ar" as loans secured by real estate but shall 
be classed as ordinary commercial loans, pro- 
yiding that no national banking associations 
shall invest in or be liable on such loans 
in an aggregate amount in excess of 50 percent 
of its actually paid in and unimpaired capital. 
if accompanied by a valid and binding agree- 
ment of an acceptable person, association, part- 
nership or corporation to advance the full 
amount of the loan upon the completion of the 
puilding, notes representing such loans shall be 
eligible for discount as commercial paper. 


While this legislation has not been announced 
as being on the approved list of measures to be 
siven prompt attention, it is believed that it 
will become a law before the present Congress 
adjourns. , 

This provides such safeguards for private cap- 
ital that it is believed there will be little diffi- 
culty in securing ample financing for a tre- 
mendous amount of repairs, remodeling and 
new home building. 

The big and the immediate problem will be 
to locate the prospects who are reasonably sure 
to meet their payments and the finance institu- 
tions that are prepared to make loans under 
this new legislation, bring these together and 
thus get the building movement under way. 

Retail lumber and building material dealers, 
contractors, civic bodies, and financial institu- 
tions all should be deeply interested and all 
should co-operate in every constructive effort to 
make this legislation immediately effective and 
quickly relieve unemployment and provide neces- 
sary housing. 


Procedure for Getting Repair Loans 


Inasmuch as greatest interest just now at- 
taches to plans for repairs and remodeling that 
are so badly needed and which promise earliest 
returns from the Housing Act, dealers will be 
particularly interested in information as to how 
to advise prospective customers to proceed. In 
this connection, the current issue of Millar’s 
Housing Letter gives the following detailed pro- 
cedure to be followed in making an individual 
loan : 

(1) The home owner engages a contractor 


or architect to prepare plans of the work pro- 
posed. 


(2) The contractor or architect prepares 
a statement of costs. 


(3) The owner furnishes whatever credit 
references the local lender requires. 


(4) The local lender assures the contractor 
or architect that on completion of the job the 
home owner’s note for its total cost will be 
discounted. 


(5) The work will be done. 


(6) A certificate signed by the owner and 
the contractor or architect stating that the 
job was completed satisfactorily will be at- 
tached to the note. 


(7) The note will be 
local lender. 


(8) It will be recorded on the lender's 
books as being a credit advance in accord- 
ance with the National Housing Act. 


discounted by the 


(9) If payments on the loans are made 
correctly, the advance would be repaid with- 
out recourse to the insurance corporation. 


(10) If payments default on the individual 
loan, the local lender would carry it as a 
bad debt until such time as he has an ac- 
counting with the insurance corporation for 
= the credit he has extended to date under 
the Act. 


_ (11) When he demonstrates that the loan 
is actually a bad:debt and can not be col- 
lected, the insurance corporation would repay 
him the total of all such defaults if they are 
less than 20 percent of the total credit he has 
advanced. If they amount to more than 20 
percent of the total credit he has advanced, 
the insurance corporation’s liability is limited 
Just to 20 percent. 


Based on past experience, it is improbable 
that the insurance corporation will ever b: 
called upon to make good defaults in a propor- 
tion more than 2 percent or 3 percen* of the 
total credit advanced. 


AMERICAN LUMBERMAN 


Getting Loan for a New Home 


In the case of a person desiring to build a 
new home and requiring assistance in financing 
it, the procedure would be about as follews: 

The prospect would go to a bank or build- 
ing and loan association or mortgage com- 
pany and apply for a loan. A thorough in- 
vestigation would follow. For a $10,000 home, 
$2,000 in cash would be required, and a loan 
of $8,000 could be authorized, to carry 5 per- 
cent interest and be repayable in twenty 
years. In addition to this, there would be a 
small additional charge to cover the cost of 
insurance. This insurance being on the mu- 
tual plan, it is contemplated that, for exam- 
ple, on atwenty-year mortgage on which pay- 
ments have been promptly and regularly made, 
there will be a sufficient reserve accumulated 
by the seventeenth year to cover all remain- 
ing payments on the principal and interest. 

Payments would be required monthly. In 
case of failure to meet this obligation, the 
home could be repossessed and the lender of 
the money would be guaranteed up to 80 per- 
cent of the appraised value of the property. 


Dealers Preparing for Activity 


Judging from letters received by the AmeErI- 
CAN LUMBERMAN, many dealers throughout the 
country already are planning to become active 
in interesting the people in their communities to 
repair and build homes. Many also are urging 
tieir representatives in Congress to do every- 
thing possible to see that this legislation is 
enacted before Congress adjourns. This is im- 
portant. During the remainder of the time it 
will be in session, tremendous pressure will be 
brought upon Congress to enact legislation of 
various kinds and unless everyone interested 
gets busy immediately, there is no certainty 
that this important Housing Bill will be passed. 

A dealer in Michigan writes that just as soon 
as this legislation has been enacted, he will 


_ begin advertising that he is in position to help 


anyone get a Government-insured loan for re- 
pairs or new homes. His plan is to use a good 
sized display ad in the local newspaper and to 
follow everv day with a small classified ad 
asking people to come into the yard, list their 
needs and what they want to build and infor- 
mation would be secured and given to them as 
soon as possible. 

A dealer in an important Illinois city writes 
that as yet he aas not worked out any plan for 
taking advantage of the new program, but he 
expects to do so just as soon as he is fully 
advised and the legislation has become effective. 

A similar letter comes from another Illinois 
dealer, who says that just as soon as he knows 
what he can do, he will go ahead and to the 
best of his ability endeavor to interest people 
in his community in taking advantage of Gov- 
ernment-insured loans to make repairs and build 
new homes. 

A dealer in a Louisiana city writes that his 
concern will try to organize itself in a manner 
to get the most out of the facilities that are 
being put at the disposal of the people by the 
Government. 

The head of a large line yard concern in 
Texas writes that just as soon as it is definitely 
known what can be done as a result of legisla- 
tion finally enacted by Congress, his concern 
will provide a set-up that will enable it to in- 
terest the people in repairing and building. In 
this connection he says: “We do not believe 
that the dealers are going to have any trouble 
at all in securing money to operate under this 
legislation for home repairing and home build- 
ing. Just as soon as this legislation is effective, 
we are going to get real busy. We do not 
believe that any one plan is going to work and 
it will largely be determined by the size of the 
town, locality and the set-up already there for 
financing homes.” 

A well known Iowa dealer writes that his 
city is fortunately situated with reference to 
funds for financing building and says the dif- 
ficulty in his territory is not the placing of 
mortgages among private investors, so much as 
it is establishing public confidence to the point 
where people who can finance themselves 
through existing agencies will be willing to 
either remodel or rebuild. He reports that 
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there is plenty of money available in his com- 
munity to anyone who can qualify as a suitable 
credit risk. 

A dealer in Wisconsin writes that he is 
studying the proposed legislation, will do all 
he can to see that it is enacted and will endeavor 
to make the facilities thus provided fully effec- 
tive in his community. 


Contacting Their Congressmen 


Many letters have been received from deal- 
ers advising the AMERICAN LUMBERMAN that 
they are urging their congressmen to actively 
support this legislation, among these being 
dealers in Tennessee, Colorado, Missouri, Massa- 
chusetts, New Jersey, Georgia and Pennsylvania. 
Commenting upon the efforts of the AMERICAN 
LUMBERMAN to secure Government assistance 
in the financing of new homes and repairs to 
old ones, one dealer writes: 

It is indeed a pleasure to feel 
AMERICAN LUMBERMAN, with the co-operation 
of the lumber dealers, is really about to ac- 
complish this thing that will be of very great 
benefit to the industry. 

Another dealer, who has actively co-operated 
in this effort, writes as follows: 

I wish to thank the AMERICAN LUMBERMAN 
many, many times for the effort it has put forth 
to secure mortgage money for the customers of 
the building material industry. 

The Portland Cement Association is taking 
an active interest in heiping to secure passage of 
this legislation and is urging its connections 
everywhere to contact their congressmen and 
do everything possible to secure their active 
support. 


that the 


Hearings on Bill in Progress 


Hearings on the proposed legislation have 
been in progress in Washington by the Senate 
Banking Committee to which the Fletcher Bill 
was referred. Some of those testifying before 
the committee among other things said: 

FRANK C. WALKER, director, National Emer- 
gency Council—Experience has shown losses 
of from 2 to 5 percent on repair loans and 
there would be no hazard approaching the 20 
percent provided for under the insurance 
plan. 


ALBERT L. DEANE, president, General Motors 
Holding Corporation—The way to get wide- 
spread repair is to make money available to 
the home owner. The proposed plan is eco- 
nomically sound. The true annual interest 
rate under commercial plans in effect is about 
20 percent, where under the bill it would be 
between 7 and 11 percent. He thought the 
proposed plan the most constructive thing 
that has been done in the last three years. 


Maco STEWART, president of the Galveston 
Texas Building and Loan Association, op- 
posed the bill as “unworkable.” 


HorRAcE RuUSSELL, counsel for the Home Loan 
Corporation, explained the clause providing 
for insurance of deposits in building and loan 
associations and similar institutions and said 
that unless stability is brought to the build- 
ing industry and normal mortgage lending 
is resumed “there will be continued fore- 
closures, collapse of real estate values and 
unemployment.” That part of the bill that 
would provide funds for home modernization 
and repair, Russell described as “the best 
plan I have ever seen anywhere to put the 
unemployed to work in the building trades.” 

Henry I. HARRIMAN, president, Chamber of 
Commerce of the United States, heartily com- 
mended the bill as “one of the most impor- 
tant presented for your consideration. It at- 
tempts to give the necessary encouragement 
to private capital to go into the construction 
of houses.” 

SECRETARY OF LABOR PERKINS Said the pro- 
posal is “one of the most essential features 
of the recovery program.” 

CHARLES EprIson, National Emergency Coun- 


(Continued on Page 58) 





Write your Congressman that you 
are greatly interested in the Hous- 
ing Bill, and ask his support of the 
measure. 
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Compliance Becoming Chief Conc 


General Johnson to Compton: "You 
Have Done a Great Job!" 


Wasuincron, D. C., May 21.—In accepting 
Wilson Compton’s resignation as Chief of the 
Trade Association Division of NRA, tendered 
on April 17, General Johnson has written to 
Mr. Compton as follows: 

DEAR WILSON : 
I have made it a rule not to urge anybody 


to stay on this sacrificial job one moment 
longer than their personal affairs would 
permit. 


You have done a great job. I regret your 
going but you best know your own circum- 
stances. 

Sincerely, 
(Signed) HucGu S. JoHNSON. 

Mr. Compton was urgently asked by General 
Johnson last December to take a key place in 
NRA when it was as yet unable to convert it- 
self from primarily a code-making into a dom- 
inantly code-administrative machine—and when 
code administration problems were fast accumu- 
lating and insistently demanding solution. 

In announcing Mr. Compton’s appointment at 
that time, General Johnson explained that he 
had agreed to undertake the work temporarily 
“until the means of industrial self-regulation had 
been more firmly established.” 


Lending an Executive 


It was because of the over-shadowing im- 
portance of the success of NRA as a whole that 
the National Lumber Manufacturers’ Associa- 
tion consented to “lend” Mr. Compton, who is 
its manager, to the work of the Trade Associa- 
tion Division and of the Code Authority Or- 
ganization Committee and the establishment by 
NRA of a permanent organization for code ad- 
ministration. The essentials of these tasks, fol- 
lowing the great conference of Code Authorities 
in March, having been attained in April, Mr. 
Compton wrote to General Johnson on April 17 
as follows: 

DeaAR GENERAL JOHNSON: 

I undertook at the end of last year to help 
out on certain phases of industry organiza- 
tion and code administration until you could 
turn the National Recovery Administration to 
its major job, not of making codes, but of 
making them work. 

As you know I had hoped that it 
be for not more than 60 or 90 days. The 
period has now extended to 4 months and 
your permanent plan of code administration 
is now outlined and under way. 

Meantime, as you know, the condition of 
my own industry has become even more diffi- 
cult. I should not continue longer in the 
activities of NRA unless I can contribute to 
their success in some important way not 


would 


possible through others more readily avail- 
able. 

I should like, therefore, within the next 
month to return to my own business, and 


resume there the effort from the outside to 
contribute to the great recovery enterprise. 

By that time I hope we may have reason- 
ably established a workable plan for secur- 
ing improved cooperation with NRA on the 
part of industry and trade organizations. 

It has been a personal satisfaction to have 
been a part of your great army and to have 
helped to establish its standards and its 
rules. If, later, I can be of greater help in- 
side than outside, I shall be glad if I can, 
to try again 

Yours sincerely, 
(Signed) WuILson 


NRA Shall Not Fail 


In his address to the annual meeting of the 
American Trade Association Executives during 
the annual gathering of the Chamber of Com- 
merce of the United States, Compton “sized up” 
NRA from the double standpoints of in and out 
of that institution. Speaking of differences be- 
tween industry and NRA he said at that time: 

They are comparatively trifling. The im- 
portant factor is Attitude. NRA and NRA 
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codes can be made to work if industry wants 
them to work, and not otherwise. There is 
no such thing as Government planning as a 
substitute for industry planning; Government 
thinking as a substitute for industry think- 
ing; or Government enforcement of Codes as 
a substitute for voluntary industry observ- 
ance. If the forces of intelligent and delib- 
erate industry cooperation cannot be success- 
fully marshalled behind the codes; if the 
codes themselves which the Administration 
will approve are not such as to command 
general industry confidence and support; and 
if resort must be had to the general use of 
compulsions, enforced at law, the code under- 
taking will fail; and we shall go either in 
the one direction toward the resumption of 
the processes of unrestrained competition or 
in the other direction toward the supplant- 
ing of the competitive system. Faced with 
these dire alternatives, I for one say: “The 
undertaking shall not fail.” 


[Comment in May 12 issue on Dr. Compton's 
vigorous address has brought to AMERICAN 
LUMBERMAN numerous requests from readers 
for copies of the address and these have been 
supplied.—Ebiror. ] 





Federal Jury Indicts Code Violators 
[Special telegram to AMERICAN LUMBERMAN] 

BIRMINGHAM, ALA., May 24.—Indictments 
charging conspiracy to violate the lumber and 
timber products code of the N.R.A. were re- 
turned last night in the report of the Federal 
Grand Jury against W. E. Belcher and W. A. 
Belcher, operating the Belcher Lumber Co., 
Centreville and Greenpond, Ala. The indict- 
ments are the first of the kind to be returned in 
Alabama, according to Jim C. Smith, United 
States district attorney, wherein a violation of 
the N.R.A. has been charged. The indictments 
charge two violations to W. E. Belcher and one 
to W. A. Belcher. The latter is a nephew of 
W. E. Belcher and operates jointly with him the 
Greenpond mill. One indictment against W. E. 
Belcher charges conspiracy to violate the code 
through failure to secure an allotment from the 
Southern Pine Association for his lumber pro- 
duction and refusal to comply with this provi- 
sion. Another indictment charges the wages 
paid were less than 24 cents and the operating 
time was in excess of the 40-hour limit. The 
Belcher Lumber Co. was cited before the State 
compliance board several months ago and the 
district attorney states the matter was allowed 
to be returned to the compliance office without 
going before the grand jury in February on ac- 
count of a verbal agreement whereby Belcher 
would bring up all wages to date at the code 
base and also sign the compliance agreement 
and operate under it. Failing to comply with 
the verbal agreement, the compliance division 
passed the case back to the Department of Jus- 
tice and the indictments are the result of that 
investigation. 

Trial of these cases will be held at the next 
term of the United States Court at Tuscaloosa, 
Ala., according to District Attorney Smith. 

This case has been watched with considerable 
interest not only in Alabama but throughout 
the entire southern pine field, due to the promi- 
nence of the parties involved and the fact that 
they refused from the beginning of code opera- 
tion to comply with the provisions set out as to 
hours and wages. Also other nearby mills have 
contended that if the larger mill did not have to 
abide by the code they should also be exempt. 





Declared Violators of Code 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., May 24.—N.R.A. has 
announced that violation of the Lumber Indus- 
tries Code has been found in the case of Blum 
Bros. Box Co., Marshfield, Wis., and violation 
of the retail lumber code in the case of Ira 
Peace Lumber Co., Mission, Tex. 
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Enjoined from Lumber Code 
Violations 


Wasuincron, D. C., May 21.—Continuing jt; 
successful actions against code violators, NRA, 
Litigation Division has announced the issuang 
of a restraining order against the Pockrang 
Lumber & Fuel Co. of St. Louis Park (Minne. 
apolis), Minn., preventing it from continuing 
alleged violations of the fair trade practice pro 
visions of the Lumber Industry Code. This 
is the first case brought under the NRA Litiga. 
tion Division for such violations of the lumber 
code, and it is the fourth case in which recent 
actions by -this division have resulted in te. 
straining orders issued by Federal Courts. 

In the Pockrandt Lumber & Fuel Co. case 
U. S. District Attorney George F. Sullivap 
and Robert W. Strange, Assistant Counsel, 
NRA Litigation Division, filed in the U, § 
District Court, Minneapolis, a bill charging, on 
eight counts, violations of the lumber code. 
U. S. District Judge Gunnar H. Nordbye js. 
sued a restraining order against continuance of 
such violations, and made the case returnable 
May 14. 

It is alleged that the Pockrandt company en- 
gaged in unfair competitive methods consisting 
of sales below cost, and deceptive trade prac. 
tices such as not stating to purchasers the true 
grade of lumber, and_ substituting inferior 
grades. The bill also alleges violation of mini- 
mum cost protection prices. The Court’s order 
restrains the defendant from continuing such 
practices, pending trial of the case. 





Injunction Against Code Violator 


Canton, N. Y., May 21.—By an injunction 
granted in supreme court May 18 by Justice 
O. B. Brewster at the request of the Northern 
New York Lumber & Builders’ Supply Corpo- 
ration, code authority in this district, George B. 
Huse, local lumber merchant, was temporarily 
restrained from doing any business. The in- 
junction was applied for by Gerald Luke o 
Watertown, secretary of the code administra 
tive committee. Action against Huse was taken 
on the ground that he violated the code by fail- 
ing to file a price list and by underselling code 
prices. The warrant charging him with these 
violations was issued by Police Justice Charles 
E. Bowers, but a hearing on the charges was 
continued until today. Following this continv- 
ance, application for a temporary injunction was 
prepared and presented to Supreme Court Jus- 
tice Brewster, who granted it. Under this m- 
junction the defendant’s yard is closed to busi- 
ness until he files a price list, and it further 
prohibits him from doing any act or making 
any omission which will constitute a violation 
of the lumber code until the case is finally set- 
tled. 


Early Solution Promised of Mail 
Order Problems 


Wasuincton, D. C., May 21.—While much 
progress was made at a conference held m 
Chicago towards a final settlement of problems 
of competition between retail lumber dealers 
and mail order houses, it was decided that ne- 
gotiations could not be concluded until after 2 
distribution statement has been written into the 
lumber code. When that is accomplished, it 
felt that one more conference among the m- 
terests concerned will be sufficient for arriving 
at a permanent solution of the problems. At 
the conference in Chicago were present repre 
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sentatives of the Lumber Code Authority, the 
Retail Lumber Code Authority, the Nati 
Woodwork Association, and mail order houses- 
That an early solution of these problems 
absolutely necessary is indicated in complaints 
that are being received by the Retail Code Au- 
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ern in Administering Lumber Codes 


thority from dealers who are smarting under 
the effects of mail order competition. One 
dealer writes: “Unless something can be done 
to compel mail order houses to sell their ma- 
terial in our State at our code prices, there 
will soon be a complete ‘breakdown in the code 
in this State, as the dealers do not intend to 
be penalized much longer by the mail order 
houses.” Continuing, this dealer said: 

Ihave every belief that the Retail Lumber 
code would work very smoothly if this mail 
order matter could be handled promptly and 
effectively, but it must be done quickly or 
the whole code structure here will go to 
pieces. I hear little about chiseling among 
the dealers themselves. Many of them are 
restless on account of this mail order unfair- 
ness, but they have faith in the code authori- 
‘ies and are willing to exercise due patience. 
However, they are chafing at the bit and will 
not stand still much longer. 

It is generally realized that the distribution 
statement is absolutely necessary and it is sin- 
cerely hoped by all concerned that the recovery 
administration soon will reach a decision on 
this important matter. 





Retailers and Carload Shipments 


RocHEster, N. Y., May 21.—With reference 
to the sale of lumber and building materials in 
direct carload shipments exempt from the pro- 
visions of the Retail Lumber Code, retailers 
have been advised that “if a carload shipment 
made by a retail dealer is to be exempted from 
the modal markup, the following services shall 
not be performed: 1. supplying material from 
yard to be replaced out of carload when it ar- 
rives; 2. extension of credit more liberal than 
terms which could be granted by wholesaler or 
manufacturer; 3. return of any material not 
used by purchaser; 4. truck delivery from deal- 
er’s siding to the customer’s warehouse or job. 
The delivery of a carload quantity in one unit 
would not permit of selling a quantity sufficient 
to make a carload weight for partial delivery 
by truck, which would in effect be furnishing 
the buyer a retail service.” 





Wisconsin Dealers Are Gratified 


MitwavuKeeE, Wis., May 21.—‘Public hearing 
on our State code May 3. Our code signed by 
the governor May 5. Our code officially pub- 
lished May 8. Our code effective May 9.” Thus 
begins a bulletin issued to dealers of Wiscorisin 
by the Wisconsin Retail Lumber & Building Ma- 
terial Code Authority, which says: “These four 
short sentences cover in a nut-shell the most 
important event in the history of the retail lum- 
ber business in Wisconsin.” Essential features 
of this code were published in the Mav 12 issue 
of the AMERICAN LUMBERMAN. 

—— 


President Exempts Small Businesses 


Wasuincton, D. C., May 21.—President 
Roosevelt has, by Executive Order, exempted 
small businesses in towns of less than 2,500 
population from compliance with provisions of 
the Codes to which they may be subject other 
than those banning child labor and establishing 
lair trade practice rules. 

Under the Executive Order “employers en- 
gaged only locally in retail trade or local serv- 
ice trades or industries” and operating not more 
than three establishments in towns of less than 
2,500 are exempted from “those provisions of 
approved Codes of Fair Competition which re- 
ate to hours of employment, rates of pay, the 
minimum prices at which merchandise may be 
sold or services performed and the collection 
of assessments, except in so far as any such 
employer shall after the effective date of this 


order signify to the Administrator his inten- 
tion to be bound by such provisions.” 

“This exemption,” the Executive Order con- 
tinues, “is intended to relieve small enterprises 
in small towns from fixed obligations which 
might impose exceptional hardship; but all such 
enterprises are expected to conform to the full- 
est extent possible with the requirements which 
otherwise would be obligatory upon them.” 

CC 


Increased Business Under the Code 


WasuincrTon, D. C., May 21.—How an av- 
erage small industry, not only paying code 
wages but more than the code requires, has in- 
creased its business 150 percent is told in a let- 
ter from the Monroe Street Lumber Co., Spo- 
kane, Wash., to Senator Homer T. Bone, of 
that State, who forwarded it to National Re- 
covery Administrator Johnson. Among other 
things the letter says: 

We feel that our company represents an 
average small industry and in view of the 
many criticisms of NRA that we read, we 
wish to express ourselves as completely in 
accordance with the President and the Na- 
tional Recovery Act. For the first four 
months in 1934 we have had an increase in 
business of 150 percent over the correspond- 
ing period in 1933. Our lowest wages are 
5 cents per hour above the code minimum in 
our industry and we have had two salary 
advances among employees in the “white 
collar” class. The majority of thinking con- 
sumers are in accord with the minimum price 
plan, provided that price is fair. There has 
been an increase in the price of lumber from 
the mills, which was certainly justified, and 
of course this by necessity has been passed 
on to the public. We will appreciate your 
continued support of NRA and hope special 
effort will be made to bring to justice quickly 
deliberate violators of the various codes. 


Indian Mills to Comply with Code 


WasuinctTon, D. C., May 21.—Following a 
decision by United States Comptroller General 
McCarl, the Commissioner of Indian Affairs, 
John Collier, has directed that lumber mills op- 
erated under Government management for In- 
dians and at which only Indian labor is em- 
ployed, shall be conducted in full conformance 
with the lumber code and shall pay code fees to 
the Lumber Code Authority. 








Manufacturer Member of Retail 
Authority Is Named 


WasuinctTon, D. C., May 21.—John D. Ten- 
nant, chairman of the Lumber Code Authority, 
has announced the appointment of Ralph Hines 
of the Edward Hines Lumber Co., Chicago, as 
the manufacturer member of the Retail Lumber 
Code Authority. Mr. Hines announced his ac- 
ceptance on May 15. His appointment was 
made in response to an invitation extended re- 
cently by retail lumbermen for the appointment 
of a manufacturer to membership in their au- 
thority. 





. 

States Position on Company Scrip 

WasuincrTon, D. C., May 21.—The Lumber 
Code Authority has stated its position concern- 
ing the use of company scrip now being studied 
by a special committee appointed by the Recov- 
ery Administrator, in a resolution adopted by 
the resident committee as follows: 

The Lumber Code Authority does not feel 
it can validly object to the payment of em- 
ployees in company scrip, providing there is 
no State law prohibiting its use, and pro- 
viding the employee is given the option of 
accepting cash or some form of negotiable 
instrument. In other words, the employee 
must be given the opportunity to demand 


cash or an instrument which can be easily 
converted into cash. If the employee is 
willing to accept scrip convertible only at 
company stores, that is a matter to which 
the Lumber Code Authority does not feel it 
can validly object. 

Should the findings of the investigating com- 
mittee support certain provisions now in the 
retail merchants and other codes, there is like- 
lihood of administrative approval, in which 
event company stores would not be permitted to 
accept as payment for merchandise any non- 
negotiable scrip. The National Lumber Manu- 
facturers’ Association plans to present to the 
committee information obtained from the ques- 
tionnaire recently sent to 2,000 representative 
operators in the lumber industry. 





Receivers Must Comply with Code 


WasuincrTon, D. C., May 21.—The legal ad- 
visor of the Retail Lumber & Building Material 
Code Authority has advised that “Any business 
enterprise within the definition of any code of 
fair competition approved by the President pur- 
suant to the provisions of said act, irrespective 
of the ownership and irrespective of the bank- 
ruptcy, receivership or liquidation of such en- 
terprise, is required in any commercial trans- 
action covered by the code to comply with the 
provisions thereof, unless an exemption is ob- 
tained.” 


Pricing of Mill-Fabricated Items 


New Orveans, La., May 22.—Interpretation 
of rules governing delivered prices on southern 
yellow pine published in Lumber Code Author- 
ity Bulletin No. 107, allowing fabrication at the 
mill by contractors on government housing proj- 
ects, was adopted by the cost protection commit- 
tee of the Southern Pine Association, in session 
here today. The question was brought up rela- 
tive to a contractor on C. C. C. camp work. 
The issue was whether an Alabama mill could 
sell the contractor at f. o. b. mill cost protec- 
tion prices for fabrication there. After an ex- 
tended discussion, involving section 4 and para- 
graph (E) of section 5, the committee adopted 
the following interpretation: 

It is the opinion of the cost protection com- 
mittee that when a sale is made to contrac- 
tors or fabricators at the mill, for fabrica- 
tion or assembly either partial or complete 
at the mill into products not covered by the 
cost protection list, then f.o.b. cost protection 
prices apply. 

The issue was presented for a ruling by the 
sub-committee of the S. P. A., which passes 
on questions of pricing of items not covered 
by published prices. 

The discussion brought in the existence of 
box factories, grain door assembly and other 
similar operations at the mill, in which lumber 
at cost protection prices is fabricated into prod- 
ucts. It was said that a retail yard in a mill 
town now engaged in this phase of lumber trad- 
ing would not be discriminated against through 
the application of the 10 cent freight charge, 
inasmuch as in its capacity as a contractor bid- 
ding on government work it would also set up 
its fabricating equipment at the mill on the 
same basis as any competing contractor. 

The committee devoted considerable time to 
a discussion of the legal question involved in 
the purchase of lumber products by railroads 
with government loan funds, the general opinion 
being that it is necessary to press for an official 
ruling in order to clarify a muddled situation. 

The committee was told by A. S. Boisfontaine, 
Southern Pine Association assistant secretary, 
that relative to railroad business the southern 
pine industry will continue permanently on the 


(Continued on Page 44) 


[FOR ADDITIONAL INTERESTING CODE INFORMATION TURN TO PAGES 44-45, 49, 58] 
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Summer and winter-- 


THERE’S PROFIT IN 


A profitable line for the retailer 
to sell, is one that is profitable for 
the home owner to use, partly be- 
cause one purchaser who is satisfied 
helps bring in another. And the 
profits from use are strikingly evi- 
dent in the case of insulating mate- 
rials. The illustration at the top of 
this page drives home the main idea; 
insulation furnishes an additional 
barrier against the cold of winter, 
and against the heat of midsummer. 

The idea of economy from the 
use of insulation during the heating 
season is rather easy to “put across,” 
because the retailer has as sales am- 
munition the authoritative data from 
the research laboratories of the 
greatest universities to prove that 
a well insulated house can be kept 
warm and comfortable with much 
less fuel. Reliable and convenient 
arrangements of this data are easily 
obtainable from any of the leading 
manufacturers of insulation. 

The same blanket of insulation has 


quite as valuable comfort-giving qua). 
ities during the summer. The walls 
of the house become cooled during 
the evening and night.  Insulatioy 
prevents their being penetrated py 
the radiant heat of the sun during 
those few hours when it is near its 
zenith. The heat makes little hea. 
way inward through a good sheath. 
ing of insulation during that time, 
and at sundown this heat starts to 
go outward to be dissipated in the 
cooler air, without having reached 
the inside of the walls of the home 

The four photographs at the bot- 
tom of this page all illustrate the 
idea of roof and ceiling insulation. 
It is at the top of the room or the 
house that insulation does its most 
effective work. In winter, ceiling in- 
sulation prevents warmth from be. 
ing wasted through the rising of the 
lighter warmed air and its exfiltra- 
tion through joints and cracks, and 
through materials less effective 
in preventing its passage. 
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SELLING INSULATION 


--for homes, farm buildings 


The upper two photographs of first group 
of four, Nos. 1 and 2, show double purpose 
jobs. Here the insulation, besides con- 
tributing to the comfort of the whole house, 


has provided a neat and attractive extra 
room. The user gets double value. 

The next two photographs, Nos. 3 and 4, 
show ceiling insulation. In No. 3, the in- 
sulation, of the tuck-in type, is applied 
above the lath and plaster. In No. 4, sheet 
insulation is applied underneath the joists, 
and will be covered by finishing material. 

Tuck-in type insulation is shown in No. 5 
being applied to one of those close corners 
where infiltration of cold air is likely to 
occur, and where it is difficult to get com- 
plete protection with less flexible materials. 

Photographs Nos. 6 and 7 are two ex- 
amples of the application of plaster board 
insulation. No. 6 shows the master’s room 
in an eastern school. No. 7 shows the 
pantry and kitchen of the same school; 
here the insulation is being applied to the 


rafters and the joist are to be left exposed. 

The remaining three photographs are of 
applications of insulating materials to the 
needs of the farmer. Nowhere is there a 
greater potential market than on the farm. 
The savings from the use of efficient insula- 
tion material in buildings that house cattle, 
hogs and poultry arise from the fact that 
an animal in cold winter quarters uses up 
a large proportion of its food supply merely 
to keep warm. Insulation reduces feed costs. 

Picture No. 9 is the interior of a modern 
chicken house, the insulated ceiling of which 





a 


keeps the temperature at a comfortable level 
during cold weather. No. 10 shows insula- 
tion applied to the ceiling of a cow barn, 
and in such applications it is easy to prove 
that the added protection pays its way. 

The final photograph, No. 8, is of a milk 
cooling shed—an application in which in- 
sulation has won high appreciation by dairy 
farmers. But it is only an example of the 
wide variety of small farm buildings to 





which insulation can be profitably applied. 

The retailer who does his part in contact- 
ing the numerous insulation sales prospects 
will find his efforts well rewarded. 
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125,000 View Renovized Cottage 


(Continued from front page) 

Ben Hazen chapter, American Savings & 
Loan Institute, added its strength to the move- 
ment through the following resolution: 

“Resolved: That this chapter of American 
Savings & Loan Institute extend its congratu- 
lations to the First National Bank and affiliated 
groups upon their successful demonstration of the 
possibilities of renovizing, and upon the present 
Home Renovizing contest which they are con- 
ducting, with its attendant relief for unemploy- 
ment, improvement of business and betterment 
of homes in this community.” 

A. G. Sieberts, president of the Edwards 
Furniture Co., at once saw the value of the 
campaign and said so in the following words: 

“T think the renovizing idea deserves the 
support not only of the aggressive architects and 
builders, but also of the home furnishers, and 
we want to be the first to offer our co-operation 
in modernizing the home by installing the proper 
furnishings in co-operation with the committee.” 

A great advertising campaign has been car- 
ried on since the cottage was opened. More 
than half a million mail pieces have been dis 
tributed by Portland business firms and utility 
companies. The first 125,000 of these went out 
with bills when the old house was moved to the 
Post Office grounds. The catchwords of this 
first barrage were “Watch the House Grow.” 

Mr. MacNaughton explains that one of the 
most effective forms of advertising was carried 
on by the workmen engaged on the job. 

“From the time the old house was placed in 
its downtown location,” said Mr. MacNaughton, 
“an average of from five to ten persons per min- 
ute examined it each working day. We in- 
structed every workman on the job to answer 
any questions, and if necessary to stop work and 
explain what he was doing in detail to anyone 
interested. As a result the rebuilding process 
required eight weeks, but the constructive fea- 
tures of the campaign were greatly aided and 
the good will built for the bank is invaluable.” 

As soon as the campaign started Portland's 
newspapers organized individual campaigns for 
building page advertising, and for the first time 
in four years secured substantial copy on seven 
or eight week contracts. 

As the demonstration house neared comple- 
tion, advertisements prepared bv the Mary 
Pentland Advertising Agency appeared in the 
daily newspapers announcing “Portland’s House 
Renovizing Competition,” a series of five 
monthly contests for home modernization also 
sponsored by the First National bank. These 
contests will keep the campaign alive for the 
greater part of the entire year, even though 
the house itself will be sold at auction on June 
15, to the highest bidder, without any reserva- 
tions whatsoever. The sale will include the 


furnishings and the proceeds --ill be devoted to 
charity. 








In the windows of the First National bank 
have been displayed continuously details of the 
renovizing project as it progressed from time to 
time. “Before” and “After” models of the 1880 
cottage and its 1934 counterpart were included 
in these displays, and also in the bank lobby. 
A display of building materials was also ar- 
ranged at the bank and members of the entire 
building industry were invited to provide their 
individual advertising matter for display and 
distribution. Booklets giving facts and figures 
concerning the house were handed to all who 
wished them as they passed through it. 


As was the opening so will the closing of the 
house be made a Spectacular event. The auc- 
tioneer’s red flag will be hoisted and an ex- 
perienced auctioneer with plenty of lung power 
will urge the bidding. As a matter of fact, he 
will be Frank Director, a grandson of Ann 
Sarah Director, whose estate is the donor of 
the demonstration house, and an executive of 
the Jennings Furniture Co. 


It was a dilapidated house that the estate 
consented to contribute to the cause when ap- 
proached by Laurence Mann, assistant cashier 
of the First National bank, who had carried on 
a search for just such a structure for several 
months, but it proved admirable for the pur- 
pose. 

It was run-down, with primitive plumbing, 
obsolete wiring, had tiny dark rooms, cavern- 
ous ceilings, and had been vacant for more 


City-Wide Canvass for Repairs 


New Orzeans, La., May 21.—A complete 
check of every residence and business property 
in the city of New Orleans to determine what 
repairs are needed and whether or not the 
owner is willing to effect them within six 
months, will be started on June 3, at which 
time 600 workers on the rolls of the Federal 
Emergency Relief Administration will begin a 
city-wide canvass. 

This canvass of repair possibilities—officially 
named “New Orleans Building Modernization 
Campaign”—is being conducted under the joint 
auspices of the FERA, the city government, 
and the Association of Commerce. 

The relief rolls of the FERA will contribute 
the workers’ time, keeping 400 canvassers con- 
tinually in the field, and expending an estimated 
total of $80,000. 

Contractors enlisting in the activity, and par- 
ticipating in the work to be developed, are con- 
tributing $2,000 to cover incidental expenses 
through payment of a registration fee, the mini- 
mum being $5. 

The campaign is carried on under a general 
committee, with a secretary. The secretary di- 
rects the work of ten 
typists who are prepar- 
ing the report forms in 
accordance with the 
Sanborn (insurance) 
maps of the city. The 
forms go to the can- 
vassers, with district 
headquarters in 40 city 
schools. The active 
canvass will be under 
the direction of P. N. 
Biewar, federal super- 
visor, who will have 
three assistant super- 
visors and 40 foremen. 





W orkman installing cab- 

inets in kitchen of the 

Renovized home, Port- 
land, Ore. 
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An interior view in the Portland (Ore.) Reno. 
vized house, showing fir paneling 


than three years, without prospective tenants, 
even though times were hard. 

The Oregon Chapter of American Institute 
of Architects directed the modernization from 
plans drawn by Kenneth Legge, Portland archi- 
tect. 


Engineering supervision will be by S. L. Me- 
Glathery, assigned to the post by Frank B. 
Grevenberg, parish engineer for FERA. H. 
Merrill Goodwin will be chief instructor to the 
canvassers. 

The plans provide for a complete check of 
each property in which no report will be ac- 
cepted as complete until the owner has been 
contacted. Where the owner signs a pledge that 
he will have the repairs performed in from 
three to six months, the report goes to head- 
quarters. Headquarters, in conjunction with 
the contractor (whose name comes up for the 
job in rotation) will make an estimate of the 
cost and assist the owner in financing. 

A preliminary test of the procedure will be 
conducted during the ten days preceding the 
formal opening of the canvass. : 

M. E. Hart is chairman of the contractors 
committee in charge of the supervision of that 
department, and of contractor registration. 
Sub-committee chairmen include Charles B. 
Thorn, finance; Joseph Ariatti, information and 
contact; and R. P. Strong, survey. 

Prizes of $100, $50, $25, $15 and $10 will be 
paid canvassers turning in the greatest numbers 
of signed pledge cards. 

John M. Taylor, district manager of Johns- 
Manville, is chairman of the general committee. 


Makes Big Sale for Fort Peck 


Dam 

Kansas City, Mo., May 21.—What was be- 
lieved to be the largest single sale of lumber 
by a Kansas City firm in the last several years 
was made last week by the A. O. Thompson 
Lumber Co. The order amounted to about 
$180,000, it was reported, and was for 3,500,000 
feet of construction lumber and 200,000 lineal 
feet of piling, the former representing 175 cat- 
loads and the latter 200 carloads. The mate 
rial, which was purchased by Addison Miller 
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(Inc.), St. Paul construction firm, was for use 
on the Fort Peck dam, a Government project 
The 375 carloads will move directly to Fort 
Peck from Northwestern mills. The deal was 
concluded in St. Paul by Charles I. Campbell, 
of the Thompson company. 
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Retailer's Building Show At- 
tracts 2,500 Visitors 


BowLING GREEN, On10, May 21.—The fourth 
annual building show of the Hankey Lumber & 
Building Co., held Friday and Saturday, May 
j1 and 12, was a real success, the attendance 
being equal to the best of previous years, with 
an even greater degree of interest manifested. 
W. I. Shuler, of the lumber company, estimated 
a crowd of 2,500 present. All visitors who reg- 
istered were eligible for the thirty free prizes, 
which included unpainted furniture, built-in 
furnishings, health glass, window and door 
frames, mirrored bathroom cabinets, garage 
doors, paints, varnishes and other finishes, 
many types of shingles, composition roofing, in- 
sulating material, trellises, garden furniture, 
fences, millwork, screen and storm doors, gar- 
bage containers, chicken supplies, ladders, light- 
ning protector systems, ventilators etc. 

In the company’s modern salesroom, usually 
devoted to the display of paints, builders’ hard- 
ware, unpainted furniture etc., were set up 25 
attractive booths in which were shown various 
kinds of building materials. 

Music was supplied by the College band on 








e 
RACK FOR WIRE FENCING 


The Grant Lumber Co., Fort Scott, 
Kan., found that it had a considerable 
number of sales of fine-meshed wire 
fencing. This is used about chicken 
runs, flower beds and the like; and 
many of the sales were in_ short 
lengths. Handling the rolls was rather 





difficult, so the rack shown in the ac- 
companying picture was devised. With 
this arrangement it is possible to un- 
roll and measure the web with com- 


Parative ease. The rack stands on a 
raised platform next the sales room, 





on the side toward the yard. 


— 








Friday night, and a German band on Saturday 
night. 

The advance publicity consisted of newspaper 
ads, handbills, movie show slides, and use of a 
broadcasting car. In addition, for two days be- 
fore the show, the telephone was freely used to 
call up people and give them a special invitation 
to attend. Souvenirs also were distributed at 
the show. 

“Our earnest belief,” said Mr. Shuler to the 
AMERICAN LUMBERMAN, “‘is that this is the best 
type of advertising, for it puts us in personal 
contact with prospects, and we are sure that 
as a result of our efforts many sales will be 
developed within the next few months.” 





Yard Managers Confer 


MINNEAPOLIS, MINN., May 21.—The Central 
Lumber Co., with headquarters here, in co-op- 
eration with Robert Byers—representing a Chi- 
cago paint concern—has been putting on local 
business surveys in some of the larger towns 
where the lumber company has yards; and in 
connection with these surveys, district meetings 
have been held recently of some of the yard 
managers and superintendents, in St. Cloud, 
Minn., and Grand Forks, N. D. 

At the St. Cloud meeting about twenty yard 
managers were present, together with E. A. 
Brackett and S. H. Little, respectively assist- 
ant secretary and assistant treasurer of the 
company. A smoker and lunch meeting was 
held at which Mr. Byers gave a very helpful 
talk on sales promotion methods. A week later 
a similar meeting was held in Grand Forks, 
attended by about 25 yard managers and the 
superintendent from that division. 

——_—_—— 


Yard Improvements Completed 


VANCOUVER, WASH., May 21.—The Copeland 
Lumber Co. has completed extensive improve- 
ments at its retail yard here, including land- 
scaping of the grounds and complete remodel- 
ing of the former sales room. The building 
was altered to conform to plans and specifica 
tions prepared by Manager Frank Richards. It 
has been almost doubled in size and is finished 
on the interior and exterior with specimens of 
modern wall finishing materials. The entire 
property has been redecorated. Grounds ad- 
joining the office building have been landscaped 
to display new types of ornamental fencing 
manufactured by the Copeland company. A 
garden pergola has been constructed to serve 
as a display for patent roofing. 








Companies Discontinue Joint 


Use of Yards 


Sioux City, Iowa, May 21.—Announcement 
of discontinuance of the joint use of downtown 
yard facilities of the Holland Lumber Co. and 
the Spalding-Avery Lumber Co., to become ef- 
fective July 1, has been announced by Ray 
Burke, vice president and general manager of 
the first-named company. When the Spalding- 
Avery yard burned two years ago, the merger 
of yard facilities was adopted as an economic 
move for both firms. Now they are building 
their own yards again. 

Mr. Burke says that conditions affecting the 
local lumber trade are much improved; that 
local loans for building purposes are on the in- 
crease, and with Government aid promised 
shortly, he thinks the time is not far off when 
every deserving person who wants a home will 
be able to finance it. 





Lumber Travels by Water from 
Yard to Consumer 


Here is an item for you dealers who are in- 
terested in unusual methods of lumber delivery. 
The photo presents a view of the private docks 
of the J. F. Johnson Lumber Co., Annapolis, 
Md. This is deep water; deep enough for an 





A special lumber delivery—J. F. Johnson Lum- 
ber Co., Annapolis, Md. 


ocean-going boat to tie up. In fact the company 
brings lumber around in cargo lots from the 
West Coast. The picture shows a load of lum- 
ber being transferred from a hand truck to a 
motor launch, just as the AMERICAN LUMBER- 
MAN reporter happened along. Back of the 
launch and concealed by the larger boat is a row 
boat also receiving a consignment of building 
materials. ; 

Annapolis naturally is a sea-going town. The 
Naval Academy is just across the street from 
the Johnson yard. A rather important item in 
local trade is the construction of cottages along 
the great extent of Chesapeake shore line; and 
the nearness of Washington, D. C., provides a 
great number of customers for these seaside cot- 
tages. The lumber being loaded out in the pic- 
ture is to be used in repairing and altering a 
couple of these cottages. Lumber travels, at 
least in small quantities, by about every carrying 
device known to man. It has gone by special 
delivery through the mails, packed on mules and 
by airplane. We're waiting confidently to see 
what television does with it. 


"Know Your Lumber" 


The above slogan used by the American 
Lumber Co., Denver, Colo., enables it to sell 
a better grade of lumber. Tying in with the 
slogan the company attempts to educate all buy- 
ers to the fact that quality material will result 
in a more satisfactory job. Large signs are 
used on the street sides of the vard, and these 
signs feature the slogan. The letters are about 
2 feet high, and easily catch the eye of the 
passersby. : 

The yard does not carry low-grade materials, 
and consequently is able to slightly raise the 
size of the average purchase. Price is not men- 
tioned unless the customer expresses his fear 
that the cost will be more than he had planned 
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to pay. 
material. 

“The average buyer, especially of small quan- 
tities, knows little about lumber or any kind of 
building materials,’ says A. H. Addis, of the 
company. “Therefore, we can make a friend 
of him by stopping to explain why he should 
use the better material. We have been pro- 
ceeding along this line for some time, and it 
has worked out successfully. Although it takes 
a little more time, we are doing a higher ciass 
merchandising job. And so we play up our 
slogan to a considerable extent.” 


Then he is sold on the better grade of 





Dealer Advertises ‘Nickel 
Offer" With Good Results 


Every little bit helps. Therefore T. R. Hin- 
ton, manager Twin Wells Lumber Co., Irving, 
Tex. (a suburb of Dallas) feels well satisfied 
with results from an advertisement which he 
recently ran in the community newspaper, a 
weekly publication reaching about 1000 homes 
in the company’s trade area. The ad carried 
a coupon offering a paint brush, paint shield, 
and booklet “How to Paint,” all for five cents. 
This offer was made possible through the co- 
operation of a leading paint manu.acturer. Mr. 
Hinton informs the AMERICAN LUMBERMAN 
that more than 100 coupons were brought in; 
in other words, 10 percent of the newspaper’s 
total circulation. Most of the people bringing 


HAGERSTOWN LUMBER CO. 





Landscapmg and sign at the end of one of the open warehouses; 
Hagerstown Lumber Co., Hagerstown, Md. 


in the coupons, with their nickels, bought noth- 
ing else at the time; but Mr. Hinton says that 
in the weeks that have followed, his sales of 
paint have shown an increase. 





Merger of Two Old Companies 


Bur_incton, Iowa, May 21.—The Rand Lum- 
ber Co. and the Burlington Lumber Co. have 
been consolidated, according to a recent an- 
nouncement and the merger will continue as the 
Rand Lumber Co. 

The present yard of the Rand Lumber Co. 
will be abandoned and the yards of the Burling- 
ton Lumber Co., with offices on Agency street, 
will be used. 

The Rand Lumber Co. is 92 years of age, 
being perhaps the oldest active business organi- 
zation in lowa. 

Although E. D. Rand began retailing lumber 
in Burlington in 1840, the Rand Lumber Co. 
did not come into being officially until 1842, 
when Rand and William Carson, sr., entered 
into partnership. Previous to that date Carson 
had been rafting lumber to Burlington where 
it was sold by Rand as agent. 

The company prospered, and the Burlington 
Lumber Co. was formed, with construction of 
a mill along the river at the foot of South street. 
Log rafts were brought to Burlington for more 
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than 40 years, to be cut into lumber at the local 
mill. 

Following exhaustion of the timber lands in 
the North some twenty years ago, the mill was 
razed and the Burlington Lumber Co., although 
owned by the same interests as the Rand Lum- 
ber Co., continued as an individual organization 
retailing lumber, controlled by the Rand estate. 

The Burlington Lumber Co. operated only the 
local yard, while the Rand Lumber Co. has 
yards at a number of other Iowa points. 





Three Factors Mark Handsome 
Retail Yard Layout 


The Hagerstown Lumber Co., of Hagers- 
town, Md., has a big and handsome plant that 
has been proving its efficiency and its sales-pro- 
motion capacity for a number of years. The 
plant is located near the edge of the city, along 
Federal Highway No. 40, where it is seen by 
thousands of motorists. Because of its high 
visibility the company decided on three factors 
to catch and hold attention. The first factor is 
that of neatness. The buildings are excellently 
constructed and placed, and there never is any 
disorder or frowsiness visible. Stock is all un- 
der cover in the big warehouses, and no litter is 
allowed to accumulate. The second factor is 
landscaping. Hedges, ornamental trees and 
flowers make the front look like a park or an 


estate. The third factor consists of carefully 
designed and executed signs. 

The yard, which covers an immense tract of 
ground, is arranged in a quadrangle. Along 
either side are open sheds, facing inward. Be- 
tween these two lines of sheds are two rows of 
inclosed warehouses, opening on either side. At 
the rear is the planing mill. All the stock is 
under cover. The office, with its planting and 
flower beds, is at the front, next the street. The 
company’s private railroad sidings enter the 
yard from the rear and parallel the warehouses. 

J. L. Mullendore reported a brisk trade in 
repair and remodeling; a kind of business that 
is much to the front this season. It involves a 
large overhead, due to the small amount of the 
average sale, but it mounts up into volume. Mr. 
Mullendore stated that new building, in which 
the company is naturally interested and which 
it is equipped to handle, will be much increased 
when the mechanics for allotting building loans 
is better perfected. Many Hagerstown people 





Write your Congressman and tell 
him of the need of new money for 
building purposes, and ask his sup- 
port of the Housing Bill. 
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are interested in building, and a considerable 
number are in a position to carry and liquidate 
the necessary loans. Making the money avail. 
able will have an immediate effect upon trade. 


HALF-MINUTE STORIES 


L. E. Whaley, of the Whaley Lumber ¢, 
Troy, Ala., recently announced through the ad. 
vertising columns of the local newspaper tha 
his company would engage in the contracting 
and building business. Mike Matthews, an ex. 
perienced building foreman, has become assogj. 
ated with this firm and will have charge of qj 
its building work. 

* « * * 

Mrs. L. G. Lyon, “The Lady Lumberman” 9 
Vandalia, Mich., in a pungent letter about the 
New Deal and the NRA, philosophizes thys: 
“Anyway, one thing is certain; we are still 
Americans, undefeated in our independence, and 
our family differences can and will be settled on 
our own back porch.” Incidentally, she ex. 
presses her wish that the AMERICAN Lumpgp. 
MAN were again issued weekly—instea‘ of ever 
other week—a gracious compliment which the 
editors appreciate. 





* x *x * 

A tantalizingly realistic fishing scene in the 
window of the Mayhew Lumber Co., Crystal 
City, Tex., is the work of Willard Lunz, ap 
employee. <A real pool installed in the window 


= 





Showing the attractive office, with hedge, flower boxes and trellis work; 
Hagerstown Lumber Co., Hagerstown, Md. 


contains live minnows. A mounted frog sit- 
ting on a rock holds a miniature fishing pole. 
The pool is encircled with rocks, and the floor 
of the window is covered with sand. Other 
details are cleverly worked out. The window 
is intended to emphasize the fact that the May- 
hew Lumber Co. handles fishing equipment. 
K * x ~ 


In its May bulletin the Alexandria Bay 
Lumber Co. (Inc.), Alexandria Bay, N. Y, 
reports that its latest inventory showed over 
1200 items of stock, ranging (alphabetically) 
from “asphalt roofing” to “washers.” 

* * * * 


Under the direction of G. R. Imes, managef 
of the Denison (Iowa) yard of the Eclipse 
Lumber Co. (headquarters at Clinton, Iowa) 
the office has been remodeled so that it now 
functions as a modern sales room. The changes 
were made incidental to adding complete stocks 
of paints and builders’ hardware. 

*¢ @ @ 


The Dascomb-Daniels Lumber Co., Eldorado, 
Okla., has recently brightened up its yard build- 
ings with a new coat of paint. Some interior 
remodeling also is contemplated, according t0 
F. E. Schmidt, the resident manager. This 
firm also recently held its second annual free 
cooking and canning school, together with 4 
paint demonstration. This has proved a very 











way 26, 18 


popular le 
munity. 


Over 60 
entertainme 
sored vy t 
Mo, at a 
films supp! 
facturing C 


The bes' 
ait agley, 
it proved 
tion held t 
[Il., on 2 
tions had 
and attrac 
messenger 
ing a iree 
attending. 
dent of th 
attendance 
luck next 


The Fa 
low, Neb. 
lumber or 
from T 
is 60x72 | 
side of w 
16 feet a 
to 22 feet 


An ex 
Michigan 
new park 
no funds 
problem , 
shingles 
poraticn, 
Frey Bre 
& Supply 


The ofi 
igan City 
about 10 
The prin 
vided by 
Johns-M. 
of his c 
1934 buil 


A. Fo 
& Coal 
ness resi 
on a rec 
town all 


Mol 


Recen 
by State 
advantas 
ing. T 
score st: 

a, 5. 
ber Co.. 
your inc 
our mo 
the diffe 
the othe 
on any | 
putting 
lengths 
of mold 
as brigt 
them in 
seems t 
at the | 
were s| 
What e 
crooked 
much e 
our opi 

The 
“Wea 
used tl 
having 
2 feet s 
Ings ar 
leel th: 
Ings cl] 
they di 








, 1985 


erable 
uldate 
avail- 
ade, 


) 


r Co, 
1€ ad- 
r that 
acting 
in ex. 
iSSOCj- 
of all 


an” of 
ut the 
thus: 
e still 
e, and 
led on 
ie ex- 
MBER- 
"ever 


ch the 


in. the 
“rystal 
nz, an 
rindow 


Ss 


work; 


0g sit- 
x pole. 
e floor 
Other 
vindow 
» May- 
ent. 


2 Bay 
N. Y,, 
1 over 
ically) 


anager 
Eclipse 
Iowa) 
it now 
hanges 
stocks 


lorado, 
| build- 
nterior 
ling to 

This 
al free 
with 4 
a very 





popular feature among the ladies of the com- 
pYr”” 
munity. s* * & 


Over 600 farmers attended an evening of 
entertainment and instruction recently spon- 
cored by the Cameron Lumber Co., Cameron, 
\fo, at a local auditorium. Moving picture 
lms supplied by one of the large fence manu- 
‘cturing companies were shown. 

x * * * 


The best-laid plans of mice and men “gang 
iit agley,” the Scottish poet tells us; and so 
it proved with regard to a paint demonstra- 
tion held by the Antioch Lumber Co., Antioch, 
i, on May 11 and 12. Extensive prepara- 
tions had been made, including announcements 
and attractive color cards delivered by special 
messenger to hundreds of home owners, offer- 
ing a tree sample can of lacquer to all adults 
attending. Notwithstanding, H. J. Vos, presi- 
dent of the lumber company, tells us that the 
attendance was disappointingly small. Better 
luck next time: a 

The Farmers’ Union Co-operative Co., Wins- 
low, Neb., is building an enclosed shed, for 
lumber only, according to information received 
irom T. H. Langewisch, manager. The shed 
; 60x72 feet, with a 22-foot driveway, on one 
side of which will be bins for lumber up to 
16 feet and on the other side for lengths up 
to 22 feet. 

* * * * 

An example of public spirit was shown by 
Michigan City (Ind.) lumbermen recently. A 
new park shelter house was much needed, but 
no funds were available. The park board’s 
problem was solved by donations of lumber and 
shingles from the Central Coal & Lumber Cor- 
poration, Michigan City Lumber & Coal Co., 
Frey Bros. Lumber Co. and Pioneer Lumber 
ec ; 

& Supply Co. be ole ae dk 

The officials of the Henry Lumber Co., Mich- 
igan City, Ind., recently “threw” a big party for 
about 100 carpenters and general contractors. 
The principal feature of the evening was pro- 
vided by R. W. Bonnell, representative of 
Johns-Manville, who showed moving pictures 
of his company’s products and talked on the 
1934 building program. 


A. Foster, manager of the Farmers Lumber 
& Coal Co., Brady, Neb., reports good busi- 
ness resulting from a paint demonstration held 
ona recent Saturday, when a big crowd was in 
town all day and evening. 


Moldings—Flat or On End? 


Recently we wrote a dozen dealers in near- 
by States, asking their views as to comparative 
advantages of flat piling and end piling of mold- 
ing. Thus far four have responded and the 
score stands: Flat piling, 4; end piling, 0. 

H. S. Wright, manager of Norris City Lum- 
ber Co., Norris City, Ill., says: “In reply to 
your inquiry, we use the flat piling method for 
our moldings. We built a rack so as to put 
the different lengths each in pile separate from 
the others, so that we can see if we are short 
on any length. We store the short ones on top, 
putting say 20’, 18’, 16’, 14’, 12’, 10’ and 8’ 
lengths in one tier of each of the different kinds 
ot moldings. This method may not keep them 
as bright as end piling does, but I think it keeps 
them in better condition as to straightness. It 
seems to me as though it would be hard to get 
at the lengths that one wanted if the moldings 
were stored all standing on end in one pile. 
What end piled moldings I have observed were 
crooked and hard to get at. We find invoicing 
much easier with our flat racks. This is just 
our opinion, but it suits us fine.” 

_ The R. W. Lyons Co., Oakland, IIl., says: 
‘We are pleased to inform you that we have 
used the flat piling method for several years, 
aving a section of our shed built in bins about 
2 feet square and closed on all sides. All mold- 
Ings are marked on the end, for length, and we 
leel that this method of piling keeps our mold- 
ings cleaner and the crooks do not develop as 
they do in end piling. I also believe that our 
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method oi flat piling conserves space, because 
it is not necessary to provide walking space 
between the bins of moldings.” 

A. J. Sills, Nameoki Lumber Co., Nameoki, 
Ill., says: “We do not use end storage, but 
shall follow reports from those who do use that 
method very carefully.” 

John A. Wheeler, W. P. Wheeler & Son, 
Newton, Ill., says: “We prefer flat piling.” 

Let's hear from some of the advocates of end 
piling, giving their reasons for preferring that 
method. It will be noted that two of the above 
dealers object to end piling because they con- 
sider that it tends to make the moldings crooked. 
What has been your experience in this par- 
ticular ¢ 





Line-yard Unit Ceases 
Operation 


Fort Coiiins, Coio., May 21.—The yard 
operate by the Boise-Payette Lumber Co. 
(headquarters Boise, Idaho) at 281 North 


College avenue, Fort Collins, Colo., will sus- 
pend operation as the result of a deal recently 
completed. E. G. Steele has purchased the real 
estate—a 150-foot front on College avenue— 
and the Gould and Mawson lumber companies 
are to take over the Boise-Payette stock of 
merchandise, which has been specially invoiced. 
No price considerations were given. The local 
30ise-Payette yard—formerly the old Gilchrist 
yard, a Fort Collins landmark for many years, 
was taken over by Boise-Payette in 1911. 





LuMBER is received in box cars, flat cars and 
gondolas and frequently must be handled by 
hand. A pivoted car-door roller will not only 
add to safety in loading or unloading box cars 
but will greatly speed up work. 
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Shows Ways to Modernize 


The Oregon Lumber Co., Denver, Colo., has 
converted a side wall of its store into a display 
intended to aid in the merchandising of small 
modernization jobs. Additional closet space, of 
which the average home never seems to have 
enough, can be provided by installing any of 
the three practical closets shown built into the 
side wall. Each closet is slightly different from 
the others. One illustrates how a shallow mop 
closet may be built in without changing room or 
hall structure. Another is a hat and cloak 
closet, with a mirror door, which may be con- 
structed in a front hall or living room. This is 
finished in walnut stain and has shelves and 
hooks for garments and hats. The third closet 
illustrates how a general utility closet may be 
constructed in the home. It is finished in white 
trim. 

Two different types of wall insets for books, 
knickknacks etc. are displayed in the wall. One 
is a severe modern design while the other has 
a curved arch at the top and a border. 

Between these two wall insets is displayed a 
fireplace, with low wood mantel and _ sides, 
painted white, in keeping with modern construc- 
tion, to show how an old-fashioned fireplace may 
be converted into a more modern one. 

A striking fold-away table for kitchen or 
breakfast nook use is constructed in the wall. 
Legs are hinged to a section which lets down 
from the wall to form a table, which is painted 
a bright yellow. Four chairs are shown with 
the fold-away table. This modernization is 
much used in small dwellings and apartments 
where kitchen space is limited. 

One corner of the display has been glassed in 
behind French doors to represent an attractive 
breakfast nook, with plenty of window lights to 
admit the early morning sunshine. 


Tips for Plant Operators 


Now Made in Three Sizes 


The C. J. Tagliabue Mfg. Co., Brooklyn, 
N. Y., has recently brought out a new and 
greatly improved thermostatic steam trap for 
industrial use. These traps are now offered in 
‘4, ¥% and 1 inch sizes, with greater capacity 
and far greater steam economy. By virtue of 
unique principles applied to design and con- 
struction, they will do the work of larger and 
more costly traps. The exclusive TAG dif- 
ferential setting feature which proved so suc- 
cessful on its original trap has been retained 
and continues to assure actual saving of steam. 
An adjusting screw located at the top of the 
trap may be set to discharge condensate at a 
temperature corresponding to as much as 20 lbs. 
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New and improved thermostatic steam trap 





less than the operating steam pressure, whether 
it is 50, 75 or 125 lbs., without any further ad- 
justment. Other outstanding advantages are 
the renewable and reversible double life Monel 
Seat, and a renewable Stainless Steel Ball 
Valve, the ball of which is true to within 
0.00005 of an inch. As a further protection the 
renewable valve guide holds the ball valve cen- 
tral to the seat and thus insures tight closing. 
The company has just issued a bulletin illus- 
trating and describing the many features of 
these new traps which it will send free on re- 
quest. ea 


New Lubrication Journal Free 


Of special interest to plant superintendents 
and all who deal with problems of machine 
lubrication is the news that the new lubrication 
journal entitled “Work-Factor News” will be 
sent without charge to any concern or indi- 
vidual interested in industrial lubrication, upon 
request addressed as follows: Work-Factor 
News, Dept. J-3, Sinclair Refining Co. (Inc.). 
45 Nassau Street, New York. If you use lubri- 
cants, ask to be put on the mailing list. 

—_—_—_—__ 


Tells Conquest of Sap Stain 


An attractive little illustrated folder, telling 
how dipping in Lignasan, a product of E. I. 
duPont deNemours & Co. (Inc.), Wilmington, 
Del., has conquered sap stain in lumber, 1s 
being supplied by that concern to lumber manu- 
facturers and wholesalers to help them in in- 
forming the retail and consuming trade as to 
the efficacy of this method of treatment. The 
folder is- of convenient size for enclosing with 
letters, invoices or other mail. 





SLASH PINE trees in a stand planted at Soper- 
ton, Ga., which in ten years have grown large 
enough to furnish pulpwood, are being pointed 
to by foresters as a practical demonstration of 
the possibilities of planting and protecting south- 
ern pine. 








From the top of Pinnacle Mountain, near Cumber- 
land Gap, four States may be seen if the day is 
clear 


The Realm took leave of its 
the previous issue, we seem to recall, on 
top of Pinnacle Mountain at Cumberland 
Gap. After sliding down the excellent road 
from the top of this eminence, from which 
we could view three States, and were kept 
by the smoky haze from seeing a fourth, 
we presently encountered the first evidence 


readers in 


of the TVA project at the new town of 
Norris, Tenn. 
Readers are familiar with this remark- 


able model town that is being laid out and 
built in what comes near to being virgin 
wilderness near the Norris Dam. Some 260 
houses are being built to make up this 
village; all well designed, built of excellent 
materials, and completely equipped with 
the latest domestic electrical gadgets. The 
current of course will be generated at the 
dam. A chance acquaintance told us that 
the people living there will work the short 


A water wheel in the Carolina mountain country. 
The “power” at the moment is “turned off,” the 
water being diverted over a waste gate 
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A Glance at a New Village Built by Uncle 
Sam —A Couple of Famous Resorts — 


Federal week of some thirty hours or so, 
and in their ample leisure will be educated 
in trades and other lines; that it is to be, 
in addition to the home town of working 
people, a sort of social experiment. In any 
event these people will have smart, efficient 
and highly equipped homes. Most of the 
houses have three rooms and average a 
little more than $2,000 in cost. You under- 
stand, of course, that the town is not being 
built to house the workers who are build- 
ing the dam. The construction men live in 
barracks, The town will be for the workers 
who operate the dam and 
after these things are built. 

Then the department drove through the 
Smoky Mountain National Park; one of the 
latest of these parks to be designated. With- 
out much doubt it will be a popular one 
when the roads are done; for it is at no 
great distance from dense centers of popu- 
lation in the East, and its tumbled moun- 
tains, great gorges and rocky streams are 
beautiful and majestic beyond description. 
The inkslinger of the Realm learned to 
appreciate good highways all over again; 
for an adventurous and care-free gas sta: 
tion operator sent us over the new road that 
is being built across the ridge. To make the 
picture complete, rain fell in torrents. We 
crawled up this road in the making and 
crept around hairpin turns with mud under 
the wheels and nothing between us and the 
edge a couple of feet away except rarified 
atmosphere. We could look down hundreds 
of feet onto the tops of trees, and above the 
drumming of the engine we could hear the 
low roar of falling water in the unplumbed 
depths of the gorge. 

But we didn’t fall off. And even in our 
preoccupation with the problem of keeping 
within due bounds we got some idea of the 
wonderland through which we were driving. 
We can’t too strongly urge our friends to 
make that trip—after the road is completed. 
It will be completed soon; and it will be an 
endless delight to lovers of mountains and 
wild scenery and native flowers. 


IN THE LAND OF 
THE SKY 


Our first stop to call on dealer friends 
was in Asheville, N. C., one of the famous 
resorts in the Piedmont. This city rambles 
amiably over a wide territory, for the boun- 
daries have been extended generously in 
every direction. It divides itself between 
supplying delightful climate to visitors, and 
functioning as a great trading center. 

The Morris-Austin Lumber Co. is a big 
place that handles not only lumber and 
building materials but also a general stock 
of hardware and many other collateral 
lines; but it does no contracting. F. J. Aus- 
tin, with whom we talked, said that local 
conditions were not favorable to contracting 
and that because of these conditions the 
two lines of business didn’t mingle, except 
to produce difficulties. Business is starting 
off quite promisingly this season, with an 
active market for repairs and remodeling 
and some trade in new houses. 


its accessories, 


Mr. Austin told us that the Retail Code 
operated quite well; largely because there 
was a local organization already function. 
ing. About all that was necessary to get 
going was to introduce the new factor of 
minimum prices. 

“The reports we had to file,’ Mr. Austin 
said, “were of real benefit to some dealers 
in this part of the State, as I suppose they 
were everywhere. This company knew its 
costs, but some Carolina dealers didn’t 
They'd built their businesses up slowly 
through the years, had followed simple 
methods of accounting, and had never really 
analyzed their costs. They took a lot of 
things for granted; added a rather arbitrary 
margin to take care of costs and profits, and 
made money on some items and lost on 
others. To them, the reports were eye. 
openers. If the Code did nothing else ex. 
cept convince some dealers that they needed 
to know costs more accurately, it would be 
a great benefit. 

“So we’ve got along with it very well. 
But rightly or wrongly, some dealers are 
not wholly pleased with the behavior of 
some agents of the Government who buy 
lumber. They are saying that the Govern. 
ment is accepting bids below the established 
minimum prices; and they are wondering 
if, so far as this is involved, the Govern- 
ment isn’t the biggest chiseler. It isn’t a 
good thing to make such a charge, and | 
don’t make it. But it’s too bad that such 
rumors get around, and, if they are true, 
those conditions should be corrected. Per 
haps there’s a loophole in the law; I don't 
know. But there shouldn’t be. It would 
seem very strange if the Government were 
to punish private citizens who violate the 
law, if the Government itself is doing the 
very thing it prosecutes others for doing.” 


A DEALER WHO IS ALSO 
AN ECONOMIST 


There are two brothers in the city, each 
of whom operates a lumber yard. These 
concerns are J. M. Westall & Co. and W. H. 
Westall & Co. J. M. Westall told us build 
ing in Asheville had dropped to so low 4 
figure that the only possible change would 
be for the better. For a time, at least, he 
expects most of the improvement to be in 
the field of repair and small remodeling, 
and not much in the field of new construc 
tion. Mr. Westall is an economist of more 
than local reputation, and he has published 
quite a bit in explanation of the depression. 

He states the matter quite simply; though 
the Realm will not try to repeat his theories 
authoritatively after a single conversation. 
Foolish building had much, though naturally 
not all, to do with the depression; for the 
lack of judgment in this field appeared 1 
similar mistakes elsewhere. Sometimes 
building mistakes took the form of too many 
structures, as the result of speculative build: 
ing; over-guessing the market. Quite % 
often it didn’t fit local needs or didn’t take 
account of changing conditions. Buildings 
were made too large or too small; too good 
or too poor. After they were completed, 
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AMERICAN LUMBERMAN 


THE REALM WENT 
OVER THE MOUNTAIN 


A Retailer on Economics—A Cham- 
pion Bark Peeler of Forty Years Ago 


they did not fit the needs of the community 
and proved a drag instead of an aid. Most 
puilding, Mr. Westall said, has its founda- 
tion in the going tide of prosperity. It is 
poth a cause and effect; but the building 
industry can’t reach full volume by itself. 
New structures are needed when business 
jg at full volume; houses for employed 
workmen and for business and professional 
men whose earnings justify their owner- 
ship; business blocks, warehouses, hotels 
and the like when the needs of society make 
such things profitable. Nothing much but 
public works can go forward when the 
depression is on in full force. But new 
puilding, or repairing old buildings, ap- 
pears when the depression begins to lift. 
Those who can afford the homes they need, 
for instance, and become assured that the 
tide has turned, begin to build; and this 
confidence takes the practical form of doing 
the very thing needed to lift the depression. 





They offer workmen needed labor that is 
hot a charge upon taxpayers; labor that in 
areal sense is self-liquidating. They start 
building materials to moving, and they stim- 


ulate all the almost countless industries 


that center in home construction. 


APLANT BUILT TO 
BE ELASTIC 


Mr. Westall’s retailing plant and offices 
are near the center of the city, and he de- 
signed and built his structure in such a way 
that it could be adapted, if necessary, to 
any changes that become advisable or even 
to a different business. The foundation, for 
lastance, and the structure are such that 
two or more stories could be added. The 
Interior could easily be rearranged. This 
yard carries paint, glass, hardware and in 
fact, all the lines needed to supply complete 
building jobs. 

In the handsome little city of Henderson- 
ville, N. C., we met some long-time friends 
of the AMERICAN LUMBERMAN. O. Latt and 
E. F. Latt, father and son, have had a wide 
*xperience in the lumber business. For 
Many years they were lumber manufactur- 
rs in Pennsylvania and West Virginia; and 


they think of themselves rather as manu- 
facturers, though they have been retailing 
in Hendersonville for quite a number of 
years. The younger man said he had “read” 
the AMERICAN LUMBERMAN since before he 
actually could read. As a very small boy 
he used to look at the pictures of manufac- 
turing machinery in the paper and supposed 
that these elaborate pieces of equipment 
were not real but were some man’s imag- 
inings about what would be nice if anybody 
could build it. 


AN UNDEFEATED WORLD 
CHAMPION 


O. Latt takes a craftsman’s pride in the 
fact that as a young man, recently from 
Sweden, as a bark peeler he established a 
record that has stood for forty years. He 
made this record in a big Pennsylvania 
operation, and his name and exploits are 





The Morris-Austin Lumber 
Co., of Asheville, N. C. 
has a large and fine look- 
ing plant, and handles, in 
addition to the 
lines, plows and 


usual 
stoves, 
tools and cutlery. In the 
is to be 
seen a group of lawn fur- 
The projecting 
sign says that F. J. Austin 


window there 
niture. 
conducts one of the In- 


formation Bureaus for the 
West Asheville Club 





still displayed in the offices of the old com- 
pany. He is quite as much interested in 
woodworking tools as he was when he ex- 
plained the pictures in this journal to his 
then small son. The son told with some 
amusement that his father had attended the 
Century of Progress in Chicago last sum- 
mer; but, failing to find any woodworking 
machinery, he left the fair flat and went out 
to the big Edward Hines plant. 

This is a summer resort country, and the 
Latts sell a certain amount of material for 
cottages in the hills. They tell us that the 
depression, the good roads and the improve- 
ment of the low-priced car have worked 
some changes, at least temporarily, in the 
resort trade. Some people still have sum- 
mer homes to which their families come as 
soon as school closes, and where they re- 
main until it opens again in the fall. But 
an increasing number spend a few weeks 
instead of three months, and they spend it 
largely on the move. They drive into the 
mountains, stay the night at a tourist camp, 
and move on to new sights the following 
day. However, this company says it has 
had a good trade pretty much through the 
depression; that this recession of prosperity 








Left to right—O. Latt, E. F. Latt and P. D. Green, 
of the Hendersonville Supply & Coal Co., Hen- 
- dersonville, N. C. 


stayed away from the town for many months 
after it hit elsewhere, and that events point 
to pretty good sales this season. Agricul- 
ture doesn’t run much to tobacco here, but 
it does well with corn, potatoes and truck 
gardening. Lack of reasonable sums of 
building money is the most serious obstacle 
to immediate recovery. 

The Latts buy most of their dimension 
lumber locally, and plane it in their own 
shop. Despite their fondness for wood- 
working machinery, they have kept the 
planing mill down to essentials and before 
adding a machine are sure that it will con- 
tinue to pay its way. This native dimension 
is stored under sheds; a practice not always 
followed in these parts. Finish lumber is 
purchased from big Carolina mills. The 
yard handles all kinds of building materials, 
and it is equipped to do drafting to aid its 
customers. P. D. Green, of the office force, 
under the tutelage of E. F. Latt has become 
a good draftsman and a practical architect. 


A SPORTIVE PIEDMONT 
TOWN 


The village of Tryon, N. C., if we don’t 
offend a big little city by calling it a village, 
is in several respects one of the remarkable 
places in this corner of the State. It, too, 
is a resort; but, unlike some of its neigh- 
bors, it specializes in winter climate. By 
a curious kink in the thermal line it has 
much warmer winters than some of its 
neighbors to the south; and it has become 
wonderfully popular as a place to have a 
good time while the North is under a snow- 
drift. Apparently it has a local organization 
that makes the most of these gifts of na- 
ture. For instance, shortly before we called, 
this organization staged an exhibition tennis 
tournament with no less renowned perform- 
ers than Tilden and Vines. It had the 
crowd to see these great professionals per- 


This giant hobby horse was contributed by the 
Tryon Toy Makers to advertise the horse and hound 
show at Tryon, N. C. 
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form, too. The resort season closes about 
the end of April; and two of the big annual 
events are the horse and hound show and 
the famous tilting contest. You may judge 
by these events that horseback riding is 
one of the favorite sports. The Piedmont 
roads—and that word, if you’ve happened 
to forget, means little mountains or perhaps 
more accurately foothills—offer the hack 
rider every chance to follow his favorite 
sport into regions of beautiful and changing 
scenery. 

The horse and hound show is perhaps the 
most popular event, though the tilting con- 
test is more picturesque. The latter is done 


Expose ~ Dirty 


Leo Kraemer, research engineer of the 
Chicago Lumber Institute, was the guest 
speaker Tuesday evening at the May meet- 
ing of the Illinois Society of Architects, 
which followed a dinner at the Architects’ 
Club of Chicago, and a member of the 
AMERICAN LUMBERMAN staff also was present. 

A major weakness of the building indus- 
try, Mr. Kraemer said, is that of its three 
main branches—architects, contractors and 
material men—each branch too often takes 
too much delight in exposing to public gaze 
the “dirty shirts” of the other branches, thus 
undermining public confidence in the indus- 
try as a whole. ‘Therefore in this meet- 
ing, a little family affair within the indus- 
try itself, the lumber engineer set about the 
task of uncovering the “dirty shirts” of all 
three branches. 

Because he represents one of the groups 
of material men he started in on the mate- 
rial man, who he said considers every build- 
ing project as fair game, without limitation, 
and will tolerate no interference with his 
efforts to sell that job. “There is no build- 
ing ache or pain that can not be cured by 
use of his particular material,” Mr. Kraemer 
admitted as another fault of the material 
man. “His technical information is not un- 
truthful, but it is not entirely truthful. He 
loses interest in the job when the sale is 
made. Delivery on time is a mere item. 
Complaints may annoy and cost money, 
but there is little attempt to find out and 
remedy the cause of complaints.” He com- 
pared some material men to P. T. Barnum, 
because they create interest in their prod- 
uct solely with the fact that it is new. 
“Maybe Barnum was right,” he said. “At 
least he was a good showman, and he knew 
that people would pay money to see a two- 
headed calf, even though the calf wasn’t 
good for anything and it wouldn't live very 
long.” 

Then he turned the spotlight on the con- 
tractor “whose qualifications are as rigid 
as, but no more so than, the material man.” 
If successful according to American stand- 
ards of success this man is a sharp, shrewd 
customer, who stays within the letter of the 
contract but cuts all the corners he possibly 
can, who fixes the prices he expects to pay 
for materials and if in his shopping around 
he can’t get these prices he tells the archi- 
tect the material man is a robber and tries 
to get the specifications changed to some 
other material; sometimes to get his prices 
he delays purchasing until the last moment 
so the architect will be forced to permit the 
use of substandard materials; sometimes 
makes the material man wait for his pay; 
sometimes makes unauthorized substitutions 
where inspection is difficult. 

Then Mr. Kraemer came to the architect, 
who because of his position and influence 
in the community “deserves greater criticism 
than either the contractor or the material 
man” for the fact that in spite of the State 
licensing law passed forty years ago, the 
selection of a competent architect is left 
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in medieval costume. It doesn’t consist of 
two duelists trying to unhorse each other, 
as it did in the days of King Arthur; but as 
we understand the matter it does consist of 
trying to pick small rings off suitable brack- 
ets with a lance while the horse is in full 
gallop. It means a very high degree of 
equestrian skill. 

Tryon, too, seems to be a center for ar- 
tists, and for artisans who approach if they 
do not reach the high rank of artists. There 
is a local toy shop where some beautiful 
wood carving may be seen; together with 
some of the cleverest toys it has been our 
privilege to look at and want to play with. 
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Like most of these towns in or near the 
mountains, it deals much in mountain indys. 
tries—pottery, hand-woven coverlets, pag. 
kets and the like. 

The J. T. Green Lumber Co. cares for the 
lumber needs of this community, and, like 
many such Piedmont concerns in_ the 
smaller places, it is first of all a sawmij 
and planing mill, and does retailing ag 4 
desirable but rather secondary sideline, 
These sawmills are to be seen everywhere 
through this hill country, cutting both hard. 
woods and Carolina pine. In the aggregate 
they are highly important parts of the map. 
ufacturing side of our industry. 


Shirts” of Building Industry 


so much to the winds of chance. The archi- 
tect, declared Mr. Kraemer, is the man who 
can prevent the improper planning and con- 
struction of buildings if he will only be 
more careful and explicit in his writing of 
specifications, and then more firm in en- 
forcing them. When questioned the engi- 
neer explained that he did not mean that the 
architect should not permit his original plans 
to be changed, if he should be informed 
of a better or cheaper method or material 
for producing a building just as good or bet- 
ter, but that he should not allow the con- 
tractor to force him to change to something 
else just so the contractor may pocket the 
difference in costs. 

He urged the architects to improve the 
writing of their specifications, eliminating 
the general and all-inclusive statements that 
are capable of more than one _ interpreta- 
tion and taking care not to list as alternates 
materials not comparable in cost. He urged 
them, also, to look more carefully into the 
facts of manufacturers’ claims, and not to be 
so gullible as to the value of products new 
to them; as an example he told of one 
building constructed ten years ago, in which 
one of the city’s leading architects allowed 
the use of a new material on the manufac- 
turer's Own recommendation, with the re- 
sult that the building already must be en- 
tirely reconditioned. The correction of evils 
such as this, and such as another example 
he gave, of the owner who took the con- 
tractor’s word in preference to his archi- 
tect’s, though the architect was “on equal 
professional standing with you men here” 
lies in the architect becoming better ac- 
quainted with materials he uses, writing spe- 
cifications for just what he wants, and then 
insisting upon the contractor meeting the 
specifications. “The making of specifica- 
tions,” he said, “is just as important as the 
drawing of plans. You need the backbone 
to enforce your specifications.” He then 
told of a building which had specifications 
“better than usual,” but which the contrac- 
tor did not like; so he waited “until 4 p. m. 
yesterday to let the contract for the lum- 
ber” though he had weeks in which to buy 
it; the result was that “the architect called 
us up this morning and wanted to know 
why he couldn’t get service from the lumber 
yards—he had given the specifications to 
the contractor two months ago.” Mr. Krae- 
mer had to explain that it was not known 
who would get the order, and it was im- 
possible to have the stock necessary in each 
of the 175 yards in Chicago. The engineer 
declared that when an architect allows a 
thing of this kind to change his specifications 
it is the contractor and not the architect who 
dominates the building field, for the archi- 
tect only draws the plans while the contrac- 
tor really writes the specifications to suit 
himself. He closed with an urgent plea 
to the architects to assert themselves, to 
draw plans and write specifications for what 
they want, and then by supervision on the 
job see to it that they get what they specify. 


Emery Stanford Hall, of Hall & Strom. 
quist, one of the architects, said that one 
reason the contractor dominates the field 
is that the banker, who has been doing the 
financing, sees only the amount of money 
the contractor puts through his bank—“the 
other man’s money, not the contractor’s”’— 
and therefore the contractor assumes greater 
importance to the banker than does the ar- 
chitect. Mr. Hall agreed that for the con- 
tractor to dominate the field is to the detri- 
ment of the entire industry. 

Henry Holsman, of Holsman & Holsman, 
another prominent architect, agreed with 
Mr. Hall that it is the financial set-up which 
is largely responsible for the condition and 
declared that the solution would be for the 
the architect to have the money in the bank, 
in the owner’s name, for that building, the 
money to be paid out by the architect. As 
to the writing of specifications, he con- 
tended that the architect can not know all 
the materials, of all kinds, and must resort 
to changing specifications as he is shown a 
means of betterment. Mr. Kraemer agreed 
that this is wise, but declared that the archi- 
tect should change specifications only when 
such improvement is offered, not just at the 
demand of contractor or material man. 
“What I object to,’ he said, “is the case 
of an argument between the contractor and 
the architect in which they don’t agree but 
which the contractor wins and pockets the 
difference in costs.” 


Private Building Shows Gain 
Contracts let during April for all classes of 
construction showed a decline of about 26 per- 
cent from the March volume, according to the 
F. W. Dodge Corporation. The current total, 
however, was more than twice as large as the 
total shown for April, 1933. Thé April contract 
volume for the 37 eastern States amounted to 
$131,413,800, as against $178,345,800 for March, 
and only $56,573,000 for April of last year. | 
For the elapsed months of 1934, construction 
awards totaled $592,939,600, as against $252,- 
599,800 for the corresponding four months of 
1933. Gains over 1933 were shown in the totals 
for 1934 to date in each of the four major con- 
struction classes; about 80 millions in non-resi- 
dential types, about 21 millions in residential 
buildings, more than 200 millions in public 
works, and about 33 millions in public utilities. 
Private construction awards, as distinguis 
from publicly-financed types, showed a larget 
total in April than was recorded for any other 
month since August, 1933. Public undertakings, 
on the other hand, showed a decline from Mare 
of approximately 40 percent, but were still con- 
siderably greater than the total for April, 1933. 
Contemplated construction reported in April 
totaled $319,721,600, as contrasted with $409, 
071,100 for March, and $132,566,200 for April, 
1933. Gains in contemplated construction 4 





compared with a year ago were recorded in 
each of the 13 Dodge major areas east of t 
Rockies except Upstate New York. 
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Mode Procedure in Retail Lumber Code 


peony by Don D. Battelle, Consulting Accountant for Retail 
Lumber & Building Material Code Authority, Washington, D. C. 


In order to understand the “Mode 
dure” provided by the Retail Lumber and Build- 
ing Material Code it is necessary that the 
reader first obtain a view of the background 
of this industry. In many respects it of course 
is similar to other lines of trade, yet there are 
some aspects in which it is unique, which de- 
mand careful consideration and a_ treatment 
smewhat different from that given other in- 
dustries. 

In the retail lumber industry extreme com- 
petition prevails, not only from the nature of 
the business itself, but because the great ma- 
jority of all sales are made to contractors who 
themselves are highly competitive. Contractors 
A, B, and C are competing for the building of 
a factory addition. The lowest price will prob- 
ably get the job. A large part of this price is 
determined by the cost of the lumber and other 
building materials. A, B, and C each deter- 
mines to submit the lowest price, and presents 
the plans of the addition to the lumber com- 
panies, each of which estimates what materials 
will be needed. Contractor A secures a quota- 
tion from dealer X at a certain price. He then 
goes to the office of dealer Y and finds Y’s 
price is somewhat higher than that of X, and 
thereupon demands that Y meet X’s price, al- 
though Y’s price may be higher because of the 
use of a better grade material, or perhaps be- 
cause he is figuring on larger quantities. If the 
contractor is clever he will secure from Y a 
slightly lower price than that of X, and there- 
upon will insist that X in turn reduce his price 
still further to get the order. The situation is 
further complicated because Z also submits a 
price, and the other two contractors are also 
securing prices, each asking from the lumber 
dealers a price lower than is submitted to his 
fellow contractors, as this will help him in 
securing the contract for the new building. 

The lumber company which finally secures 
the order for the material realizes it was the 
lowest bidder, and immediately may take steps 
to safeguard its return on the job. Although 
it may have specified No. 1 material, it can 
probably substitute second grade material and 
no one will be the wiser. Even though the con- 
tractor is qualified to properly grade lumber 
he may not be on the job at the time the mate- 
rial is delivered and applied. 


Unprincipled Dealer Has "Edge" 


Under such conditions the unprincipled retail 
lumber dealer is able to secure more than his 
share of the available jobs and has more chance 
to show a profit after the contracts are secured, 

ause he immediately substitutes lower 
grades, 

In sales to industrial companies, the same 
situation exists,—with purchasing agents ac- 
cepting the lowest bids, and the retail lumber 
dealer tempted to furnish lower grade material 
than that specified, and in some cases, sending 
out quantities less than those shown on the 
voice. For lumber is sold on the thousand 
hoard feet basis, and it is not often that the 
industrial has an employee capable of measur- 
Ing the quantity received, much less determin- 
ing which of several grades or species has been 
supplied. 

nN many cases, also, the material is covered 
after it is on the job, so that after a compara- 
tively short period of time it is impossible, or 
at least inconvenient, to inspect the material 
fanished to determine the grade and species 

ed. 

The individual customer, of course, is even 
more at the mercy of the unscrupulous dealer 
with no knowledge of reasonable prices. board 
measurement, species or grade. On this class 
of trade the retailer often attempts to recoup 


the losses suffered from his cut prices to the 
Contractor 


Proce- 


All this suggests some of the opportunities 
in this industry for the unprincipled dealer. A 
deplorable situation has developed in many com- 
munities, to such an extent that the dealer who 
does not employ such tactics may have to give 
up his business. Many, in order to exist, have 
had to strike back with similar methods. This 
eventually resulted in a situation in which no 
sound business ethics were left in the industry, 
and with constantly reduced volume _ receiver- 
ships and bankruptcies were quite frequent. The 
margin of profit was so small that salaries 
and wages were cut to the minimum and the 
number ef employees was reduced. 


NRA Enters the Situation 


Into this situation the National Recovery Act 
has entered. Hour and wage provisions were 
prescribed; the retail lumber dealer with vol- 
ume approximately 15 percent of what it had 
been was expected to employ more labor and 
pay a minimum wage. This obviously was im- 
possible, if cut-throat competition continued as 
it had for the past several years. Some advan- 
tage must be given to the conscientious dealer 
whereby he could compete with his unprinci- 
pled competitor. If the dealer who had been 
able to sell only because of his low price was 
compelled to quote a price more in line with 
the price of his fair-playing neighbor, he would 
not secure as large a proportion of the busi- 
ness. The fair business man would have a 
chance to secure the order and would furnish 
the grade of material promised in the quotation. 
If the unprincipled dealer secured the order at 
a reasonable price he would not be so prone 
to furnish substitute materials, because the price 
quoted afforded him the opportunity to furnish 
the exact material specified. 

This same argument holds not only for the 
contractor business but also for the material 
furnished to industrials and the material fur- 
nished to the individual consumer. 

With all prices quoted on a reasonable basis 
and without a great price variance the buyer 
makes his purchase from the company which 
gives the best service. The personality and 
character of the dealer and his employees have 
a bearing on the purchase. Eventually this 
service gives an incentive to employees and 
management, thus changing the entire psychol- 
ogy of their attitude toward the business and 
toward their neighbors. 


Arriving at a Fair Overhead 


The “Mode” provision of the retail lumber 
code provides that a “Method” should be fol- 
lowed for determining what is a fair overhead 
to be applied in arriving at a minimum sales 
price. The Code does not specify a specific 
method of arriving at these modal overhead 
percentages. It is generally understood, how- 
ever, that the “Mode” is the area of great- 
est concentration, and if tables are prepared 
with suitable percentage frequencies, the 
point of greatest frequency (not necessarily one 
column) is used to indicate the modal allow- 
ance. The “Mode” may be a mean, or median, 
or even an average, according to reliable au- 
thorities. 

In preparing the mode figures for use by the 
trade up to the present time, certain expense 
factors have been eliminated from consideration 
and only a portion (75 percent) of the remain- 
der has been used in determining the overhead 
percentages for the various areas. In other 
words, the exclusion of all depreciation, cash 
discount, and the unused portion of the per- 
missible factors (25 percent), has obviously 
resulted in percentages which are less than 
average costs of operation in the industry. 
This procedure, however, permits of an en- 
forcement of the price provisions of the Code 
which otherwise would be impossible. With- 


out such a stated overhead percentage for each 
area, a complaint for unfair sales prices would 
require an investigation of the accounts of the 
offender, which in many cases would involve 
practically a complete audit of his records at a 
cost of several hundred dollars per complaint. 
Such an enforcement program 1s out of the 
question. 

lf the Code provided that no dealer should 
be permitted to sell below cost, the matter of 
investigation would not be the only problem. 
Prices, if the Code were adhered to, would be 
so high that they would be entirely beyond 
reach of the consumer unless all the business 
were consolidated into the hands of a few very 
large companies. 

rom the reports filed with the NRA show- 
ing the 1933 results, it is evident that the over- 
head expense is 52 percent of the material cost. 
In other words, as an average for the country, 
it would be necessary to add 52 percent to each 
material item to cover the cost. This is an 
average, and individual concerns would prob- 
ably vary, in their percentage applications, from 
the most efficient operators who would have to 
apply approximately 35 percent to the less effi- 
cient who would have to apply 80 or 100 per- 
cent. This would create such a variance in 
selling prices that a ridiculous situation would 
exist. The result would be that the concerns 
with low volume and high operative cost would 
be forced out of business and all volume would 
be concentrated in the hands of a few large 
volume companies. Unfortunately, the situation 
would be aggravated by the fact that the un- 
scrupulous dealer who paid no attention to the 
Code and its cost protection provisions, would 
not sell at cost or above, and it would be almost 
impossible—certainly most difficult—to prove 
that he had violated his agreement. 


Code Without Mode Is Futile 


The lack of some sort of “Modal” cost pro- 
tection is well illustrated in the case of a recent 
sale of a large quantity of paint to the CWA in 
Columbus, Ohio. The Paint and Lacquer Code 
provides only that the manufacturer shall not 
sell below his cost. In this case, at least four 
manufacturers made their bids to the CWA. 
The order was given to one manufacturer 
whose price was approximately half that of the 
figures quoted by the other three. 

One of the unsuccessful bidders called upon 
the manufacturer who had secured the order to 
find out how he could quote such prices and 
still comply with his Code. In answer, he ex- 
plained that he had been buying waste material 
from another manufacturer (who happened to 
be one of the unsuccessful bidders). This ma- 
terial previously had been thrown on the scrap 
heap and burned, but the successful bidder had 
found that he could dope this waste material 
with an inferior oil and coloring to make it 
appear to be good paint. He admitted that it 
would not hold up longer than sixty days, but 
said that inasmuch as price apparently was the 
only factor involved in securing the sale, he 
would be foolish not to take advantage of the 
situation. He also called attention to the fact 
that under the Code he was selling above his 
cost. As a matter of fact, he had a_ greater 
element of profit in the sale on the basis of his 
material, than the legitimate manufacturers had 
in using good quality materials. : 

In this case, a “Modal” cost protection pro- 
vision would have protected the consumer, and 
protected the legitimate manufacturer. 

And a cost provision clause, only, in the Code 
of the retail lumber industry would bring simi- 
lar results. In addition, it would immediately 
force many out of the business. Or, even if 
all members of the industry should abide by the 
Code, because of high costs it would raise prices 
to a much higher point than they are at present. 
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Therefore, in conclusion, first, the Mode pro- 
cedure which sets up reasonable expense allow- 
ances, even though they are less than those 
shown by the great majority of the members 
of that industry, but which permit enforcement 
of the Code, are much more to be desired than 
the continuance of the previous cut-throat com- 
petition, or the use of a provision which de- 
mands that every dealer must sell at his own 
cost, no matter what that cost may be. 

Secondly, the use of a Mode allowance pro- 
vides for a reasonable selling price, which gives 
the ethical dealer an opportunity to sell his 
material and protects the consumer from the 
cut-throat competitor who would secure the 
sale but would furnish inferior material. 

Third, the Mode provision, as well as the 
other requirements of the Code, has rekindled 
some spark of life within an industry which 
had sunk to such a low ebb that the better 
elements in its leadership were being pushed 
out of the business by the unprincipled operator. 
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At present, under the Code, although there is 
little chance for profit, a new hope has been 
born which can be traced in great measure to 
the use of the procedure which determines a 
minimum below which the unscrupulous can not 
sell. 





Building Permits Register Good 
Gains for April 


There was an increase of 36 percent in the 
number and of 18% percent in the estimated 
cost of buildings for which permits were issued 
in April as compared with March, according 
to reports received by the Bureau of Labor Sta- 
tistics of the United States Department of 
Labor from 764 cities having a population of 
10,000 or over. 

These data apply to building construction 
only, and do not include such other types of 
construction as road building, river, harbor, and 
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‘lood control work, reclamation projects, ete 
They do include the number and cost of buijg. 
ings for which contracts are awarded by Fe. 
eral and State governments in cities having 
population of 10,000 or over. In March th 
value of such public buildings was $3,546,777. 
in April $3,811,000. 

Comparing April with March, new residep. 
tial buildings increased 34 percent in numbe 
and 17 percent in value. 

New nonresidential buildings increased 9 
percent in number and 25 percent in the esti. 
mated cost. 

The number of additions, alterations and re. 
pairs to existing buildings increased 391, per. 
cent and the cost of the repairs increased 11%, 
percent. 

As compared with April of a year ago, last 
month showed an increase of 5.1 percent in the 
number and a rise of 35.5 percent in the esti. 
mated cost for the buildings for which permits 
were let. 








BUILDING SPECIALTIES— RETAIL SALES HEL 


ALES HELPS 





An Aid In Selling Roofs 


An exceptionally attractive and convincing 
four-page folder, in colors, for dealers to use 
in selling roofing and reroofing jobs, has just 
been issued by Johns-Manville. It reproduces 
samples of six styles and colors of asbestos 
shingle, in the natural hues, fully bringing out 
the beauty and charm of the originals. The 
frontispiece is a “human interest” family scene, 
in full colors, well designed to gain the atten- 
tion and interest of re-roofing prospects. A 
panel provides space for imprinting the dealer’s 
name and address. This folder, rightly used, 
will prove a real sales aid. Sample and condi- 
tions for supplying same may be obtained by 
addressing Johns-Manville, 22 East 40th Street, 
New York 





Financing for Home Repairs 


Dealers who want to get started on home 
repair and modernizing jobs in their communi- 
ties need not await the slow action of the Gov- 
ernment in providing for the financing of such 
jobs, as the Flintkote Co., 50 West 50th Street, 
New York, offers a finance plan that is immedi- 
ately available. Moreover, this plan is non- 
recourse. Full details may be had by writing 
the Flintkote Co., as above. 





Booklet Describes New Products 


An attractive booklet containing complete in- 
formation about Temwood and Temboard, to- 
gether with directions for their application and 
finishing, has just been published by the Arm- 
strong Cork & Insulation Co., Lancaster, Pa., 
which recently introduced these new hard and 
semi-hard boards. Lumber dealers interested 
in securing a copy of the booklet may obtain one 
without obligation by writing to that company. 

Armstrong Temwood is a fabricated all-wood 
board, especially suitable for wall and ceiling 
paneling in new construction and remodeling 
work, built-in cabinets, shelving, counters, signs, 
window backgrounds, and many other uses. 

Armstrong’s Temboard is a grainless. all- 
wood wall board. It is a structural and decora 
tive material designed primarily to replace the 
old-style wall boards. Any standard wall 
finish, with the exception of plaster, can be ap- 
plied successfully to Temboard. Temboard De 
Luxe is similar to Temboard, except that it has 
greater density. It also is more highly finished, 
the outer surface being polished to almost a 
glaze. 

Temwood Tile is a material for interior finish, 
made of tempered Temwood. Indentations in 
the surface give the effect of 4-inch tile when 
the material is finished. It is especially suitable 
for kitchen and bathroom walls. 

These new materials constitute an important 
addition to the line of Armstrong products dis- 


tributed through lumber dealers, which include, 
in addition to the new hard and semi-hard 
boards, Temlok Insulating Lath, Temlok In- 
sulating Board, and Temlok Insulating Panels 
and Tiles. 





"Over-the-Top" for Garage Doors 


A handsome brochure just issued by the 
Frantz Manufacturing Co., Sterling, IIl., tells 
all about the “Over-the-Top” equipment for 
garage doors, manufactured by that company. 
It is replete with illustrations and concise text 
picturing and describing the various installa- 
tions, applicable to all sizes and types of doors. 
Over-the-Top door equipment banishes the grief 


TOR’ 
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of inefficient, hard-to-operate doors. The equip- 
ment is applicable not only to new doors, but 
the doors of any garage can be modernized by 
its use. Any garage owner looking over this 
booklet can hardly refrain from saying, “That’s 
just what I want.” Dealers not familiar with 
this equipment should acquaint themselves 
therewith by writing the Frantz company for a 
copy of the booklet. 


Admits Ultra-Violet Rays 

Have you seen Lustraglass folder No. 3320, 
which tells about the ultra-violet ray window 
glass of that name, made by the American 
Window Glass Co., Pittsburgh, Pa.? It may 
be had for the asking. In addition to its use 
for general glazing purpose, Lustraglass is 
being used extensively in poultry houses, 
brooders and other farm buildings, as well as 
greenhouses and hot-beds, with the most satis- 
factory results. Most people know that ordinary 
window glass filters out the rays that are most 
valuable, from the standpoint of health of grow- 
ing things, whether human beings, animals or 
plants; but all do not know that Lustraglass 
can be put in every window at no greater 
cost that would be incurred by installing or- 
dinary window glass. 





An Unusually Interesting and 
Artistic Flooring Feature 


Db. M. Rose & Co., widely known manufac- 
turers of flooring and other hardwood products, 
of Knoxville, Tenn., have developed an unusually 
interesting and artistic flooring feature that is 
being used in hallways, public buildings and 
the like. This is an inlay center figure some 
four or five feet square, or in fact of any size 
to match the proportions of the room. The 
idea was developed by a woodworker named 
Claiborne, who has been in the employ of D. M. 
Rose & Co. for many years. 

For the most part Mr. Claiborne uses hard- 
woods unstained; selected for their natural 
colors. Sometimes these inlay figures are geo- 
metric patterns, or a series of such patterns; 
stars, rosettes and the like. Recently he cre- 
ated a special design for the chapel of St 
Mary’s convent. This is a pictorial rendering 
of candles and other ecclesiastical symbols, made 
irom maple, locust, vermilion wood, red birch, 
walnut and other woods selected for their sutt- 
able coloring. The inlay is deep, as it must 
be in a floor, and it is exquisitely done to a hait 
line. These centerpieces, as their name indi- 
cates, are set into the floor in the center of the 
hall, entry or other selected place. Made o 
the carefully dried hardwoods for which the 
Rose company is famous, they remain tight for 
the life of the building. They are made to 
special order ; and they may be executed to the 
buyer’s design, or Mr. Claiborne, who is an 
artist in such matters, will suggest and execute 
a design. 

The Rose company, because of its wide and 
varied line, has an extensive contact with the 
trade of the nation. It reports that buying 
much increased; and while such buying 3 
naturally varied and spotty, the orders are com- 
ing from widely scattered areas. indicating that 
the recovery and the erection of dwellings and 
public buildings are taking active form pretty 
much over the country. This company has 4 
15-acre plant on the Tennessee River, in Knox- 
ville, within easy reach of the Appalachian 
hardwood forests; and the band sawmill % 
located on this plant where manufacturing ' 
under constant supervision. The hardwood list 
includes ash, basswood, beech, birch, buckeye, 
butternut, cherry, cedar, chestnut, hickory, 
maple, red oak, white oak, quartered white 
poplar and walnut. The company produces not 
only flooring, molding, trim and red cedar closet 
lining but has also developed a large trade ™ 
dimension cut to commercial sizes. This i 
cludes bakers’ woodenware, plumbers’ wo00t 
work, furniture pieces such as drawer parts 
and table tops and industrial items such 48 
counter tops, butcher rails, refrigerator parts 
and the like. 
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Still in the Front Ranks— 





This Pioneer Logging Organization 


ABERDEEN, WASH., May 19.— Grays Harbor 
has long been recognized as the name of a dis- 
trict producing quality West Coast woods. Old 
growth Douglas fir, Sitka spruce, western red 
cedar and West Coast hemlock from Grays 
Harbor are known throughout the world’s lum- 
ber markets for desirable sizes and high grade. 

Among the early pioneers in the logging and 
jumbering industry of the Grays Harbor district 
were the Polsons: Senator Alex Polson and 
Robert Polson, brothers. About fifty years ago 
the Polsons began logging the big timber of 
Grays Harbor. At first they jacked the logs 


had been originally that railroad’s No. 1 engine, 
and it has been on display at A Century of 
Progress Exposition in Chicago. 

From the beginning, the Polson brothers have 
been continuously engaged in logging on Grays 
Harbor, and are the largest operators in the 
district, producing logs not only for their own 
mills but, as always, supplying logs for other 
sawmill operators. As they continued in the 
business they acquired more timber, and today 
have a supply that will keep their operations 
alive for half a century more. 

For many years the Polsons contented them- 


selves with logging and supplying logs to the 
sawmills of the district, but in 1910 they built 
a sawmill plant, which was operated under the 
name Eureka Lumber & Shingle Co. until 1928, 
when that corporation was reorganized under 
the name Polson Lumber & Shingle Co. This 
plant has been operated for twenty-four years, 
having been modernized from time to time, in 
line with the most effcient practices. Up until 
the 1929 depression made it necessary to curtail, 
this plant had a record of having run contmu- 
ously, 24 hours a day, for thirteen years. The 
sawmill produces 170,000 feet of lumber on an 
8-hour shift, and the shingle mill capacity is 325 
squares a day. 

The personnel of the Polson Lumber & 
Shingle Co. is: C. S. Polson, president and 
treasurer; F, A. Polson, vice president; .C. W. 
Hodgdon, secretary; L. G. Pauze, manager, 
and Arthur H. Zeigen, sales manager. 

The founders of the business are now men of 
advanced years, and the second generation is 
assuming much of the active management. 
Senator Alex Polson, now over eighty years 
of age, was the first of the family to start log- 
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into the water, then used ox and bull teams, 
and followed the various developments in log- 
ging engineering on the West Coast. 

The first logging locomotive used in the pa- 
cific Northwest woods was brought across the 
mountains for the Polson Logging Co. The 
Northern Pacific railway company repurchased 
from the Polson’s this little locomotive, which 


Se 


The first logging locomotive used in the Pacific 
Northwest by the Polson Logging Co. is now on 
exhibition at A Century of Progress, Chicago. This 
picture of ‘Betsy’ was taken at the Polson camps 
about 1896-7, the locomotive having been purchased 
from the Northern Pacific Railway in 1895. It was 
Northern Pacific Engine No. |, first used in the 
East and then to build the road over the mountains, 
and was bought back for the big show 











Here is the equipment with which one of the pio- 

neers attacked the giant trees of the Pacific North- 

west in the "Gay Nineties"—a bull team at work 

in the camp of the A. Polson Logging Co., Grays 
Harbor, Washington 





ging in the district more than fifty years ago. 
Later he was joined by his younger brother 
Robert. In 1903, the Merrill & Ring interests, 
nationally known as important lumber factors, 
became associated with the Polsons, and the 
Polson Logging Co. was formed. The Polson 
Lumber & Shingle Co. is an affiliate of ihe Pol- 
son Logging Co., conducting the lumber and 
shingle manufacturing part of the business. 


LEFT « 








Here is evidence that this pioneer logging company 
has kept to the front rank in the march of progress, 
adopting improved engineering methods in its woods 
operations as they have been developed. It is a 
present-day scene at the Headquarters Camp of 
the Polson Logging Co., which is affiliated with the 
Polson Lumber & Shingle Co., of Hoquiam, Wash. 
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Building and Rebuilding in Chicago 


Stock Yards Fire Presents New Need for Construction Speed as 
World's Fair Nears Completion; Home Repair Business Good, Too 


Rat-tat-tat-tat-tat! There has been a staccato clatter in Chicago this 
past week, especially noisy at the lake front and along Exchange Ave- 
nue, and for the benefit of those who might have a wrong impression, it 
was not caused by machine guns but by hammers. Hammers in the 
hands of fast-working carpenters. 

The big noise last week, from the building standpoint, was at the 
lake front, from Roosevelt Road south to 39th Street, where men were 
rushing hither and yon, and then hither again, intent on their big job 





The $8,000,000 stock yards fire was still burning Sunday morning when 
a lumber truck arrived and construction of temporary offices started: 
other temporary buildings followed quickly 


of. preparing a greatly-revamped Century of Progress Exposition, 1934 
edition, for the first crowds to push through the gates May 26. 

But at the Union Stock Yards there started, last Saturday afternoon, 
a fire so big that, if you could believe the delirious radio announcers, in 
a few hours it would boil Lake Michigan dry. It was a big fire, a ter- 
rible calamity resulting in the loss of one human life, about $8,000,000 
damage to buildings in the stock yards and east of them, between Hal- 
sted and Emerald streets, and much other damage due to lack of the 
customary facilities for doing business, lack of a place to call “home,” 
and the other distressful conditions which are brouglt on by a fire and 
which insurance does not cover. Of the $8,000,000 damage mentioned, 
about $6,000,000 worth was covered by insurance. 

Terrible it was, and heart-breaking to those who watched old and 
familiar landmarks, and maybe life’s work, “go up in smoke.” Far into 
Saturday night the dense smoke clouds trailed for miles out over the 
lake, and those who were not watching just for the thrill were rather 
disconsolate. 

fut not beaten. At 7 o'clock Sunday morning, while fire hoses were 
still pouring water on smoldering piles of debris, a big truck from the 
Edward Hines Lumber Co., piled high with lumber, picked its way along 
Halsted Street, underneath the elevated railroad and onto Exchange 
Avenue. The load was dumped off, and then carpenters got to work, 
and the noise they produced with their hammers made even the fair 
grounds seem quiet—“Stand back, brother, and let somebody pound that 
can pound.” 

When an AMERICAN LUMBERMAN representative returned to the scene 
Monday a few fire trucks were still on the job—no, not still, either, but 
noisy, pumping water to quench some stubborn fires yet smoldering— 
but a long, one-story building on the south side of Exchange Avenue 
was filled with men and girls conducting the business of the Union 
Stock Yards & Transit Co. in a manner as near to “as usual” as could 
be expected, and a little distance further west was another similar build- 


ing going up. 
When Builders Really Hurry 


And how it was going up! There was real speed in wood construc- 
tion. One crew of men was doing nothing but laying the joists for the 
floor, starting at one end of what was to be a long, narrow structure. 
As they got the joists in at the north end, and worked on south, another 
crew started to lay the floors, and as soon as they were out of the way 
other crews built the east and west wall framework, with shoring to 
hold them up until the stringers and ties were in place. While the roof 
was being built the walls were being sheathed, and this was done in a 
hurry with wall board. A large quantity of this wall board was being 
unloaded from a truck, ready for use as soon as it would be possible 





to put it on a wall, as soon as the studding would be ready to receiy 
it. Within a few hours from the time when the building was started 
it was in use as an office building. 

It seemed that another Hines truck would show up every few minute 
somewhere at the stock yards, and they had to work their way along 
debris-covered streets, between monstrous dump trucks taking bricks 
and plaster and such things away, and many other vehicles of varioys 
kinds—including a milk wagon whose driver was doing a “land office’ 
business on that hot and dusty day; his customers drank from the 
bottle, without benefit of glasses. A big Caterpillar tractor with q 
bulldozer was pushing former bricks out of Dexter Park Avenue, to clear 
it for traffic. People were scuttling about, wherever police would allow 
them, staring dusty-eyed at the open spaces—“Look, Joe, you can see 
clear across to Armour’s—doesn’t that look queer?” A policeman with 
a young cannon was guarding the big safe, all that remained of the 
famous Jack Knife Ben’s place—he started years ago with a couple 
dozen jack knives and a barrel, displaying the knives on the barrel, anj 
later became one of the nation’s outstanding diamond merchants. Other 
people looked through the ryined walls at the wreck of the Drover’ 
Journal plant, with its fine modern printing equipment just accepted and 
paid for by the proud publisher only the Thursday before. Further 
west, in the midst of blackened walls and brick pavements, was a 
short stretch of ragged fence with a few dilapidated boards, absolutely 
unharmed and not even scorched though fire raged all around. 

The Dexter Park pavilion, that throne room of the kings of the live 
stock world, where for years have been held the annual International 
Livestock Expositions, was only a gaunt framework rearing itself int 
the sky, some of the steel trusses twisted out of all semblance of form 
and others apparently in good condition, and across the street from it 
the famous horse auction barn, a long, rather narrow structure, was 
absolutely demolished—while between these two buildings, the pavilion 
and the barn, the covered pedestrian bridge seemed to be in fairly good 
condition—sufficiently so that it was not considered a menace and traffic 
passed beneath it. In what had been the blacksmith shop was a pile oi 
horseshoes, each shoe all of eight inches long, or more, silent indication 
of what these stockmen mean when they say “draft horse.” 


How Will They Rebuild? 


Through all this turmoil, and more, temporary structures were being 
rapidly built, and officials were planning permanent buildings to replace 
those lost. In the meantime Chicago’s newspapers were busily predict- 
ing that all these replacements will be of what they term “fireproof” 
construction and thus make recurrence of such a fire “impossible” ; they 
still seem to accept this as a foregone conclusion, but most of the Chicago 
lumbermen, when asked about this, responded with a grin. “The papers 
forget,” one said, “that those men out at the stock yards are handling 
livestock, not machinery, and they have to build in a way that is good 
for the handling of livestock.” 5 

An official of the Union Stock Yards & Transit Co. said Wednesda 
afternoon that “No definite plans have been made, and will not be for 
several days,” but lumbermen well acquainted with operations at the 
stock yards were confident that most of the buildings that can possibly 
be repaired will be restored to about the same type of building as before, 
and that all the stock pens would be rebuilt in the customary manner, 
with squared oak posts as before. On Monday the elevated railroad had 
already started rebuilding its track where the fire had burned part of 
the ties and had twisted part of the steel supports into uselessness. 

3ut whatever the officials of the stock yards plan to do, there is the 








A load of lumber arrives at the Sloane house at the World’s Fair 
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question of what will be done about rebuilding the nearby residential 
and commercial structures which were destroyed. When the fire, com- 
pletely out of control in the brisk west wind, leaped Halsted Street and 
garted on its destruction of the Drovers’ National Bank and store 
tuildings and homes adjacent, it appeared that only Lake Michigan 
might stop it, but as it reached Emerald Avenue, the next street east, 
the wind veered and was from the south; this drove the blaze northward, 
and the embankment of the Chicago Junction Railway helped the fire- 
men bring the flames under control. 

At one place on Emerald Avenue the writer observed a little frame 
house, facing east; the east wall was standing and was practically un- 
damaged, but almost the entire back end was utterly destroyed, leaving 
only enough to hold up the front wall. Directly across the street another 
little frame bungalow was undamaged, although it was so insufferably 
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The Ford band-shell, with placing of panels already started 


hot as to have seared the leaves on trees in the front yard; the veering 
wind saved that man’s house. 

Other homes, however, were not saved and some people are wondering 
if this perhaps will be the scene of a Government building project. 
Maybe yes and maybe no, but at least the big fire has brought to thou- 
sands of people’s attention—people who didn’t realize it before, perhaps 
—the dilapidated condition of almost every home and store building in 
this entire district. Unpainted, drab, out of repair, often insanitary, 
certainly inconvenient—and yet men and women and children live in 
them, and will continue to do so while the houses will stand, because 
this location is within walking distance of the yards and rents are 


low. 
‘ 600,000 Feet of Lumber 


These are some of the questions brought to the fore by the fire—the 
worst fire in this city since that of 1871—and the answers are not found 
yet, but in the meantime temporary structures of wood, made in a 
hurry, have made quite a demand for lumber in themselves. The Hines 
company Wednesday afternoon reported that it had sold 600,000 feet of 
boards and dimension, 50,000 feet of wallboard, and “a great quantity” 
of sash, doors and other millwork. 


AT THE WORLD'S FAIR 


Over on the lake front there has been speedy building, too, and here 
again lumber is the material of the day, with gypsum board a companion 
material, both supplied by lumber dealers. On Thursday of last week 
two AMERICAN LUMBERMAN representatives drove through and about the 
fair grounds and observed with amazement the changes made in only 
a brief time within the walls of a big show. One day there is a vacant 
piece of land; the next morning come carpenters and a truck load of 
lumber, followed by more loads of lumber and wall board, a bedlam of 
noises—nice noises, to one who likes saw and hammer melodies—maybe 
some plaster-of-paris “stones” or “bricks” come after a while, too; and 
ina few weeks you have a village some hundreds of years old. 

That Thursday there still was a lot of work to be done to many 
buildings and exhibits, and at most places it would be considered im- 
possible to complete them, but by the time this paper reaches its readers 
the fair will have opened and the work of building will be nearly, if 
not entirely, completed. For the men at the fair grounds get things done 
ina hurry. Just how many millions of feet of lumber have been con- 
sumed nobody seems to know, for as one exposition official explained, 
there are a hundred or more contractors at work on various projects 
and each buys lumber independently with no central clearing house for 
orders. One prominent Chicago retailer, however, said that nearly all 
his business this spring has been with either the fair itself or some of 
the concessionnaires. Practically all dealers whose stocks have permitted 

m to give the necessary service have participated in this business. 

While the Amertcan LuMBERMAN representatives were hesitating, to 
watch the progress of work at the Sinclair exhibit, where men were 
feathering the dinosaurs’ nest, a big 5-ton truck with lumber and wall- 
board from the Herman H. Hettler Lumber Co. passed by and the 
scribes gave chase in the little sedan. The truck, shown in one of the 
accompanying illustrations, stopped at the W. & J. Sloane house, in the 

ome & Industrial Arts group, a fact doubly interesting because that is 
not publicized as a wood-built house. 

JA few minutes later the big Ford exhibit building was given a brief 
Mspection; there was plenty of work yet to be done on it, but it was 
ng speeded and interesting machines were being mounted with the 
ciency for which the automotive industry is noted. Across Leif Ericson 

Tive was the wooden framework of the band-shell in which the Ford 

otor Co, will have the Detroit Symphony Orchestra play. 

North again and at the 16th Street bridge where the exhibit of 
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Armour & Co. was being hurried—a big building over the lagoon. Then 
south on Northerly Island, reaching Hollywood just in time to see a 
5-ton truck from the Edward Hines Lumber Co. slide neatly out from 
under a big load of lumber; and, while the camera clicked, the driver 
maneuvered the trailer into position and another few thousand feet 
dropped to the ground alongside the first, and the two men who had 
in so short a time brought and unloaded all this lumber, drove away 
with empty truck and trailer. Nearby was the 23rd Street Bridge, which 
last year was lined with small concessions but which this year has been 
taken over entirely by Swift & Co. (last year’s dispenser of hot dogs at 
the fair) ; a large building where meat packing processes will be shown 
was already quite near to completion, and incorporated in the “Swift 
Bridge of Service” is another band-shell, where the Chicago Symphony 
Orchestra will play. Will there be music this year! 


Where Lumber Is Used Right 


This Swift bridge, by the way, is being built strictly according to 
materials specifications prepared by Leo Kraemer, research engineer of 
the Chicago Lumber Institute. Mr. Kraemer has been a most important 
factor in the use of so much lumber at the fair, for he has been able 
to show the builders not only what lumber and sizes and grades to 
use, but also why lumber should be used. A Chicago dealer mentioned 
this to the writer just to let it be known that the use of lumber at the 
exposition didn’t “just happen” but that it had to be sold just as any 
other material would have to be. 

“Leo Kraemer,” he said, “has done a wonderful thing for our indus- 
try by showing what lumber really can do, and by having the facts and 
figures to prove it. He, and the Chicago dealers who finance his work, 
also did much for the Sunlight House. He spent a lot of time on that and 
we Chicago dealers gave all the rough lumber needed. Now, if each 
lumber company in the country would contribute only a dollar there 
would be plenty of money to finance the house, and show fair-goers what 
wood construction can offer them.” 

But lumber has had a far greater part in the building of the fair than 
most of the visitors will realize, because of the way the material is dis- 
guised. It has been a great building project, employing much lumber 
and other materials, and thousands of workmen, and has been the city’s 
most notable remodeling job. 


OTHER CHICAGO BUILDING 


There have been others, however, and they are continuing in gratify- 
ing volume, according to reports. Several lumber dealers have been 
kept working hard to supply their trade for just the repair and remodeling 
of homes, as incomes have picked up and people have felt able to do the 
work needed so long but postponed. One dealer reports business par- 
ticularly good in the South Chicago territory, where Pullman and other 
factory workers are back on payrolls. An AMERICAN LUMBERMAN 
writer, on a survey of the territory both city and suburban was told 
that practically all dealers have had a good pick-up in this kind of busi- 
ness, some more than others because they have gone after it more. Two 
firms reported that if they got any greater volume they would have to 
hire more men to care for it. One said he had had little home work 
because his contractors had been concentrating on World’s Fair jobs, 
but he expected the home repair work to pick up when the fair building 








The truck, already unloaded, maneuvers the trailer into position to roll 
off the second half of a hefty load of lumber 


lets down, which will be soon. “There is a lot more of this kind of 
business to be got than the contractors are getting, because they are 
just not trying to get it,” he said. He also indicated that his company 
probably will return to the system of keeping large stocks of lumber, 
so that cars being unloaded “will not tie up our whole yard and keep 
our trucks from moving around to load for the orders we get.” Several 
wholesale salesmen report a notable feeling of optimism among the 
retailers, as to future building construction, and the dealers themselves 
were willing to confirm this, when assured that they would not be quoted 
so they would have all the salesmen in Chicago camping on their door- 
steps. It was agreed that the proposed Federal financial aid for home 
building will be just about all the industry will need to put it in a 
comfortably strong economic position. It will, they feel confident, add 
a volume of new home building—there is considerably more of this now 
than last year, but still not enough for such a large area—to the work 
being done by the State, Federal and municipal Governments, and it will 
be by private interests, the construction that “really counts” in recovery. 
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Wholesalers in Annual Make Code Plan; 


President and Secretary at Opening Session Review NRA Effects and 
Call Attention to Problems Which Distributors Must Face and Solve 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., May 23.—More than 
200 members were present when the forty-sec- 
ond annual convention of the National-Amer- 
ican Wholesale Lumber Association convened 
here today. At the opening of the convention 
the annual address of President Max Myers 
was presented. 


"The Wholesaler in the New Deal" 


Speaking on the above subject President 
Meyers presented a comprehensive survey of the 
wholesale lumber industry in its relation to the 
NRA and the Codes, his view including past, 
present and future aspects. 


“When Congress enacted the National Indus- 
trial Recovery Act,” said he, “none of us had 
any idea of its ramifications, its possibilities, 
or the complications which must naturally de- 
velop in the making of the Codes. It is my 
carefully considered judgment after a year’s 
continuous work and observation on the Lum- 
ber Code Authority and its various committees 
that if our industry is to progress it has a much 
better chance to do so under the Code than by 
going back to the old order of things.” 

For years, said the speaker, business men 
have been voicing the plea: 


“Let the Government give us a chance to 
regulate our own business; amend or cancel 
all regulatory or anti-trust laws, so that we 
may save ourselves from ourselves. We'll 
stop these bad trade practices, this terrible 
destructive competition, this useless over- 
production. Just let us go ahead without fear 
of the anti-trust laws and we'll show ’em.” 

Well, the New Deal provided for actually 
what they wanted, yet a great many of these 
same fellows now find fresh troubles, shake 
their heads dolefully and say: “It won’t work. 
The Government has gone too far. We have 
no control over our business, etc.” 

All of which leads me to the conclusion 
that some people do not know what they 
want. The Government does not want our 
business. What it really wants is that we 
should show enough intelligence to run it 
honestly, efficiently, pay decent wages, and 
work our employees like human beings, and 
not like machines; and that, I think, is all 
there is to the New Deal, and it is enough, 
if backed up wholeheartedly and in good 
faith by the people of our land, to make us 
all comfortable and happy. 


Advocates a Wholesale Division 


A very important matter which this meeting 
must consider, President Myers said, is the 
formation of a Wholesale division under the 
Lumber Code. 


For obvious reasons, said he, this has been 
deferred, but the time has arrived for definite 
action. It is realized that wholesalers differ 
on the desirability of aligning themselves be- 
hind this move. I believe our executive com- 
mittee correctly interpreted the majority view 
of the industry, to the effect that we are 
prepared to organize a Wholesale division, 
and in taking this step we are not unmindful 
of the many complications which must be 
solved before anything approaching a com- 
plete organization can be developed. I be- 
lieve the advantages of a division will far 
outweigh any disadvantages, and when, as 
wholesalers, we have taken the necessary 
steps to place ourselves directly under the 
jurisdiction of the Lumber Code, we should 
be in a better position to obtain suitable 
representation on the division Trade Prac- 
tice committees. Much progress in the latter 
direction has already been made and we can 
accomplish more when we have the obliga- 
tions, as well as the privileges, of the Code 
family. 


{Note—A complete report of the con- 
vention will appear in June 9 issue.— 
Eprror.] 





Home Financing Is Discussed 


On the vitally important subject of, the need 
for funds for financing construction, Mr. 
Myers said: 


We know we could count on a smart re- 
sumption of building activity, especially in 
the residential field, if mortgage funds were 
available. Apparently these funds are not 
now to be had from the usual sources. There- 
fore, some plan must be devised under which 
the Federal Government will stimulate resi- 
dential construction. Washington has given 
much thought to this subject; many bills 
have been introduced into Congress to ac- 
complish results, but it does not appear that 
any of them, at least to the extent of their 
being supported, will bring necessary relief. 
Washington advices during the past few 
weeks are to the effect that the Administra- 
tion is now giving this subject consideration 
as a major activity, and I think we may de- 
pend upon some real help. It is well known 
now that the capital goods industries must 
be revived, and a well-directed effort in the 
construction field will re-employ thousands 
of idle hands, and, in my judgment, do as 
much as any other one thing toward re- 
covery. 


Cost Protection Prices 


There is at the present time much discus- 
sion in regard to the value to the industry 
of minimum cost protection prices. Like all 
discussion, it divides itself into two camps— 
those who see in its even fairly effective 
working a possibility of stopping the tre- 
mendous losses to which all branches of the 
industry have been subjected during the past 
four or five years, and those who see in it 
only further possibilities for chiseling, eva- 
sion, and all sorts of subterfuge. I am not 
going to argue the point as to whether the 
present cost protection prices of all divisions 
are or are not fair and equitable, as we 
wholesalers have had nothing to do with the 
formulation of the same. I can only say 
that the construction of these prices has had 
and is having the close scrutiny of NRA 
officials and it is my opinion that if and 
when these officials find that the prices are 
out of line they will be adjusted accordingly. 
I do, however, want to argue for the prin- 
ciple, and I do not hold with those who say 
that all that is necessary to stop cut-throat 
competition is the limitation of hours, the 
minimum wage schedules, and the control of 
production. It is my opinion that if the cost 
protection feature is eliminated the price 
structure will witness a gradual breaking 
down and we will soon get back to the old 
basis. 


Prophesies with Confidence 


President Myers said in closing that there 
was one thing of which he felt very certain, and 
on which he was perfectly willing to venture 
a prophecy; namely, that the wholesaler is not 
going to be put out of business. 

Many of our members, he said, have 
thought so, and perhaps some of them are 
still of that opinion. I have never subscribed 
to that thought and have seen nothing de- 
velop in the Lumber Code Authority or in 
the various divisions to make me feel that 
there was any great danger of it. It is true 
that at times problems arose which might be 
construed as inimical and dangerous to the 
wholesaler and some of those so-called 
dangers still exist. The wholesaler-retailer 
problem 's one of them. The definition of a 
wholesaler is another. Others are: “Shall we 
become a Division under the Lumber Code?” 
“What constitutes wholesale trade?’ 

Well, as you know, we have not been asleep 
on these matters. Most of them are now be- 


fore the Administration for decision. We ay, 
watching them carefully and shall not hegj. 
tate to protest to the highest authority jp 
case these things do not come through in, 
manner which will give us the Protection 
which is rightfully ours. 


Report of Secretary-Directing Manager 


Next was heard the report of Secretary. 
Directing Manager W. W. Schupner, which 
naturally, gave large place to the functioning oj 
the wholesaler under the Code regime. “The 
industry,” said he, “is now faced with regu- 
lated wages and hours, minimum prices ané 
other conditions under which lumber must fe 
sold. I believe that most will admit that they 
are better off than a year ago, and that, not. 
withstanding the uncertainty of the future, none 
wishes to return to that trying period.” 

He emphasized the fact that the manufac. 
turers and the wholesalers had worked hand jn 
hand in formulating the first draft of the Lum. 
ber Code, one of the primary provisions of 
which recognized the function of the wholesaler, 
which, said he, “should be a sufficient answer 
to claims since made that one of the purposes of 
the Code was to put the wholesaler out of bus- 
ness.” For so many outstanding leaders in the 
lumber manufacturing industry to sit around 
the same table with wholesalers and discuss dis- 
tribution and compensation problems, was, he 
asserted, a new thing, the result of which is 
sure to be beneficial to the wholesalers. 

Of the many other issues discussed by Mr. 
Schupner, perhaps none is of greater impor- 
tance than that of wholesalers’ compensation, 
His remarks on that subject are quoted in full, 
as follows: 


Wholesalers’ Compensation 


The salient facts on this subject can be 
summarized briefly. The original trade prac- 
tice provisions called for a schedule of dis- 
counts to be allowed wholesalers for their 
distribution service. Pursuing the plan of 
seeking an adequate allowance from mills 
preferring to deal through wholesalers on 4 
discount basis, your executive committee met 
at Chicago last June with representatives 
from wholesale groups all over the country 
and adopted a resolution to the effect that 
arrangements between mills and wholesalers 
who ‘prefer to deal with each other on a flat 
price basis be continued, but that where the 
percentage plan was used a minimum basic 
rate of 10 percent on the f. o. b. mill price, 
and not less than $1.50 per thousand, should 
be allowed. That has been our platform and 
it has been advocated consistently. 


Cost Survey of 1929 


During the early meetings the National Re- 
covery Act was in its infancy, the lumber 
price policy was undetermined and the ele- 
ment of cost under the Code was a matter 
of conjecture. Negotiations were opened 
with the Divisions, to whom our claims had 
to be first presented, and we were referred 
to our own cost survey in 1929, which showed 
an average wholesale distribution cost of 7.83 
percent. However, we knew and argued that 
that survey was wholly unsuited for the pur 
pose of fixing a rate of compensation which, 
with the trading privilege removed, was likely 
set the total remuneration. The first sched- 
ules gave 8 percent from some Divisions, less 
from others, and still others did not then 
file any schedules. That was before the Code 
Was approved by the President. When it was 
approved and published, on Aug. 19, it car- 
ried a provision for maximum discounts—the 
first we knew of that mandatory Code re 
quirement. 

Another Cost Survey Made 


In the meantime, we made a survey which 
showed an average cost of 15.45 percent for 
63 wholesalers for the year 1932, an abnormal 
year for volume, but arrived at after drastic 
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expense reduction. Later, we found that 
with slightly better volume for the first six 
Nonths of 1933, it cost 90 representative 
wholesalers an average of 14.06 percent to 
operate. 

With Schedule B and the minimum prices 
to become effective Nov. 1, we used the above 
ggures in our brief of Sept. 25 to the Divi- 
sions and the LCA, and we discussed the 
matter along that line with the LCA Trade 
practice committee as well as the Authority. 
that brief sets forth our case clearly and 
it is just as sound today as it was then. 


Schedules Received Under Protest 


The result was the filing of discount sched- 
yles, now in effect, and which showed some 
advances above initial figures with the 8 
percents more general. We received these 
schedules under protest, with the assurance 
they could be reopened, and with the further 
statement that they did not cover or limit 
arrangements between manufacturers and 
wholesalers for financing and other services 
peyond the function of selling. Such addi- 
tional services are not covered by the dis- 
count and may be paid for. Obviously, the 
whole price arrangement with the possibility 
of a trading area above minimum prices was 
to be experimental. 

Manufacturers’ cost protection prices are 
based on weighted averages and we set about 
to obtain weighted average costs of distri- 


bution. We employed the accountants 
used by the Lumber Code Authority, who 
converted statistics from 69 wholesalers 


covering a nearly five year period in weighted 
averages for each year and for the aggre- 
gate period, giving the weighted average of 
the entire period of 11.1327 percent. The 
percentage of wholesalers reporting was, we 
believe, as representative as that used by 
the manufacturers, in arriving at their cost 
protection prices. 

Our claim that the trade discount is in- 
adequate was thus well substantiated by 
facts, and a further presentation of our case 
was submitted at the last LCA Trade Prac- 
tice committee meeting and made its impres- 
sion, but in the meantime a complication 
arose. The present unsatisfactory definition 
of a wholesaler brought many unfair claims 
for the wholesale discount and your com- 
mittee believed that it was fully as impor- 
tant, if not more so, to determine who was 
entitled to the discount as the amount of 
same. Action was not to be had in that 
uncertain atmosphere, but the Trade Prac- 
tice committee reported that the question of 
increased trade discount should have the con- 
sideration of the Authority promptly after 
the Administration had passed upon the 
definitions. This paved the way for reopen- 
ing the subject at the coming LCA meeting 
in June. At the public hearing on Amend- 
ment No. 68 in April we submitted our pro- 
test against the maximum provision—a copy 


of that protest having been widely dis- 
tributed. 


Want Fair Discount Established 


This summary gives the important facts to 
date and Chairman Schuette of the Com- 
pensation committee will report more fully 
during this meeting. With our discount 
limited as it is, and being as much entitled 
to cost protection as manufacturers and re- 
tailers, the minimum discount should not be 
set below the reasonable cost of distribution. 
If we are to have a maximum it must be 
ample to permit latitude on special and nec- 
essary distribution arrangements, and it 
should take into consideration the difference 
in dealing with different types of mills. The 
fact should not be overlooked that some mill 
groups themselves recognize this situation 
when they say the discount should be 12 per- 
cent, and it is not secret that some mills 
have been trying to find a way to allow the 
Combination of 13 percent. We don’t want 
subterfuges but we do want our case con- 
sidered on its merits. 


A committee on resolutions was appointed by 
the president as follows: Charles F. Kraemer, 
‘. P. Leatherbee, H. M. Vivian, J. H. Maloney, 

- G. Brabston, FE. H. Mauk, C. N. Troutner, 
Ora S. Webster, William Sterling, and E. W. 
Conklin, 

Discusses the Lumber Code 


Talking on “Lumber Code Authority, What 
It Does and How It Functions,” Carl W. Bahr, 
secretary, Lumber Code Authority, said: 

Rumors have reached us from scattered 
Points that our prices are slipping, or that 
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they would not last very long, or that the per- 
mission to establish prices would be with- 
drawn by the NRA. Such statements are dis- 
quieting and naturally have led to a certain 
amount of uneasiness on the part of both 
buyers and sellers alike. I think I can re- 
lieve your mind definitely on one thing—the 
right to-establish minimum prices is in the 
Lumber Code to stay. It is an essential part 
of the Lumber Code. It is our firm belief that 
the Lumber Code would disintegrate without 
minimum prices. 

John W. McClure,. chief of the Department 
of Costs and Prices, Lumber Code Authority, 
explained the manner in which manufacturers’ 
minimum prices are calculated under the Lum- 
ber Code with the objective of protecting pro- 
duction costs. He said that this method of 
using average costs instead of individual costs 
as minimum prices was superior, in his opinion, 
to the open price policy of controlling prices. 
However. he pointed out that the lumber buy- 
ers consider the minimum prices as fixed sell- 
ing prices. The result is that when an indi- 
vidual operator asks more than the minimum 
price, he is often looked upon as a profiteer and 
encounters vigorous buying resistance, despite 
the fact that at least half of the lumber out- 
put costs more to produce than the weighted 
average cost for the industry. In view of this 
situation, Mr. McClure suggested that Lumber 
Code Authority might well consider the advisa- 
bility of discarding the cost protection principle 
as soon as an improvement in demand, coupled 
with a well balanced inventory condition, will 
support a reasonable price structure without 
necessity of publishing minimum prices. 

W. H. Schuette, of Pittsburgh, chairman of 
the compensation committee, talked on “The 
Trade Discount for Wholesalers.” His talk, 
and the discussion following it, were entirely 
in executive session. 


From the Retailer's Viewpoint 


Homer W. Ballinger, chairman of the ex- 
ecutive committee, Retail Lumber Code Author- 
ity, spoke on that code. He urged that the 
whole lumber industry get together on code 
matters and went into some detail on enforce- 
ment, with particular emphasis on the import- 
ance of obtaining evidence. He said that retail- 
ers should not get any concessions to which 
they are not entitled. 

John I. Shafer, South Bend, Ind., spoke on 
“Report of Our Representative on Hardwood 
Co-ordinating Committee.” He spoke ex- 
clusively on the hardwood situation and some 
of the difficulties that are involved. He ex- 
pressed himself as much opposed to price fix- 
ing and said that the hardwood differentials in 
the code are not fair. 

Spencer Baldwin, president of the National 
Retail Lumber Dealers’ Association, made a 
plea for the wholesalers to do all they can to 
help push the Housing Bill through Congress. 
He asked that they appeal to their respective 
members of Congress. 

There was some general code discussion from 
the floor by members. 

Officers will be elected tomorrow, resolutions 
passed and there will be further code discus- 
sion. 

Donald Richberg, counsel for NRA, was the 
principal speaker at the annual banquet to- 
night, discussing the future of NRA. “TI am 
opposed to all monopolies, whether under pub- 
lic or private control,” said Richberg. He made 
an appraisement of NRA’s first year of activity. 
The work of NRA, he said, is neither all good 
nor all bad. 


Wine Barrel Maker Installs 
a Dry Kiln 


Fresno, Cair., May 19.—Included in the 
equipment of a new plant being installed here 
by the Fresno Cooperage Co., for the manu- 
facture of wine barrels, is a Moore reversible 
cross-circulation kiln, to be used for drying the 
cooperage stock. The demand for high-grade 
oak wine barrels, and the climatic condition in 
the San Joaquin (Calif.) section, make it neces- 
sary to give extreme care to the proper drying 
of the cooperage stock. This new plant is be- 
ing installed under the supervision of Lawrence 
T. Buhtz. 
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NOTICE 


TO ALL PERSONS ENGAGED IN 
THE MANUFACTURE, DISTRIBU- 
TION, SALE AND USE OF LUM- 
BER AND TIMBER PRODUCTS: 


Notice is hereby given thai the Lum- 
ber Code Authority will converie in open 
session at the Drake Hotel in Chicago, 
Illinois, on June 11 for the purpose .. . 


. . . OF HEARING ANY INTER- 


ESTED PERSON WHO HAS COM- 
PLAINTS, CRITICISMS, SUGGESTIONS, 


COMMENTS OR COMMENDATION IN 
RESPECT OF THE LUMBER AND TIM- 
BER PRODUCTS CODE AND THE 
MANNER IN WHICH IT IS BEING 
ADMINISTERED. 


In calling this open session it is the 
desire of the Authority to secure, as 
nearly as may be, a reflection of the 
views of interested parties concerning 
the Code and its operation. If required, 
the Authority will be divided into sev- 
eral committees so that every person 
may have an opportunity to present his 
views to the meeting. 


Following the meeting a committee will 
be appointed to analyze and digest the 
testimony and present the subject matter 
thereof to the Authority with recommen- 
dations for appropriate action. 


The members of the Lumber Code Au- 
thority representing the National Re- 
covery Administration and their advisors 
have been invited to attend this meeting. 

Cc. W. BAHR, 


Secretary and Treasurer. 














Surface Measure 


ESTIMATOR 


By J. M. LEAVER 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and. win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2"x61/2”) 
Postpaid $5.00 
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Arkansas Dealers Discuss Code Problems 


‘Men, Money and Monkeys" Theme of Important Address—Mem- 
bers Complain of Modal Mark-up Allowed and Authorize a Protest 


LittLe Rock, ArK., May 29.—Approximately 
150 delegates registered for the thirteenth an- 
nual convention of the Arkansas Association of 
Lumber Dealers and Code meeting of the 
Arkansas District, Retail Lumber Code, held 
at the Hotel Marion, May 15 and 16. The at- 
tendance was by far the largest ever had, ac- 
cording to L. P. Biggs, secretary of the associa- 
tion, 

Problems of operation under NRA code regu- 
lation were the cause of the unusual attendance. 
The convention was devoted almost entirely to 























E. C. BARTON, 
Jonesboro, Ark.; 
Members of the Executive Committee 


W. C. CHAMBERLIN, 
Little Rock, Ark.; 


discussions of the retail lumber code and of 
other codes which affect the retail business. 

At the Tuesday morning session, Frank 
Dyke, retiring president, delivered his message 
and report of the secretary was also read. 

At the afternoon session an address on “Eco- 
nomics Under the New Deal” was delivered by 
Dr. C. C. Fichtner, dean of the School of Busi- 
ness Administration, University of Arkansas. 

Other speakers on the afternoon program 
were O. O. Axley, Warren, Ark., and Walter 
L. Morris, of Memphis, who spoke on “The 
Hardwood Manufacturers’ Code.” 

Charles R. Black, well-known retailer of 
Corning, Ark., spoke on the intriguing subject 
“Men, Money and Monkeys.” He briefly traced 
the evolution of mankind physical and moral, 
and then said: 

Some of us have sat on our tails and chat- 
tered and made faces at our neighboring 
lumbermen, while outsiders have slipped in 
and taken business right out from our towns. 
Some of us have used regular monkey philos- 
ophy and concluded there were too many 
monkeys in the lumber business, and that 
all we had to do was to cut prices and haul 
our building material seventy-five or one 
hundred miles and starve out a dozen or two 
monkeys. 


He deplored the lack of “moral balance,” as 
evidenced by present-day conditions, political 
and social, saying: 

Possibly some of you are wondering what 


I mean by social and moral balance. It 
simply means that men must give an ac- 


count of their conduct in business; their 
attitude toward their customers and com- 
petitors, and actually regard honesty, fair 


dealing, unselfishness, and human sympathy 
as genuine assets to their business. It means 
that when we make a creditable financial 
statement, that deception, sharp practices, 
misrepresentations, half-truths, and all mon- 
key business must be charged off before it is 
accepted at face value. It means a revolt 
against the popular idea of getting while 
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the getting is good, by fair means or foul, 
but above all, get it. It means that human 
society must develop more “proppers” and 
fewer “leaners.” It means that jealousy and 
envy and greed must be supplanted by faith, 
good fellowship and liberality. 

I believe the solution of the economic 
ills of any nation rests upon a social and 
moral reformation of the people of that na- 
tion and likewise, solution of international 
economic disturbances rests upon a social 
and moral reformation of the world popula- 
tion. To advocate less than that, I would be 
unfaithful to my convictions and a traitor to 
the well-being of our race. To be less criti- 
cal of our economic system, as it has been 
and now is, would be degrading my own 
self-respect and sacrificing my American 
patriotism. To argue that social and moral 
reformation is utopian and impossible of 
achievement in America is indicative of 
moral cowardice and a confession of national 
stupidity, to say nothing of lack of individual 
fortitude, 


Association members comprising the Retail 
Lumber Code committee of the Arkansas dis- 
trict, gave a dinner at the hotel at 7:30 p. m., 
Tuesday, in honor of Harry A. Ortmeyer, 


Wichita, Kan., lumber dealer and chairman of ° 


the executive committee, Division No. 21, Re- 
tail Lumber Code Authority. 

The meeting was opened Wednesday morning 
by group singing led by Mrs. L. P. Hutton of 
Little Rock, and as a special attraction, the 
Southerners’ Quartet rendered three selections. 


Speaks on Builders’ Supply Co. 


C. Claude Cooke, president National Federa- 
tion of Builders’ Supply Associations, of Kan- 
sas City, who was scheduled to speak on “The 
Builders’ Supply Code,” having been called to 
Washington on Tuesday, had designated Henry 
Wurzburg, Memphis, Tenn., representing the 
builders’ supply industry of that city, to act in 
his stead. Mr. Wurzburg read an address by 
Lawrence McQueen, professor of finance of the 
University of Pittsburgh, and secretary and 
treasurer of the National Code Authority, 
which covered all phases of the Builders’ Sup- 
ply Code. He answered several questions about 
the Code, and said that in so far as he knew no 
definite agency had as yet been set up in Ar- 
kansas to administer this Code. 

Mr. Wurzburg extended an invitation to 
Arkansas dealers to attend a meeting in Mem- 
phis on June 11, 12, and 13 of the National 
Association of Builders’ Supply Dealers. 


Reports on Code Activities 


R. H. Sutton, lumberman of thirty years’ 
experience, president of the Monarch Mill & 
Lumber Co., Little Rock, who is chairman of 
the Arkansas District of Division No. 21, of 
the Code Authority, reported on Code activities 
in Arkansas, as follows: 

Following the Code meeting in Little Rock 
on Oct. 8 last, on which date the Arkansas 
District was set up, the District has held 
three formal meetings of its Code members; 
Feb. 2, Feb. 19 and April 30, this year. From 
time to time the chairman has taken a mail 
vote of the members on matters of outstand- 
ing importance. 

Since last meeting our activities have been 
of a nature that could best be handled by 
the chairman and secretary. Code develop- 
ments have been such that a district meet- 
ing of the committee could not be of definite 
benefit, as our problems were either local 
and could be handled locally, or larger prob- 
lems in which the district committee had lit- 
tle discretion. 

All of our district members have rendered 
splendid service. They have held sub-district 
meetings from time to time and have given 
advice on both major and minor problems to 
dealers in this locality. 

We have procured the filing of price lists 
of practically every legitimate dealer in the 
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State. We also have on file price lists fron, 
a large number of hardware stores and 
roofers subject to the Retail Lumber Cog. 
We think our filing is 98 percent complete 

The District has an office open five ang 
one-half days a week. The office secretary js 
in attendance during all business hours ang 
the chairman spends four to eight hours g 
day in the Code office. 

We have entertained and disposed of a gyr. 
prisingly large number of problems. Oy, 
correspondence is very heavy. We have met 
and talked with a great number of interesteg 
persons. We have been able to handle al] 
problems that did not depend on a decision 
we could not make. This has to do with 
Code interpretation and compliance problems 
outside of our district. 

On May 1, the District made arrangements 
with L. M. Hawkins for his services as field 
agent for the District. Mr. Hawkins is wel] 
qualified for this position as he was for a 
number of years representative of a manu- 
facturing industry and in later years has 
been connected with the retail industry. 


Secretary Biggs said: 


We are in about the fifth month of our 
active Code administration, and while I have 
never been thoroughly sold on the Code I 
must say that I am agreeably surprised at 
the progress made. A majority of our mem- 
bers are in the middle class, that is, they 
have tried to live up to the Code and haven't 
expected everything of it. Our second trial 
period will be up on July 5, at which time 
we should have a substantial report to make, 


Speaks on "Your Code" 


Following the report of Mr. Sutton, Harry 
A. Ortmeyer, chairman of the executive com- 
mittee, Division No. 21, Lumber Code Author- 
ity, which composes the states of Arkansas, 
Missouri, Kansas and Oklahoma, spoke on 


“Your Retail Lumber Code,” as follows in 
part: 

Not much longer than six months ago it 
seemed as though our last spark of ambition 
was fading out—little incentive left to cope 
with the deplorable conditions and unethical 








Cc. R. BLACK, L. P. BIGGS, 
Corning, Ark.; Little Rock; 
a Director Secretary 


competitors. It seemed the beginning of 
the “survival of the fittest”; we were won- 
dering how long we could survive in com- 
petition with concerns infested with greed, 
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malice, hatred, and devoid of principle, and 
who were reaching out and spreading ruin 
in large areas—actually strangling and tear- 
ing the very heart out of brother lumberme?, 
and “gypping”’ the public. That condition 
has been relieved somewhat. Our Govern- 
ment has stepped in and said, “Now boys, 
organize your team, play ball, and we will 
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pe your umpire.” We are now all on the 
game basis, no matter how large or small, 
we are on common ground, enjoying the 
same advantages and privileges, and never 
in the history of our business have you had 
the opportunity of giving so much thought 
and consideration to the consumer, due to 
the establishment of rules prohibiting sub- 
stitutions and other similar tactics. 

Where you used to have your next door 
neighbor looking at you, you have the eyes 
of every dealer in Arkansas on you now 
and you can’t get away with it if you think 
you can give doors away or that you can 
make other gratuitous offers. They are go- 
ing to know of it, and I beg of you to be 
careful. 

A code is nothing more nor less than a 
‘Golden Rule,” and permit me to say here, 
if there is any lumberman in this room or 
anywhere in this country who cannot com- 
ply and do business under such a code of 
fairness and equity to all, he has no place in 
pusiness. 

I assume that everyone present has re- 
solved to obey the provisions of our Code. 
If there be one here who has not made such 
4 resolution, let me beg of you, BEWARE! 


You know too well the way of the trans- 
gressor is hard. 
I am sure if the Code accomplishes no 


other purpose than creating a closer friend- 
liness and understanding between lumber- 
men, permitting us to meet on the common 
grounds of tolerance and understanding and 
helpfulness, it will go a long way in the sav- 
ing of our industry. 


Modal Mark-up Set 


Mr. Ortmeyer read a telegram he had just 
received in which the percentage of modal 
mark-up had been set as follows: Arkansas, 
29 percent; Missouri, 29 percent; Oklahoma, 
30 percent and Kansas, 31 percent. After a 
lengthy discussion, Arkansas lumbermen de- 
cided that the percentage for Arkansas was too 
low, and resolutions were adopted to wire the 
National Recovery Administration a protest of 
the 29 percent mark-up assigned to Arkansas 
and that, instead, a fair marking of 35 percent 
be granted; also that a protest be made against 
the requirement that a price list shall be filed. 
Mr. Biggs as secretary of the Arkansas Asso- 
ciation of Lumber Dealers dispatched a tele- 
gram to above effect to L. Bay, Deputy Ad- 
ministrator, NRA., Washington, D. C. 

It had been intended to take a vote before 
adjournment on terms and conditions of retail 
sales, but after the 29 percent modal mark-up 
was protested it was decided instead to call 
a special meeting in Little Rock at a date to 
be decided, at which time this matter will be 
gone into thoroughly and voted upon. 


Election of Officers 


The following officers for ensuing year were 
elected : 

President—J. W. Wilson, Superior Lumber 
Co., El Dorado. 


Vice President—T. J. Reynolds, Hot 
Springs. 

Secretary—L. P. Biggs, Little Rock. 

New Directors—C. L. Baggett, Fayette- 
vile; Charles R. Black, Corning; John R. 
Grobmyer, Little Rock; J. L. Leslie, Pine 


Bluff; John McLeod, Cotton Plant; C. C. Curl, 
Helena; Jack W. Rich, Earle; L. J. Coffey, 
Black Rock; E. R. Boll, Hot Springs, and A. 
C. Pool, Batesville. 


The following executive committee 
serve during the ensuing year: 

E. C. Barton, Jonesboro; W. C. Chamber- 
lin, Little Rock; Gilbert Stacy, Little Rock, 
and Frank W. Dyke, Fort Smith. 


will 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that rev- 
enue freight for the two weeks ended May 12, 
1934, totaled 1,205,944 cars as follows: Forest 
Products, 49,778 cars (an increase of 930 cars 
above the amount for the two weeks ended 
April 28) ; grain, 55,541 cars; ore, 28,033 cars; 
coal, 214,228 cars; coke, 13,543 cars; livestock, 
2,455 cars; merchandise, 331,439 cars, and 
miscellaneous, 480,927 cars. The total loadings 
lor the two weeks ended May 12 show an in- 
Crease of 7,837 cars above the amount for the 
two weeks ended April 28. 
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Canadian Transcontinental 


Rates Ordered Cut 


MontreAL, P. Q., March 19.—The Board of 
Railway Commissioners has ordered a decrease 
of 15 to 30 cents a hundred pounds on railroad 
rates on carlots of lumber from British Colum- 
bia to Montreal and interior points, effective 
from May 17. 

The rate to Montreal and interior points on 
construction lumber will be 60 cents, instead of 
90 cents. The rate on all other lumber will be 75 
cents, as against 90 cents. 

If, as understood, the object of the reduction 
of the rate from British Columbia is to meet 
the competition of the water transportation via 
the Panama Canal, there is reason to doubt that 
this end will be gained. The rate for water- 
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borne lumber will be lowered to meet this new 
rate for the railways, according to J. E. Green, 
manager of the H. R. MacMillan Export Co. 
(Ltd.). Even with the cut in the rail rate from 
British Columbia announced by the Railway 
Commissioners, the rate via the Panama Canal 
still is considerably lower, and there will be an 
even greater margin when the water rate is 
reduced still more. 

It was the opinion of Mr. Green that eastern 
lumbermen would have to meet a competition 
which is sharpened by this change in rates. 
Arthur Campbell, former president of the Mont- 
real Lumber Association, when asked about the 
new tariff, said: “The lumber manufacturers 
of Quebec, Ontario and the Maritime Prov- 
inces are being discriminated against in these 
reductions. The new rates will demoralize mar- 
ket prices, and will jeopardize the economic 
recovery of the eastern sawmills.” 











ing July, 
Agency written 


this purpose. 





To All Manufacturers of 
Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for July, 1934 


Official notice is hereby given to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotes for 
each and every mill producing Southern Pine, for 
the month of July, 1934. 


Under provisions of Section B, Article VIII, of the 
Lumber Code, any person desiring to operate dur- 
1934, must give the Administrative 
notice, 
21, 1934, and present acceptable evidence of 
ability to operate. Mills which have not furnished 
complete information as a basis for Production 
Allotment to the Southern Pine Association should 
immediately procure the blank forms necessary for 


The July Production Allotments will be made 
on June 2lst and if the information requested 
of the individual manufacturer and his application 
for an allotment for operating during July, 
1934, are not received by June 2Ist, any oper- 
‘ation by said manufacturer during July will be 
considered in violation of the Lumber Code and 


subject to the penalties provided in the National 
Recovery Act and in the code itself. 


Southern Pine Association 
H. C. BERCKES, Secretary-Manager 


on or before JUNE 


New Orleans, La. 
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National Production, Shipments and Orders 


Wasuincton, D. C., May 18.—Following is the National Lumber Manufacturers’ Association report for two weeks ended May 12, and for 


nineteen weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available and percentage comparison with Statistics of 
identical mills for the corresponding period of 1933: 


TWO WEEKS: 

Softwoods: 

Southern Pine Association. .......cccccescoccs 
West Coast Lumbermen’s Association 
WOStetR PIO ASBOCIRCION. «ccccccvcccevecsce 
California Redwood Association............. 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total softwoods 
Hardwoods: ; 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total hardwoods 
Ce - vcvcectéet eens nbe 8 edd oes peeas 
NINETEEN WEEKS— 
Softwoods: 
Southern Pine Association. .....cccrccscceces 
West Coast Lumbermen’s Association 
Western Pine Association......ccsccccsccces 
California Redwood Association............+. 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total softwoods 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total hardwoods 
Grand totals 





Av. No. Production Percent Shipments Percent Orders P 
Mills 1934 of 1933 193 of 1933 1934 of 19 
96 44,327,000 93 42,144,000 75 42,355,000 @ 
184 166,254,000 125 148'973,000 102 177,789,000 " 
124 96,981,000 159 88'993,000 119 95,933,000 419 
11 12'374,000 829 11,346,000 127 10,444,000 ~4 
14 1,990,000 336 22897000 68 2,122,000 49 
429 321,926,000 131 293,745,000 102 328,643,000 gy 
190 28,003,000 174 29,818,000 88 27,545,000 7 
14 3,390,000 354 3,044,000 130 2'134/000 70 
204 31,392,000 184 32,862,000 91 29,679,000 a 
619 353,319,000 134 326,607,000 100 358,322/000 83 
98 415,361,000 106 377,973,000 89 408,502,000 89 
184 1,519'827,000 145 1,347,162,000 119 1,430°334.000 116 
133 637,122,000 209 688,890,000 123 745,607,000 131 
11 108,024,000 194 103,025,000 139 94°843'000 128 
16 20/810,000 336 19°740,000 125 21'536,000 121 
442 2,701,144,000 149 2,536,790,000 115 2,700,822,000 ius 
198 272,438,000 178 253,570,000 113 272,447,000 111 
16 33°365,000 376 27,040,000 139 31,714,000 146 
214 310,803,000 191 280,610,000 115 304,161,000 14 
640 3,011,947,000 156 2,817, 400,000 115 3,004,983,000 115 





Western Pine Summary 


[Special telegram to American LumBerMan] 
PorTLAND, OreE., May 23.—The Western 
Pine Association reports as follows on opera- 
tions of Inland Empire and California mills 
during the two weeks ended May 19: 
Average number of mills reporting, 124%: 


Total production for two weeks... 102,094,000 
ns GEE ccccevecesée neve 86,757,000 
Total orders received........esee- 118,614,000 
Unfilled orders May 19........... 154,573,000 


Weekly average of identical mills, average 
number, 118%: 
Production (weekly average for 
three previous years).......... 31,403,500 
—Two weeks ended——, 
May 19, 1934 May 20, 1933 


Production ......... 50,643,500 31,471,500 
Shipments .......... 43,207,000 38,140,000 
Orders received ..... 59,122,500 47,189,000 
On May 19, On May 20, 

1934 1933 
Unfilled orders...... 154,521,000 133,705,000 





West Coast Review 


[Special telegram to American LuMBERMAN] 
SEATTLE, WasH., May 23.—The 593 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the two 
weeks ended May 19 reported: 
Production 181,602,000 
Shipments 139,021,000 23.45% under production 
Orders 166,395,000 8.38% under production 
A group of 597 mills, whose production re- 
ports for 1934 to date are complete, reported 
as follows: 
Average weekly cut for twenty weeks— 
a a, 


| ee arabada eal 89,113,000 
Average cut for two weeks ended 
May 19 cdi dat ae aia haven Gooiana A 90,844,000 


A group of 593 mills, whose production for 
the two weeks ended May 19 was 181,602,000 
feet, reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
Rail ...... 73,670,000 70,428,000 129,945,000 
Domestic 
cargo ... 30,885,000 49,607,000 140,060,000 
Export ... 17,884,000 29,778,000 152,962,000 
Local ..... 16,582,000 ae | eee 





139,021,000 166,395,000 422,967,000 


A group of 163 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1933 and 1934 to date, reported as 
follows: 

Aver. for two 

weeks ended Average for 20 weeks 

May 19, 1934 1934 1933 
Production 67,263,000 68,231,000 48,430,000 
Shipments 55,950,000 58,450,000 52,784,000 
Orders 65,301,000 63,658,000 58,276,000 


Orders % Percent Under Output 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., May 24.—Nine groups for the two weeks ended May 19 reported as 








follows: Week No. of 
Softwoods ended Mills Production Shipments Orders 
Southern Pine Association (North May 12 187 29,179,000 27,029,000 26,088,000 
Carolina mills included)........... May 19 174 26,022,000 26,343,000 30,831,000 
West Coast Lumbermen’s Association® May 12 594 96,771,000 78,106,000 91,610,000 
(Washington and Oregon)...... e+e May 19 597 84,916,000 61,043,000 74,905,000 
Western Pine Association (Inland May 12 120 46,319,000 40,727,000 47,370,000 
Empire and California)............ May 19 129 55,775,000 46,030,000 71,244,000 
Northern Pine Manufacturers®....... May 12 21 1,202,000 1,060,000 1,229,000 
May 19 18 1,988,000 1,380,000 1,929,000 
Northern Hemlock & Hardwood Manu- May 12 18 888,000 1,098,000 892,000 
facturers’ Association....... rexeeee See ae 16 1,168,000 967,000 1,125,000 
California Redwood Association..... . May 12 17 7,119,000 6,230,000 5,107,000 
May 19 18 7,066,000 5,210,000 4,507,000 
Southern Cypress Manufacturers’ As- May 12 24 1,041,000 2,657,000 3,463,000 
SL con bei we tee o ke ebiewecn May 19 25 1,130,000 2,517,000 2,209,000 
Northeastern Softwoods ..........- . May 12 28 757,000 1,456,000 1,977,000 
May 19 27 994,000 1,246,000 1,778,000 
I, EEE er cdcievonswonvvwes May 12 1,009 183,276,000 158,363,000 177,736,000 
Mestweete May 19 1,004 179,059,000 144,736,000 188,528,000 
Appalachian and Southern Hardwoods May 12 340 21,362,000 21,942,000 20,802,000 
May 19 342 22,112,000 20,284,000 21,542,000 
Northern Hardwood... ccccccccoccsess May 12 18 2,056,000 1,981,000 625,000 
May 19 16 1,423,000 1,320,000 1,081,000 
Northeastern Huriiwoods ..........-. May 12 28 1,415,000 728,000 615,000 
May tf oxtp Eat S99 20009 ita 

ar r00da8s May ’ ’ ,400, ’ ’ 

North Central Hardwoods............ May 19 140 1'581,000 1'546.000 1'116,000 
Totals, Hardwood. ....cccccccccccce May 12 526 26,109,000 25,917,000 23,158,000 
May 19 525 26,587,000 23,940,000 24,411,000 
TO Bis cccccccasccenssceens May 12 1,489 209,385,000 184,280,000 200,894,000 
May 19 1,529 205,646,000 168,676,000 212,939,000 


*American mills. 





THE AVERAGE temperature for the next 24 in San Francisco. A gas company supplying 
hours can now be forecast accurately four out gas to San Francisco and other cities uses this 


says E. H. Bowie, Weather Bureau forecaster must be piped from 200 miles away. 





PINE ie Whether you re- 


RE M @) quire Pine, Oak, Gum, Tupelo, 

HARDWOODS Cypress, Beech, Ash, Elm, Hick- 
ory, Tremont is a dependable 
source of supply. And now we 
can furnish Tremont Beech | 
Flooring. Order a car to-day 
mixed to suit your require- 

ne ar | iN E ments. Rely on Tremont! 


OAK FLOORING TREMONT LUMBER CO. 


HARDWOODS: : ROCHELLE, LA. 














of five times for certain sections of California, information to estimate the amount of gas that 
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Movement of Timber Products 
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d for Wasuincton, D. C., May 22.—Following is a statement of the movement of timber products 
cs of during the two weeks ended May 5 and 12 (some reports are compiled later and cover .two KLAMATH 

weeks ended April 28 and May 5) as reported by identical mills and published by the National 
reent Lumber Manufacturers’ Association for the Lumber Code Authority : IS THE 
1933 Unit of Unfilled 
@ Week No.of Meas- Production Shipments Sales Orders Gross Stocks HOME 
79 Ended Mills ure 1934 1933 1934 1933 1934 1933 1934 1933 1934 1933 
“i pacific May 5 21M ~ bd. ft.... 6,401 3,463 6,048 4,227 4402 3,884 23,040 2,493 33,239 32,046 
~4 Box .---++ May 12 26 7,063 4,144 7,637 4,965 4,927 5,750 29,428 2,634 36,675 34,812 OF FINE 
100 pouglas Fir May & 4 Number . 1,925 3,780 7,234 5,640 4,403 5,541 28,615 22,110 19,105 13,583 
esc Door ..-sseMay 12 4 7,561 11,261 7,022 4,92613,836 3,157 35,429 22,937 19,644 19,918 UALITY 
84 Douglas Fir May 5 4M sq. ft.... 2,540 1,810 2,282 1,807 1,952 2,021 4,371 4,325 10,246 4,277 Q 

Plywood ..May 12 3 %” basis.... 1,870 1,528 1,337 1,317 1,194 501 2,771 3,259 9,272 3,887 
“| Piscm PONDEROSA 
70 Rotary Cut...May 5 19 M bd. ft.... 1,024 699 746 420 755 1,385 
— Lamber May 12 23 828 621 856 513 659 ... 1,652 : veh 
= Red Cedar Apr. 28 196 Squares . 66,369 .. 67,530 .. 60,997 89,112 .. 444,828 

Shingles* ..May 5 195 59,147 . 56,359 . 56,550 87,026 . 447,616 

“odwork Stock Manufacturers— 
- ~~ epee 14,601 .. 12,808 ...16,362 ... 116,142 .. 195,301 Klamath has long been known for the 
116 ST cnocesd Apr. 28 38 Number - 47,483 . a -- tee as : oe ean fine quality of its Ponderosa Pine. Crater 
| Frames ..-«-+- '” e io ee 1 Oe ie gd 4 : oe ' . agy “deg wee 
~ RE ; ; 15,618 . 16,113 Ee 11,860 ae 111,889 nes 194,806 Lake begins with this dependable, basic 
(21 Sash .....-.eMay 5 38 Number 53,835 ... 50,806 ...43,980 ... 268,818 .. . 333,236 quality and maintains it through to de- 
— Frames ...-- as (C.. e Save apne ooo aN livery to you. Depend on us for your 
115 Southern Hardwood Box and Egg Case reports changed to monthly, starting with May. needs in 

*Totals reported for week are given for red cedar shingles, as comparative data for iden- ot . 
11 tical mills are not available. Selects - Common 
146 S4S or Rough 
14 a 


Shop and Box 
Let Us Quote on Your Needs 


= Relation of Unfilled Orders to Stocks 


Wasutncton, D. C., May 21.—Following is a statement for five groups of identical mills of 
the gross stock and unfilled order footages, in thousand board feet, May 12: 








is now no procedure for the granting of 
Similar relief upon shipments by importers 
falling within any of the following classes: 
1. Those who filed protests and took ap- 
Peals in earlier years of the 1922 act, but 
whose appeals were denied prior to the de- 
cision of the privy council; 

2. Those who filed protests but took no 
appeals from the rejection thereof prior to 
the decision of the privy council; and 


3. Those who filed no protests because of 





No. of Gross Stocks Unfilled Orders 
- Mills 1934 1933 1934 1933 SPRAGUE 
Southern Pine Association a yee ee eeeeceeeees 96 497,952 447,133 72,191 75,367 
4 West Coast Lumbermen’s Association.......---. 130 1,079°529  922'296 273/241 277.218 RIVER, 
-G as Western Pine Association. .....cccccecscccccces 114 1,036,460 1,047,207 125,605 104,476 
Northern Hemlock & Hardwood Manufacturers OREGON 
lers Association— 
$000 . cKtce erence paws ead etnebeaguenane ens 8 60,670 87,594 4,599 4,801 
1'000 TN Pt eer ee reer er eer 10 97,892 119,164 7,031 7,460 # 
0.000 Hardwood Manufacturers’ Institute. 153 563,244 562,492 81,467 78,039 
5,000 Huntington 
0,000 S k . R f d D ti the decision of the board of general apprais- T a 
yt eeKks TO eTun uTies ers holding that the duty was collectible. aylor, 
I, 000 The present law requires the filing of pro- General 
C 
po Collected on Logs test and, after adverse decision by the col- M 
pees Ww ee 7 e lector, and appeal to the board of general anager 
7008 ASHINGTON, D. C, May 21.—Senator appraisers (now the customs court), all 
7'000 Logan has favorably reported from the Senate within specified times. But these provisions 
sees committee on the judiciary S-339 dealing with have no reference to a situation such as has 
9'000 tefundment of certain countervailing customs arisen here, where, years after the collec- ‘Sell More 
{AQ [iis collected on Togs. imported from British 0% $f. tuution wan Meal, because. he 
’ ‘0 biz ; > > cc . om @ < ‘ yas hated _— se 4 e 
ot | Columbia. The report is as follows: foreign legislation which formed the basis || Modernizing Jobs 
$900 ; gs —— on the judiciary, having of their collection was void ab initio. Thus, ia - catia al 
som ff hed under consideration the bill (8-839) for the only method whereby these importers || Py,,thowing prospective customers haw the 
> 000 he refundment of certain countervailing e¢an secure a refund of the duties upon ship- rat ’ 
2,000 castoms duties: collected upon logs imported ments falling in these classes is by legisla- Send us your prospect’s own sketch or 
5,000 from British Columbia, report the same fa- tion such as that proposed in this bill. snapshot of present building with suggestion 
Lo vorably to the Senate without amendment of what change is desired. We will furnish 
, and recommend that the bill do pass 
2000 Satie . . ; FLOOR LAYOUT, PERSPECTIVE SKETCH, 
5000 _Ueter the Tariff Act of 1922, logs were Again Functions as Wholesale LUMBER AND 
5000 subjected to an import duty only if the coun- MILLWORK LIST $2 50 
ae try from which imported maintained an em- “ - > ° 
sou [J targo or other restriction on their export. Distributor » eel eeeee ea acne ee 
1000 Settie’ gp oe oe eaggted 1904 the statutes of SCRANTON, PA., May 21.—After being dor- We aiso make, sell and rent models mate 
"000 a ™ 1 Columbia had provided a tax on cut mant for some time, the Lackawanna Lumber to your plans and specifications. We fur- 
imber, except when used within the : . ace ——s nish house plans and material lists. Write 
Province. In 1925 the board of general ap- © - — city, has been nag aied - for special low prices. 
—_ praisers held that this provision of the law 2Ctively functioning as a wholesale distributor - 
ying of British Columbia was such a restriction Of lumber. This company will serve as eastern Lumberman dl Drafting 
this as to require the imposition of an import sales agent for the J. J. Newman Lumber Co., & Listing Service 
that a on logs imported from British Colum- Hattiesburg, Miss., and the Homochitto Lum- 233 Drumheller Bldg., Walla Walla, Wash. 
ge A sete importers had filed her Co., Bude, Miss. Its facilities for serving 
—_ but Subongner te ties EEUU: the trade also include reliable sources of supply 
ing of ‘the board of general appraisers in for North Carolina pine, Florida longleaf pine, 
1925, no further protests were filed unti 0ak flooring, West Coast lumber and Canadian 
about 1928, when litigation was instituted in spruce. F ° 
the courts of British Columbia to test the The Lackawanna Lumber Co. was incorpor- Our JSoecialty 
validity of the British Columbia statute. ated in 1887, and until 1907 operated a mill at 
. 1929 the supreme court of the Province (Cross Forks, Pa., producing an average of YARD AND 
oo ST Gan ee ce a 30,000 feet daily of hemlock. In 1896 the same 
May 4. 1930. Thereafter certain protests of interests organized the J. J. Newman Lumber SH ED S TOC ‘K 
American importers filed after the case was o., with mills at Hattiesburg and Sumrall, 2 mt 
maatituted in British Columbia were decided Miss., cutting longleaf pine, and in 1913 started Including Bevel Siding, 
in favor of the importers by our customs the Homochitto Lumber Co. mill at Bude, : 
court sitting at New York. However, there Mouldi Ngss, Lath 


Miss., cutting soft-texture, shortleaf pine and 
hardwoods. Over 400,000 acres of original 
growth timber were acquired to supply these 
three mills. The Hattiesburg and Bude mills 
are still cutting this fine timber, and long have 
enjoyed the highest reputation for quality, 
manufacture and reliability wherever southern 
pine is sold. 

Walter J. Noone, well known in the lumber 
trade, particularly in eastern territory, is sales 
manager of the Lackawanna Lumber Co. 
















































Shingles 


WHITE RIVERL 


LUMBER CO. 


ENUMCLAW, 
WASHINGTON 
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ARE YOU READY? 


OAK FLOORING Time Is Here 


OCKWOOD 
OAK FLOORING 
SOFT TEXTURE UNIFORM COLOR 
NONE BETTER 


Prices Below Minimum 
Ask for Price and Stock List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 
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KNEELAND - McLURG 


‘**“KORRECT BRAND” 


HARD MAPLE FLOORI N G 


AND BIRCH 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain ‘“‘Korrect Brand” reputa- 
tion guarantees this superiority. 


Try a car now and always be 
a "'Korrect Brand"’ customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
SELLE, 


CTL LLL 
TLL 


Y/ 


R/ 
¥, 





Por more than 50-years, Weidman 


has been a thoroughly dependable 
source for Northern Hardwoods, Hem- 
lock and Cedar. Quality timber, com- 
plete milling facilities and careful 
manufacture — no wonder customers 
come back again and ag for more. 


WEIDMAN LUMBER CO., 
TROUT CREEK, MICH. 
MILLS: Trout Creek, Ewen, and Bergland 








17) Your Requirements For 17 


Harp Map.Le — Birch — Basswoop 
Sort ELm—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


CAN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


AT 
17 IRON MOUNAIN, MICHIGAN 17 
| | 


| 

















A useful ven 


Vest Pocket Ready Reckoner 4 c'! ver, 


including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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What the Associations Are 
Planning and Doing 


May 24—Tri-State Lumbermen’s Club, West Hotel, 
Sioux City, Iowa. Annual. 

May 29—Southwestern Hardwood Club. 
leans, La, 

June 11-13—National Lumber Manufacturers’ Asso. 
ciation, Drake Hotel, Chicago. Annual. 


June 12-14—South Dakota Retail Lumbermen’s 
Association, Rapid City, 8S. D. Annual. 

June 25-29—American Society for Testing Mate- 
rials, Chalfonte-Haddon Hall, Atlantic City, 

N. J. Annual. 


New Or- 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Netherland Plaza Hotel, Cincinnati, Ohio. 


Annual, 
Oct. 25-27— Pacific Logging Congress, Seattle, 
Wash. Annual. 





Important Meetings in June 


WasHincton, D. C., May 21.— Beginning 
June 4 and extending beyond June 15 a series 
of meetings of unusual importance to the forest 


products industries are scheduled. The dates 
and places follow: 
June 4-9—National Control Committee, 


LCA, Washington, D. C. 


June 7-9—National Wooden Box Associa- 
tion, 35th annual meeting, Mayflower Hotel, 
Washington, D. C. 


June 8-9—American Veneer Package Asso- 
ciation, executive committee, Mayflower Ho- 
tel, Washington, D. C. 


June 11-14—National Lumber Manufactur- 
ers Association and American Forest Prod- 
ucts Industries, annual meeting, Chicago, 
Drake Hotel. Election of officers, commit- 
tee members, directors, open meetings on in- 
dustry planning, including program for trade 
promotion. 


June 11—Lumber Code Authority, Chicago, 
Drake Hotel, annual meeting. Election of 
officers and control committee. “Field Day” 
for complaint, criticism, commendation from 
opponents and proponents on LCA matters. 
Will recess to reconvene in Washington, 
June 15. 


June 11—Hearing of appeals from Subdi- 
visions by control committee of Federation 
of Wooden Package Associations, Federation 
office 1107-8 Barr Building, Washington. 


June 12—9 A. M. control committee of Fed- 
eration of Wooden Package Associations. 


2 P. M. First annual meeting, Federation of 
Wooden Package Associations. 


June 13-14—Federation of Wooden Pack- 
age Association meetings. 


June 15—Lumber Code Authority, 
reconvenes, Shoreham Hotel, 
D. C. 


annual 
Washington, 





South Dakotans Expect Big Crowd 
at Annual 


Rapip City, S. D., May 21.—Based on in- 
quiries received at his office, R. L. Bronson, 


* secretary of the Chamber of Commerce, says 


that attendance at the annual convention of 
the South Dakota Retail Lumbermen’s Asso- 
ciation, to be held in this city on June 12 to 
14, will exceed all expectations. Not only will 
attendance from South Dakota apparently ex- 
ceed that of previous years, but numerous 
reservations from other States indicate a large 
attendance from all over the Northwest. H. C. 
Kehm, secretary of the association, says the 
entertainment features will be unusuallv elab- 
orate. The Tri-States Association of Building 
Material Salesmen has chartered a special train 
to take the ladies in attendance at the con- 
vention from Rapid City to Mystic and return 
on the first afternoon of the convention. This 
trip will take them through some of the most 
beautiful and historic parts of the Black Hills. 
The salesmen also are providing two dances, 
one at the Alex Johnson Hotel ballroom and 
the other at the Auditorium. A novel feature 
will be an elk barbecue served by the sales- 


men at Municipal Park on the evening of June 
13. Elks for the barbecue have been secure 
from the State Game Park. Many reserya. 
tions have been made for exhibit space, de. 
tails of the business program are being worke 
out and altogether this promises to be the mos 
interesting and important convention in the 
history of the association. 


National Meet to Appraise Code 
Results 


WasuincrTon, D. C., May 21.—A cordial in. 
vitation has been sent out to members of the 
lumber industry generally to attend the thirty- 
second annual meeting of the National Lumber 
Manufacturers’ Association, and the second an- 
nual meeting of the American Forest Products 
Industries (Inc.), to be held at the Drake 
Hotel, Chicago, June 11 to 14. As the first 
annual meeting of the Lumber Code Authority 
is to be held at the same time and place, this 
gathering of lumbermen from all parts of the 
country will be more important than any pre- 
vious meeting of the association. In the invyi- 
tation sent out this comment is made: 

These meetings offer the first opportunity 
for lumbermen, in national assembly, to ap- 
praise the results of over nine months’ ex- 
perience of industry operation under the 
Lumber Code. Many problems affecting your 
individual business will be brought into the 
open and frankly discussed in all these gath- 
erings. The Code and the law which created 
the present form of industry Code-govern- 
ment have opened opportunities for the lum- 
ber industry which extend far beyond the 
controls which the Code itself establishes. 
The situation immediately ahead calls fora 
unified national forest industry program re- 
patterned in the light of the powers, priv- 
ileges and responsibilities conferred or im- 
posed by the law. All industry today must 
face and answer the challenge: How does 
your industry propose to provide a stable 
basis for its perpetuation as an industry de- 
voted to the purpose of maintaining employ- 
ment, extending its markets and stimulating 
profits? An open meeting to which all lum- 
bermen are particularly invited is scheduled 
to be held on June 12, at 9:30 a. m. This 
meeting will provide an opportunity for free 
and full discussion of the problems which the 
lumber industry must meet if it expects to 
avert more years of severe depression. 

It is announced that at meetings of the direc- 
tors of the National Lumber Manufacturers’ 
Association and of the American Forest Prod- 
ucts Industries on June 13, it is expected that 
action will be taken to provide a stable basis 
for a co-ordinated industry program including 
a permanent industry »olicy for trade promotion. 

Officials of the association have extended an 
invitation to Administrator Hugh S. Johnson 
and several other officials of NRA to attend 
the convention. 


Wants West Coast Representative 
at Capital 


Tacoma, WasH., May 19.—Need of a rep- 
resentative of the West Coast lumber industry 
at Washington, D. C., to remain there con- 
stantly in close touch with the national Lum- 
ber Code Authority, was urged upon the Ta 
coma Lumbermen’s Club, at yesterday’s meet- 
ing of that group, by Maj. Everett G. Griggs, 
chairman of the board of the St. Paul & 
Tacoma Lumber Co. Maj. Griggs has just 
returned to Tacoma following several weeks 
spent in the national capital looking after 








West Coast lumber interests and attending ses- 
sions of the Chamber of Commerce of _ the 
United States, of which he is a director. Ma). 
Griggs told the lumbermen that while critr 
cism of the National Recovery Administration 
and its codes is rampant at Washington, the 
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fifference between conditions a year ago and 
oday is sufficient proof that much has been 
aecomplished by the NRA. 








Southwestern Hesduced Club to 
Meet 


New OrLeans, La., May 22.—Announcement 
has been. made that the Southwestern Hard- 
yood Club will meet in this city on May 29. 
Manufacturers are expected to be present from 
Alabama, Mississippi, Louisiana and Texas, and 
the meeting will be addressed bv J. H. Towns- 
hend, manager of the Hardwood Manufacturers’ 
Institute. 


_—_—_—_—_—_— 


Becomes New Brunswick Secretary 


Toronto, OnT., May 7.—C. S. Christie, jr., 
St. John, N. B., has been elected secretary- 
treasurer of the New Brunswick Retail Lumber 
Dealers’ Association. Mr. Christie is the son 
of the managing director of the Christie Wood 
Working Co., St. John, N. B., and has been 
associated with the company for the past four 
years. 





Toronto, Ont., May 21.—The directors of 
the Ontario Retail Lumber Dealers’ Associa- 
tion held their spring meeting on May 11, at 
the Royal York Hotel, Toronto. C. P. Ma- 
honey, Ottawa, president of the association, 
presided. Every director was present with one 
exception, coming from widely separated parts 
of the Province. 

One of the most important 
cussed was the Natural Products Marketing 
Act now before the House of Commons at 
Ottawa, under which there is a possibility of 
a marketing board being set up, administered 
i itself, with Government assist- 


matters dis- 


by the trade 
ance, exercising control over prices, trade prac- 
tices etc. As this legislation is still before 
Parliament, the directors dealt with the sub- 
ject by appointing a special committee to watch 
the situation and take any necessary action, as 
soon as the Act is passed. The committee con- 
sists of the following: E. M. Barrett, Ottawa, 
chairman; C. F. Richards, London; R. M. 
Richardson, Gananoque; A. R. Shier, Brace- 
bridge; R. P. White, Belleville; A. R. Stin- 
son, Toronto; N. De Tilly, Sudbury; J. Davis, 
St. Catharines; N. M. Bearinger, Elmira; K. 
J. Shirton, Dunnville; and W. H. Eves, New- 
market. 

The financial position of the association was 
shown, by an interim statement, to have been 
improving steadily during the year. 

S. F. Rutherford, wholesale lumber dealer 
of Montreal, Que., was a visitor at the meet- 
ing, and a conference with him led to sugges- 
tions for affiliation with the Ontario associa- 
tion of the retail lumber dealers in Montreal, 
and possibly also those of the rest of the prov- 
ince of Quebec. Mr. Rutherford will discuss 
the proposal with Montreal dealers and re- 
port to the Ontario group. 

A report from the chairman of the special 
committee on doors stated that the new stand- 
ard door catalog prepared by the Ontario 
door manufacturers, in close co-operation with 
the Ontario association, will be ready for 
publication within the next few weeks. 

Reports from other standing committees 
showed useful progress in connection with va- 
nous matters of importance. 

The directors made arrangements for is- 
suing a questionnaire on trade statistics, from 
which it is hoped to compile information re- 
garding the amount of capital invested in the 
retail lumber business in Ontario, the amount 
of taxes paid, the amount of wages paid, the 
amount of sales tax naid, and the total sales, 
covering a period including good years and 
ad years. 

Arrangement made for 


was holding the 








Write your Senator and ask him for 
a copy of the Housing Bill, and tell 
him you wish he would vote for it. 


AMERICAN LUMBERMAN 


eighteenth annual convention at the Royal York 
Hotel, Toronto, on Feb. 20, 21 and 22, 1935. 

The meeting occupied all day, with an ad- 
journment for lunch, at which the retailers 
were joined by the chairman and several direc- 
tors of the Wholesale Lumber Dealers’ Asso- 
ciation. 


The Southwestern Ontario Retail Lumber 
Dealers’ Association has arranged to hold its 
next meeting at London, Ont. on June 21. 
The Eastern Ontario Retail Lumber Dealers’ 
Association will hold its next meeting at Gan- 
anoque, Ont., on June 7. It is probable that 
the Lake Ontario & Trent Valley Association 
will hold its next meeting at Cobourg, Ont., 
on June 8. 





Cypress Producers Hold Annual 


JACKSONVILLE, FLA., May 21.—The annual 
meeting of the Southern Cypress Manufactur- 
ers’ Association was held in the Mayflower 
Hotel in this city May 16. After the transac- 
tion of routine business, officers were elected, 
then an address was given by Arthur Bevan, 
chief of the production control department, 
Lumber Code Authority, Washington, D. C. 

Mr. Bevan expressed the thought that codes 
for the basic industries, especially those dealing 
with natural resources, will be in force at least 
during the present administration, and possibly 
as a permanent arrangement. He explained 
that there would undoubtedly be modifications 
in some instances, in that operations now were 
on somewhat of a trial basis. As to the Lumber 
Code itself, Mr. Bevan stated that approxi- 
mately sixty amendments or modifications had 
been requested to date, and that about thirty of 
the number had already been approved. He 
further indicated that the trouble has been in 
attempting to do in eight months what ordi- 
narily should have required five years, and fur- 
ther reminded his audience of the recent NRA 
announcement that the smaller codes would 
probably be dropped, and that these smaller 
codes have in the past required approximately 
85 percent of the time of NRA officials. Mr. 
Bevan urged manufacturers to continue filing 
their reports promptly as required under code 
operations, in order that Washington authori- 
ties may be kept advised as to conditions in 
various sections. 

R. MacPherson, Wilson Cypress Co., 
Palatka, Fla., was elected president of the asso- 
ciation for the third time. The other officers 
elected are as follows: ° 


First vice president—A. G. Cummer, Cum- 
mer Lumber Co., Jacksonville. 

Second vice president—L. W. Gilbert. Di- 
bert, Stark & Brown Cypress Co., Donner, La. 

Treasurer—E. G. Swartz, Burton-Swartz 
Cypress Co., Perry, Fla. 

Secretary—T. M. True, Jacksonville. 

Directors (all re-elected except Mr. School- 
field)—P. R. Alderman. Alcolu, S. C.: F. S. 
Buffum. Jacksonville, Fla.: A. D._Marshall, 
Foley, Fla.: P. J. Feitner, Osceola, Fla.; M. L. 
Fleishel, Shamrock, Fla.;: J. S. Foley, Folev, 
Fla.: J. H. Loughridge, Boyd. Fla.: H. L. 
Manley, Savannah, Ga.; G. E. Reynolds, Al- 
bany, Ga.: J. F. Wigginton, Jacksonville, Fla.; 
J. S. Wilbert, Plaquemine, La.; H. L. School- 
field, Mullins, S. C. 

Ben R. Ellis, field representative for the asso- 
ciation, was present and told of plans for its 
exhibit at A Century of Progress Exposition 
during the season about to open. He stated 
that the space has been increased, and called 
attention to the fact that this association is the 
only lumber trade organization with an exhibit 
on the grounds. The cypress exhibit at the fair 
last year brought forth a vast amount of very 
favorable comment. 

F. C. Hillyer was the other speaker at the 
meeting, and discussed-rate matters now pend- 
ing before various governmental agencies. 


Hoo-Hoo to Golf for Trophies 


MINNEAPOLIS, Minn., May 21.—The annual 
golf tournament of the Twin Cities Hoo-Hoo 
Club will be held at the Country Club here 
June 29. J. B. Stricker is chairman of the 
arrangements committee. The golfers will 
play for the Winton cup and Winton trophy, 
besides other prizes. The tournament will be 
followed by a dinner and a bridge party. 
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News Notes About the Codes 


(Continued from Page 21) 


basis of SPA Bulletin No. 33 until the admin- 
istrative agency supplies figures showing in- 
equitable distribution of business resulting from 
the differentials granted. 

The cost protection committee, today, also 
declined to establish prices on grain doors, hold- 
ing that lumber used therein carries the cost 
protection prices and that the specifications are 
too diverse. Prices had originally been fixed 
by the West Coast, but were dropped in har- 
mony with a resolution against setting a price 
on grain doors adopted some time ago by south- 
ern pine. 

The committee discussed at length the ten- 
dency toward fixing of prices on every con- 
ceivable item, consensus being that the cost pro- 
tection price list should be confined to the gen- 
erally manufactured items, with the sub-com- 
mittee checking prices on special items to assure 
their being in proper proportion to the estab- 
lished list. Opinion was that any attempt to 
cover all items would lead to a price list con- 
taining ten thousand items. 

The meeting is continuing through Thursday 
and perhaps Friday. 





Wasuinoton, D. C., May 21.—In response 
to complaints that abuses inimical to the public 
interest are prevalent in certain timber prod- 
ucts industries not now under the Lumber Code, 
President Roosevelt has proposed an amendment 
to the Lumber Code which would bring such 
industries within its scope. The amendment 
specifically mentions pulpwood, chemical and/or 
acid wood, mine props, ties other than railroad 
cross ties, and cord wood. The amendment 
has become an official order of NRA Adminis- 
trator Johnson together with a notice that ob- 
jections to it may be filed with NRA Deputy 
Administrator A. C. Dixon prior to May 28. 








Hardwood Institute Code Activities 


Mempuis, TENN., May 21.—Regional con- 
servation and forest practice committees to su- 
pervise the conservation program of lumber 
mills in the southern and Appalachian territories 
have been named by the Hardwood Manufac- 
turers Institute as follows: 

CENTRAL COMMITTEE—J. H. Townshend and 
E. R. Linn of the Institute; John Raine, 
Rainelle, West Va.; G. H. Henderson, Keltys, 
Tex.; Henry L. Ford, Kingsport, Tenn.; Bart 


Tully, Memphis; and Frank Scott, Shreve- 
port, La. 
REGIONAL COMMITTEES—Delaware, Maryland, 


Virginia, North Carolina, West Va., Kentucky 
and Tennessee: B. L. Roberts, Richwood, West 
Va.; John Turner, Columbus, O.; C. M. Atkins, 
Tazewell, Va.; R. J. Noyes, Marion, N. C.; R. 
W. Henderson, Stearns, Ky.; and Park Vestal, 
Knoxville, Tenn. 


South Carolina, Florida, Georgia, Ala., and 


Miss.: N. F. Goodwin, Chapman, Ala.; W. M. 
Camp, West Marion, S. C.; Neal Meyer, At- 


lanta, Ga.; Basil E. Kenney, Blountstown, 
Fla.; A. N. McInnis, Gulf Hammock, Fla.; and 
J. W. Bailey, Laurel, Miss. 

Louisiana, Texas, Arkansas, Mo., and Kan- 
Sas: Parish Fuller, Oakdale, La.; W. D. 
Brewer, Palmetto, La.; Arthur Temple, Tex- 
arkana, Tex.; L. J. Arnold, Crossett, Ark.; 
Herbert Dierks, Kansas City, Mo.; and J. C. 
Anderson, St. Louis, Mo. 


The assessment on hardwood lumber mills 
to administer and enforce the lumber code was 
raised from 15 cents per 1000 feet to 20 cents 
at a recent meeting of the board of directors 
of the Hardwood Manufacturers Institute. A 
portion of the additional revenue will be used 
in the conservation program, and will provide 
for employment of regional foresters under 
E. R. Linn, Institute forester. 

At the request of St. Louis hardwood whole- 


sale yards, the Institute has asked the Code 
authority at Washington, D. C., to try to have 
the retail code authority refrain from interfer- 
ing with the operations of the wholesale trade, 
which come under the general lumber code. 

Members of the cost protection committee of 
the Institute have named Walter L. Morris to 
succeed George Land as director of cost pro- 
tection. His assistant will be W. B. Crossley. 
Both have been in the employ of the Institute 
for some time, and Mr. Morris is a practical 
lumberman. 





Roofing and Sheet Metal Contract- 
ing Code 


Wasuincton, D. C., May 21.—A Code of 
Fair Competition for the Roofing and Sheet 
Metal Contracting Industry, a division of the 
construction industry, has been approved and 
will become effective May 25. This code covers 
contractors applying asphalt, asbestos, roll roof- 
ing and built-up roofing; also insulation and 


Big Pine Mills 


[Special telegram to AMERICAN LUMBERMAN] 


New Orteans, La., May 24.—Advocation of 
a flat reduction of $3 a thousand on No. 2 com- 
mon boards and dimension and lower grades, 
substitution of straight allowance of 20-hour 
weekly running time instead of present criti- 
cized production allowances, and of making de- 
mands upon the Lumber Code Authority for 
strict code enforcement and the bringing of all 
lumber production and distribution under the 
same authority—were urged on the production 
control committee of the southern pine lumber 
industry in a tumultuous session here today, 
called to hear applications for relief by individ- 
ual operators. 

These recommendations followed pleas by 
Class I operators for relief in the disposition of 
large accumulated stocks of Nos. 2 and 3 com- 
mon boards and dimension, assertedly piled up 
in their yards, while small mills in increasing 
numbers entered prdduction and took the mar- 
kets with their lower priced lumber. 

A stormy morning session was terminated 
with a plea from President L. O. Crosby, of 
Southern Pine Association, for discontinuance 
of “wild guessing,” and care lest those now 
moving their lumber be disappointed, and a 
spirited talk by Charles Green, asserting the 
NRA is in a crucial test now but will win out, 
and with a plea that everyone be patient. 


Relief from Small-Mill Competition 


The session opened with applications for re- 
lief by W. L. Legg, Sumter Lumber Co., Elec- 
tric Mills, Miss.; E. F. Allison, Allison Lumber 
Co., Bellamy, Ala.; Earl M. McGowin, W. T. 
Smith Lumber Co., Chapman, Ala.; P. T. San- 
derson, Texas Longleaf Lumber Co., Binnings, 
Tex.; M. J. Hale, Central Lumber Co., Brook- 
haven, Miss.; C. E. Klumb, Homochitto Lum- 
ber Co., Brookhaven, Miss.; and J. L. Avery, 
Frost Lumber Industries, Shreveport, La. 

The Sumter, Allison and the Smith lumber 
companies asked for authority to sell low grades 
at the small-mill levels. on the grounds that the 
mills respectively produce a large percentage 
(72 percent for Allison and 80 percent for 
Smith at Chapman) of No. 2 and lower grades, 
and are in direct competition with small mills. 
Competition was represented as harder because 
small mills do not take out their upper grades. 


Price Differentials Are Requested 


Mr. Allison declared that because of the en- 
try into production of a multitude of small mills 
(3700 since Jan. 1) he thought the average cost 
of production is lower, and that No. 2 common 


other rough surface treatment. It also covers 
the furnishing of materials in connection with 
such installations. _ 


Control Committee to Meet 


Wasuinecrton, D. C., May 21.—The national 
control committee of Lumber Code Authority 
will meet in Washington on June 4, continuing 
the session until June 9, at which time it wil] 
adjourn to meet in Chicago with the Lumber 
Code Authority on June 11. 


Cut Operating Time on Coast 


SEATTLE, WasH., May 19.—Out of the pro- 
duction quota assigned the West Coast division 
for the second quarter of 1934, of 1,285,000,000 
feet, the committee estimates there will remain 
uncut on June 4 approximately 345,000,000 feet. 
Allocation of this remainder will permit operat- 
ing time of only 82 hours for the last four 
weeks of June and the allotment has been made 
on this basis. 


Ask for Relief 


and lower grades could be reduced $3 per thou- 
sand feet. Mr. McGowin referred to the situa- 
tion of his mills in each of the three price 
groups, and their effort always to produce uni- 
formly and ship indiscriminately from any mill. 
The Class I mill is out of the picture now, he 
declared. Mr. Sanderson asked permission to 
ship deteriorating stock at the lower price 
range, subject to SPA inspection. He said the 
stock involved is from one to three years old, 
deteriorating steadily, being air dried, undipped. 
He is now dipping all stock. 

Mr. Hale attacked the differential given the 
concentration yard, asserting many are fully 
equipped and running night and day. He de- 
clared it inequitable to require the shortleaf No. 
1 mill to get a differential over the concentra- 
tion yard. He referred to the relatively few 
Class I shortleaf mills, and asked relief for the 
entire group. 

Mr. Klumb stated his operation closed down 
in 1931, liquidated its stocks, and started clean 
ten months ago. Now 75 percent of its total 
cut is on the yard. It is cutting old-field pine, 
running 75 percent No. 2 and No. 3 common air 
dried. It has five million feet deteriorating, on 
which he asks permission to sell at Group 2 or 
3 prices. 

A. J. Peavy, Peavy-Wilson Lumber Co. 
asked relief to dispose of one million feet of de- 
teriorating one-inch lumber. Mr. Avery asked 
relief prices on shed stock damaged by storm. 


Analyzes Sales by Mill Groups 


President L. O. Crosby took the floor to state 
that the industry is approaching a condition 
which will become more serious, and if not dealt 
with will upset cost-protection prices. Out of 
540,000,000 feet sold in March and April, he 
said, 15.3 percent was No. 3 common, showing 
normal demand for that item in proportion to 
sales of other stocks. When you throw the bars 
down to Nos. 2 and 3, he said, it will pile up 
in concentration yards and disappoint those 
small mills now selling their product. Mr. 
Crosby said specifications for railroad buying 
were out, and more coming, and will have to be 
met. “Let’s cut out this wild guessing or we 
will destroy cost protection prices and all mar- 
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iets for lumber,” he said, referring to accumu- 
ting distress lumber. Mr. Crosby said B&bet- 
yer sales during March and April were 36,644,- 
00 feet, of which 70 percent were Group I 
mills’ sales; No. 1 common was 87,000,000 feet, 
Group I, 46 percent; No, 2 common, 244,000,000 
ject, 34.71 percent Group 1; No. 3 common, 23,- 
990,000 feet, Group I, and 17,000,000 feet, 
Groups II and IIT; timbers, 50 percent Group I; 
rilroad and car material, 46,000,000 fect, 57 
percent Group I. He said the mill doing spe- 
cal cutting should be taken care of. 


Spirit of the Code Not Well Observed 


Earl McGowin outlined an investigation he 
had made on Code conditions. In Chicago all 
retailers are demanding and receiving the 
wholesale discount; in Cleveland, all buying is 
on a basis of Virginia rates; in New York, ab- 
grbing of drayage is going on, and Code prices 
are several dollars “high;” in Birmingham, the 
wholesaler observing the Code complains of over- 
loading cars, sweetening, offering below Code 
price, betting the buyer he won’t buy, and ship- 
ping to Kentucky and reconsigning; in Atlanta, 
mills are selling direct to the contractor on the 
job and retailers are all acquiring mills. Rail- 
roads are buying creosoted material below Code 
prices. Many feel that the Code has too many 
good things to lose, said Mr. McGowin. There’s 
no objection to wages and hours, conservation 
and production, but the complaint is on allot- 
ment. 


Protection Prices Encourage Production 


Charles Green declared when we reached into 
the air and took 24 cents and 40 hours for labor, 
we had to reach for a second artificiality and 
got cost-protection prices, and the third time got 


Claims Hearing 


The following communication dated Oshkosh, 
Wis., May 9, 1934, written by W. J. Campbell, 
president W. J. Campbell Lumber Co., speaks 
ior itself : 

In your issue of April 14 in connection with 
your news report of Lumber Code complaints 
heard April 10 by the Darrow Committee, you 
have made two statements that do not coincide 
with the facts as far as my testimony was 
concerned and I am therefore asking you to 
publish this communication in correction. 
Among other things you stated that I had “not 
taken up my complaint with the Lumber Code 
Authority.” This is not correct. Mr. Carl W. 
Bahr, secretary of the Lumber Code Authority, 
made the same statement to the Board and upon 
that ground tried to prevent my being heard. 
While he was arguing, however, I handed up 
to the Board and it was read into the record, 
two letters, one dated Feb. 7 from E. A. Self- 
ridge, Deputy Administrator NRA, that he had 
referred my complaint to the “newly appointed 
representative on the Lumber Code Authority, 
Mr. A. C. Dixon, with the request that full in- 
vestigation be made.’ ‘The second letter that 
I read into the record was dated Feb. 24, from 
Mr. Selfridge, which, among other things, 
Stated, “referring to my letter of Feb. 7, I beg 
to advise that the administration representative 
on the Lumber Code Authority has discussed 
your complaint thoroughly with the members 
of the Western Pine Division on that body. In 
substance he has reported that the position of 
the small mill is more than adequately protected 
on the points which you raised. * * *’ The 
Board read these two letters and then stated 
clearly that I had presented my case to the 
Lumber Code Authority and it was stated that 
regardless of whether I had presented it or not, 
Thad every right to be heard by the Board and 
would be heard. 

The second point I wish to call your attention 
to in which your report is in error follows: 
You said: “Mr. Campbell maintained, however, 
that the price relationship was not accidental, 
but was deliberately planned by the large mills, 
with the result that the small western pine 
°perator could do one of four things—(1) Keep 
his lumber, (2) ‘chisel,’ (3) absorb the $1.75 
(difference in cost Oshkosh between rough air 
dried No. 2 Shop and surfaced kiln dried No. 2 
Shop) or (4) sell to the big mills.” 

Your knowledge of the Lumber Code should 
have told whoever wrote this article, that under 
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production control. Continuing, he said: 

Our cost prices brought too many mills in. 
We budgeted 20,000,000,000 feet for 1934, 
when we sold 13,000,000,000 feet in 1933. Al- 
location on basis of actual needed production 
would be 20 hours weekly. We’re witnessing 


a struggle between President Roosevelt and 


the politicians. If NRA survives this test, 
these questions will be ironed out. My per- 
sonal opinion is that NRA will survive. This 
is also developing into a death fight between 
shortleaf Group I mills and the lower class 
mills. It must be compromised or the whole 
thing will collapse. Most of us are d 
fools enough to think the depression is over, 
but when we blow up this fool’s paradise we 
will realize differently. Everyone should be 
very patient. We're worrying with too many 
details. 





Various Changes Are Advocated 


Mr. McGowin rose to advocate going to 20 
hours flat time for everyone, dropping allo- 
cation. 

J. R. Oden, of Oden-Elliott Lumber Co., 
Birmingham, urged birth control on new 
mills opening, strict production control, 
authority from LCA and NRA to enforce the 
Code, stop carrying the marginal producer, 
and get everyone handling lumber under the 
same Code auhority. More than 50 percent 
of the lumber shipped into CFA territory is 
chiselled, he declared. 

Mr. Allison endorsed the 20-hour basis, as- 
serting lumber must be produced in propor- 
tion to demand. 

KE. E. Hall, Wier Long Leaf Lumber Co., 
Houston, asked relief for longleaf mills from 
allocation restrictions that prevent opera- 
tion on a basis required to meet the strong 
export demand for sawn timbers. Mr. Berckes 
indicated that the Code provides such relief. 

The committee then went into executive 
session. 


Report Incorrect 


it no seller is permitted to absorb the $1.75 
which you mention above. What I said in my 
testimony was, in regards to this, that the 
alternative the small mill had under (3) was to 
“hypnotize the buyer to pay him $1.75 per 
thousand more for air dried lumber than he 
could buy kiln dried for in the same grade.” If 
the small mill could absorb this, in other words 
if he could legitimately under the Code equalize 
it with his customer it would be an entirely 
different matter, but this he can not do if he 
obeys the Code and consequently as no one ever 
yet was able to get this premium nor in most 
cases even the same for air dried lumber than 
he can get for kiln dried, he is left only the 
alternatives as I stated in my testimony of 
keeping his lumber, chiseling or (which was 
legitimate at that time) selling it to the big 
mill at what the big mill was willing to pay 
him for it. I wish to also state that before 
taking up this question at Washington at all, l 
first took it up with the Western Pine Manu- 
facturers’ Association, which is the agency for 
the administration of the Code in the Western 
Pine Division. The agency refused any relief 
whatever. A rather warm correspondence de- 
veloped but they have never rescinded from this 
arbitrary position. The Lumber Code which 
became effective Nov. 22 last, establishes $26 
as the base mill price for 6/4 No. 2 Shop. It 
establishes the rough weight for same 2600 
pounds. The rate to Oshkosh is 70 cents. The 
Code allows a deduction of $1 per thousand for 
rough lumber as against surfaced lumber, but 
it allows no deduction for kiln drying. The rate 
to Oshkosh is 70 cents. This combination makes 
it cost delivered there $1.75 per thousand more 
for rough dried lumber than for S2S kiln dried 
in the grade of 6/4 No. 2 Shop. Mr. Bahr also 
contended that kiln drying had been taken into 
account in the set-up of cost minimum prices. 
This is not the case, and when he made the 
assertion I read into the record telegram from 
the Western Pine Association, which is the 
agency administering the Code, dated March 22, 
to that effect. This wire was one sent us in 
reply to one we sent them asking permission 
to allow one of our customers this cost of kiln 
drying in the price. 

I am convinced, and have been from the start, 
that price fixing for lumber is a mistake. It 
is a mistake from the standpoint of the public 
and it is a greater mistake from the standpoint 
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It Pays — 


to have our information on the 
credit standing of lumber dealers, 
furniture factories and all other 
carload buyers of lumber and 
allied products. 


Much of this information is ex- 
clusive, being gathered from 
sources that are not available to 
others. Chief among these are 
the Tracer which gives us the 
ledger experiences of shippers not 
given as a reference by the cus- 
tomer, and the thousands of De- 
linquent Unpaid Accounts reports 
received every month from manu- 
facturers and wholesalers through- 
out the country. 


Why not try this service yourself? 
You can use the credit rating 
book and supplements ON AP- 
PROVAL for 30 days—Without 
Obligation. 


Write our nearest office for de- 
scriptive folder No. 49 and Ap- 
proval Order blank. 


LUMBERMEN'S CREDIT 
ASSOCIATION, INC. 


; 608 So. Dearborn St., Chicago, Ill. 
99 Wall St., New York City, N. Y. 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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JUMBER he Lumber Indust ith 
the Lumber Industry, wi 
a Cost-Reducing Dividend 


Oe 
O TIMBER ESTIMATORS D 


JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthu:, Ontario 





Specialized Protection for 
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Alabamans’ Annual Meeting Is “Satisfying” 


Codes and Wholesaler-Retailer Relationships Engage Major Attention of 
Convention—Various Interesting Points of Trade Practice Are Discussed 


BIRMINGHAM, ALA., May 21.—With the elec- 
tion of L. B. Noojin, of the Noojin Supply Co., 
Gadsden, Ala., as president of the association 
and chairman of the Code Authority in Alabama, 
the closing session of the Alabama Lumber & 
Building Material Association brought to an 
end the most satisfying gathering of its history, 
according to Retiring President C. H. Cowan. 

L. B. Noojin, president; D. L. Whetstone, 
Vesuvius Lumber Co., Montgomery, first vice 
president; Allan K. Wood, Wood Lumber Co., 
Birmingham, second vice president; J. G. 
Rowell, re-elected executive secretary-manager 
and directing officer of the Code Authority; and 
twenty new directors, fifteen, as district directors 
as well as chairman of their respective districts 
for Code enforcement, and five directors at 
large, constitute the Board of Directors. 

A “stag dinner” was tendered the visitors by 
the Montgomery Retail Lumber Dealers’ As- 
sociation at the Jefferson Davis Hotel on Tues- 
day evening. 


Wholesalers and Retailers 


The convention met at 9 a. m. Wednesday, 
various committee reports being read and ap- 
proved. The outstanding recommendation was 
that on “Fair Trade Practices” in which the 
proposed “Wholesale Trade” designation as set 
out by the NRA in its last effort to settle Sec- 
tion B brought forth. considerable argument and 
some common-sense suggestions. 


In the matters of allowing discounts and of 
wholesalers and manufacturers selling in car 
lots unrestrained, the association went on record 
as condemning the proposal and asked its entire 
membership to protest the complete recommen- 
dation. 

Among those defending the attitude of the 
retailers Thornton Estes stated most clearly the 
position of the association when he said, “The 
retailer wants his place in the scheme of things 
leit unhampered by competition from those with 
whom he must deal in securing his necessary 
stocks, and wants the wholesaler to have his 
unmolested privilege as a jobber in car lots to 
the retail trade only. The manufacturer cer- 
tainly can not expect to sell to wholesaler, re- 
tailer and consumer without facing complications 
that will eventually wreck the business of all 
parties concerned.” 


The dealers who were interested in several 
lines of business were not as outspoken against 
the proposal as those who were conducting 
strictly retail business. Many of those present 
were not only manufacturers and retailers, but 
some were concentration and retail yard op- 
erators. Seventy-five percent of the retailers in 
Alabama have some interest in the other 
branches of the industry and naturally they are 
not making any speeches for or against the pro- 
posal, as it will not interfere with their business 
if the NRA makes effective the wholesale trade 
order. The final vote placed the association 
on record as opposing the matter. 


Discuss Sales by Mills, 


In the discussion of fair trade practices, sales 
by mills to the retail yards at less than Code 
prices as established by the Southern Pine As- 
sociation as cost protection base were brought 
up. Again Thornton Estes led the vehement 
denunciation of the attempt to force the 
yards to pay cost protection prices for rough 
green dimension, while concentration yards, 
which were also competitors of the retail deal- 
ers, could secure the same stock at $11.50 and 
$12.50 base delivered to their yards. 

The fact that, as was pointed out by Mr. 
Rowell, these concentration yards could not sell 


a cent below the other yards did not satisfy 
the leaders in the movement to secure some 
modification of the “peckerwood” mills’ product. 
Calling attention to the Southern Pine Asso- 
ciation ruling on the matter, C. H. Sims, a 
director in both the Code Authority and the 
association, stated that the SPA has refused 
and will continue to refuse permits to every 
Tom, Dick and Harry who desires to be listed 
as a concentrator, and that yards allowed the 
privilege would be required to perform all the 
duties of a manufacturer of the same rating, 
and would not be allowed to sell at less than the 
cost protection prices. 


Says Retailers Have Good Code 


Judge John D. Petree, Alabama NRA com- 
pliance director and director of the National 
Emergency Council for Alabama, had been 


scheduled to address the gathering, but finding 
it impossible to be present, sent as his repre- 
sentative Dr. Sterling Foster, field director for 
the NRA. Dr. Foster’s address was a complete 
report on the nomination, election and installa- 
tion of President Roosevelt, and the bringing 





D. L. WHETSTONE, 
Montgomery, Ala.; 
Ist Vice President 


ALLAN K. WOOD, 
Birmingham, Ala.; 
2nd Vice President 


into business of the modes and codes as pro- 
jected by the President. So far as information 
on the vital matters before retailers the speech 
did not help. The field director stated that he 
did not understand all the ramifications of the 
different codes, but that the retailers had one 
of the best; in fact as near perfect as possible. 


Rough Green From. Small Mills 


Joseph G. Rowell, executive secretary, and 
President Cowan, agreed to endeavor to answer 
any questions relative to the Code. Many were 
propounded, among these being the matter of 
rough green dimension coming from small mills 
to yards direct, at less than SPA Bulletin No. 
4 prices. For the information of the retailers, 
Mr. Rowell suggested that the bulletin of the 
SPA, whose code would apply in the matter, 
be read. This task fell to the lot of C. H. Sims 
of the Sims-Morgan Lumber Co., Selma, whose 
firm holds membership as well as directorships 
in both SPA and the Alabama association. 
While the matter was settled so far as the 
law was concerned, it did not satisfy the average 
retailer whose local mills could deliver to his 
yard without paying the 10 cents minimum 
freight charge. 


Protest "Wholesaler" Definition 


When the committee on fair trade practices 
reported, the matter of NRA release 4766-4 
came up for discussion, and the following reso- 
lution was adopted: 

WHEREAS, the definition “Wholesale Trade” as 
proposed in NRA release 4766-A is destructive 





of the legitimate business of the retail lumber 
dealer and 


WHEREAS, the adoption of this definition would | 


bring about many unfair trade practices ang 
create a chaotic condition, the association pro- 
tests the NRA definition of “Wholesale Trade” 
as published in NRA Release 4766-A. 


The committee on “Fair Trade Practices” 
recommended that the convention go on record 
in favor of an amendment to the Code as 
adopted for the Retail Lumber, Lumber Prod- 
ucts, Building Materials and Builders’ Special- 
ties Industry, making Article VIII read syb- 
stantially as follows: 

“The purchase by any person under the jur- 
isdiction of this Code of any products with 
knowledge that the sale of same is made in 
violation of any code applicable to the seller 
is hereby declared to be an unfair method of 
competition.” 


Retiring President Is Honored 


The outgoing board of directors asked the 
privilege of making a last request and report. 
Thornton Estes thereupon presented the re- 
quest that the association be allowed the privi- 
lege of showing in a small manner the appre- 
ciation due Retiring President C. H. Cowan 
for his untiring efforts in behalf of the retailers 
for the past three years, and presented, with an 
appropriate short speech, the token—a fine sil- 
ver service. Mr. Cowan responded in fitting 
terms, expressing his appreciation. 

Home Owners’ Loan Corporation business 
came in for a lot of discussion, pro and con. 
The main question raised was that of the neces- 
sary interpretation of a contractor.. Reports in- 
dicated that a recent poll of Birmingham yards 
listed 365 individuals and firms who were offer- 
ing their services as contractors. A suggestion 
for some means of identification as regular con- 
tractors other than the fact that someone had 
bid on offered business was referred to the As- 
sociated General Contractors. 

Under the new constitution the number of 
districts and directors for the association was 
changed to fifteen, and these directors were 
also elected as the Code directors for the sev- 
eral districts. 





British Cutesilite Strike Ends 


and Camps Resume 


Vancouver, B. C., May 19.—The British Co- 
lumbia loggers’ strike ended on May 6, when 
strikers meeting in Vancouver voted by 2 to 1 
to call the strike off and accept the wage scale 
set by the Board of Industrial Relations. 

The strike started on Jan. 26, when 400 men 
at the Menzies Bay camp of Bloedel, Stewart 
& Welch walked out. It is estimated that at 
the peak of the strike, twenty-eight hundred 
men were affected, either by strike or shut- 
down. 

The strike is estimated to have cost $2,000,- 
000 in lost wages and expenditures on supplies, 
towing and other operating expenses. Sawmills 
were not affected, it is claimed, the shortage o! 
fir logs being made up by importations from 
Puget Sound, estimated to have amounted to 
17 million log feet. : 

It is expected that all the closed camps will 
be reopened shortly, with the possible exception 
of one or two cedar operations. 
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The Way to Fix the Country 


The way to start the jingle of the dollars and the dimes, 
The way to fix the country and the way to fix the times, 
Is not the problem that they think down there beneath the dome— 
The way to fix the country is to fix the things at home. 


When people start to fixing barns and fixing porch and shed, 
Without much fixing of the laws, the land will move ahead. 
I think we will be better fixed, not if we start to roam, 

If we can somehow fix ourselves to fix the things at home. 


We See b' the Papers 


Seems like the ship of state could get along 
without a tug well. 

Chase Me, a great racehorse, broke his leg 
in a race, and was shot. 


Lots of ts have just about broken a leg for 
somebody and got the same. 


A large part of Chicago was destroyed by fire 
May 19, if you believed the radio announcers. 


We used to hear a lot about yellow journal- 
ism. Now we have yellow radioism. 


Well, someone smoked an expensive cigarette 
in Chicago Saturday afternoon. 


We're proud to say that one of the first to 
volunteer was the Boy. 


His only uniform a cap, he drove an inspec- 
tor’s car until 5:30 a. m. 


New York City owes $2,774,420,333, and, in 
a way, owes it to the politicians. 

Somehow, the politician never seems to worry 
about the consumer vote. 


If we were to select a national bird for China, 
we would suggest the canary. 


Of course, if you turn the corner often enough 
you get right back where you were. 


In San Francisco, it seems, “I Cover the 
Waterfront” only if you do as I say. 


An Oklahoma man was sent to jail for 
yodeling. They must hang for crooning. 


_ As far as the weather is concerned, every day 
in every way we are getting hotter and hotter. 


Congress wants the Government to buy up 
the closed banks. Why not also sawmills and 
lumber yards? 

_ A Texas man has been sentenced to 263 years 
in prison. We have a jigsaw puzzle we think 
we'll send him. 

Two banks were burned in the Chicago fire. 
But just think of all the depositors who were 
burned a year ago. 


The LaFollettes have cut loose from the Re- 
publican party in Wisconsin. Let’s hope the 
darned thing opens. 


As far as the Minneapolis strike is concerned, 
a little less easiness before might have saved 
a lot of uneasiness now. 


Minneapolis will add 1,000 policemen, if neces- 
sary to stop rioting. We didn’t suppose there 
were a thousand Irish in Minneapolis. 


This morning something awakened us, and 
then the clock began to strike (it’s quite the 
popular thing to do now-a-days) — 


But we couldn’t tell whether it was four or 
five because of the noise of a car going by 
with its cut-out open full width— 

And yet there are people who insist that 
lynching is never justifiable. In a murder, no; 
but night-blooming cut-outs, yes. 

“Stand aside,” said Mother Nature to Secre- 
tary Wallace. “If you want food crops cut, let 
somebody cut ’em that can cut ’em.” 


Tue Darrow report says, “One may as well 


dream of making war lady- 
like.” Evidently none of 
the. board ever had a row 
with a lady. 


Some more people who 
should be isolated are those 
who pronounce it “i-solate.” 


The trouble with the clean- 
ing and dyeing industry is 
that a few fellows want to 
do the cleaning and let the 
rest do the dying. 

Life is a good deal like a baseball season; 
you start out to win the pennant, but it soon 
develops into a fight to keep out of last place. 


Between Trains 


Om City, Pa.—tTraffic was thick in and 
around Oil City tonight, for the traffic men of 
these, and even more distant parts, were in an- 
nual banquet assembled. We were imported for 
the occasion, not because the traffic men cared 
a darn about anything we might say, but be- 
cause they were curious to see what one of 
these people who pay the freight looks like. 
We were outnumbered like consumers at Wash- 
ington, but we done what we could, for we 
love the railroad man, even though eastern 
passenger fares are about the only pre-depres- 
sion things left. However, there are men who 
have been in the railroad business for lifetimes 
who may know more about it than we do; most 
of us believe that we could run any other man’s 
business better than he can, although we make 
a mess of running our own. 


SyracusE, N. Y.—Today the sons and fathers 
of the Rotary Club had lunch together, which 
was really quite an event, what with dad’s busi- 
ness and golf, and sonny’s dates and so forth. 
We business men know the value of widening 
our acquaintance; but acquaintance, like char- 
ity, should begin at home. That’s another thing 
to be said to the everlasting glory of the serv- 
.ce clubs: they have made men not only bet- 
ter citizens but also better husbands and 
fathers. 


INDIANAPOLIS, INp.—It was three years since 
we had met with the Savings & Loan League 
of Indiana, and three years is too long a time 
between friends. As our retail readers are all 
active in their own savings and:loan associa- 
tions in their own towns, and know more about 
foreclosures, and Federal loan banks, and how 
the poor man’s investment in his savings and 
loan may be affected by this law or that, we 
need no more than to record that our s. and 1. 
friends in Indiana seem to have survived the 
last three years better than many and more 
cheerfully than most, and to express the hope 
that it won’t be three years again. 


Recollections 


The trembling trees bend to the breeze 
And all their strings begin’to play 
Songs -of the spring, and yet they sing 
A little, too, of yesterday. 

The more the years the more one hears 
In ev'ry song some song of old, 

One song not all that we recall 
But ev’ry tale that time has told. 


Beside the stream the soul will dream 
Of otner woods where waters flow, 
The little stones repeat the tones 
Of other rivers long ago. 
To youth each song is not for long, 
To age each song will but repeat 
Some gentle word the heart has heard 
That makes the present doubly sweet. 
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KITE TY YELLOW 


LONG LEAF 


PINE 


LUMBER 
QUALITY 


Quality in lumber 
starts at the source 
—the timber. Wier 
Lumber is produced 
from long - bodied, 
strong - fibred, rot- 
resisting, time-defy- 
ing Long Leaf Yel- 
low Pine. This inher- 
ent quality plus 
proper equipment 
and care in the 
manufacture insures 
stock that will bring 
repeat orders. 


rs a 


WIER LONG LEAF LUMBER CO 


HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 





Goldsboro N. C. PINE 


Our “Jiffy Service,” by rail and water, 
will keep you supplied with all items in 


Yard Stock : Shed Stock 


Let us prove it on your next order. 


JOHNSON & WIMSATT 
Washington, D. C. 








CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 














Idaho— 
Ponderosa— 


WHITE PINE 





California White 
Also and Sugar Pine 
° Cedar and 
Fir Wallboar West Coast Products 


William Schuette Company 
New York 


Office—220 5th Ave. PITTSBURGH, PA. 











LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ill. 
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QUERY AND COMMENT 


Making Bourbon Heading and 
Staves 


We have read with interest an article ina 
recent issue of the AMERICAN LUMBERMAN con- 
cerning the market for bourbon staves and 
beer cooperage. We are going to manufac- 
ture heading and would like to have you give 
us some information as to dimensions and 
other particulars regarding this product.— 
Inquiry No. 3101. 


[To this inquirer, a concern in West Vir- 
ginia, was sent information with reference to 
the manufacture of bourbon heading and staves, 
and as this may be of interest to other read- 
ers, it is published here for their benefit.— 
Epiror. | 

Bourbon heading and staves can only be 


made from quartered white oak, of the 

forked-leaf (Quercus alba), some species of 
- 

4 Inches and 

wider on 

heart edge 









— 23 inches long ~ 
Dimensions of Heading Bolt 


white oak such as chinquapin (Quercus Acum- 
inata) and cow or basket oak (Quercus Mich- 
auxie). Tests have proven all other grades 
of oak unsuitable for bourbon barrels, al- 
though some swamp white oak (Quercus Pat- 
anoides) is sometimes suitable, but should be 
very closely inspected. Foreign oaks have 
never proved satisfactory. 


Sound, live trees, straight grained, 18 
inches in diameter and up, for staves; 24 
inches in diameter and up preferred for head- 
ing. Logs are cut into lengths 38 inches long 
for staves, 23 inches for heading. Sections 
are wedge and maul split into bolts. 

Stavs are sawn on drum saws, and head- 
ing on circular saws 56 inches in diameter. 
All staves and heading must be quarter sawn. 


Rules for inspection of bourbon heading 
bolts: 


Bolts must be split from sound, straight 
grained white oak, 24 inches and up, and 
must be free of all defects such as knots, 
heart checks, bird pecks, streaks, shake, dote, 


worm holes, and short crooks. They must 
be barked. Following dimensions for green 
bolts: 


23 inches long. 

6 to 8 inches wide. 

4 inches and wider on heart edge. 

Bolts must average 7 inches wide, clear of 
sap, minimum width 5 inches. 

Bolts will measure in ricks four feet high, 
16% feet in length to cord. 


Standard specifications for bourbon barrel 
heading: 

Shall be made of white oak and species of 
white oak free of sap, and that will be suit- 
able for the purpose. All heading shall be 
sawn with the grain from straight grained 
timber, properly seasoned, thoroughly kiln 
dried, properly jointed, dowelled and flagged 
and to be one inch thick when finished. 

Heading shall be planed on face side and 
uniformly circled to the required size not to 
exceed 20% inches in diameter. Where head- 
ing is to be re-circled by the purchaser the 
allowance of wood wanted on the bevel to 
make the required size, to be agreed by the 
buyer and seller. Sound streaks that do not 
go through the heading will be permitted 
provided they are on the inside of the head 
and not less than one inch from the bevel. 
Heading to be composed of not exceeding five 
pieces and no piece of the heading shall be 
under three inches in width. 

Seven-eighth-inch whiskey or bourbon 
heading: Same specifications as 1-inch bour- 
bon barrel heading except that it shall be % 
inch in thickness when finished. 

Spirit barrel specifications as to heads are 
same as for bourbon, except that it shall 
be % inch when finished. Wine also same 
other than thickness finished shall be }} or %. 
Half barrel spirit heading, same specifications 
except that it shall not be less than } inch 


thick, when finished, and not over 17% inches 
in diameter. 

Properly sawn heading pieces are such that 
a straight line drawn at right angles across 
the thickness will pass through not less than 
three lines of grain at any one place. 





Peeling Tanbark—Wants Buyers 


We are peeling tanbark this spring and 
have several cords on hand and would like 
to get in touch with concerns interested in 
buying tanbark.—INQuiry No. 3102. 


[To any concern interested in contacting this 
source of supply for its own use or for the 
benefit of customers who are in the market for 
tanbark, the name of this inquirer, located in 
Kentucky, will be given upon request.—Eb1Tor. | 


Building Costs of Recent Years 


If you have tables or diagrams showing 
building costs of recent years, we would 
appreciate receiving copies. We would also 
like any table you may have showing com- 
parative costs in the last ten years or so.— 
INQUIRY No. 3106. 


[The attention of this inquirer, a supervisor 
of assessments in a Wisconsin city, was called 
to some diagrams published in the May 12 issue 
of the AMERICAN LUMBERMAN, prepared by a 
Wisconsin dealer, showing the fluctuations of 
building costs over a period of years and the 
relation thereto of the price of lumber and mill- 
work. The inquirer was supplied also with 
some figures showing the cost of the lumber, 
hardware, sash and doors and shingles used in 
the construction of a five-room house in Cali- 
fornia. These showed that in 1920 these mate- 
rials cost $1024.45; in 1932 they reached the 


extreme low of $352.30, with present Prices 
$533.72. He also was referred to the April 9 
1932, issue of the AMERICAN LUMBERMAy 
which contained a diagram showing the flac. 
tuations in building costs, this having been used 
in an advertisement by dealers in La Salle 
Peru and Oglesby, Ill. This diagram showed 
that a house built in 1913 for $2,016, in 1999 
cost $4,299; in 1930, $2,795; and in 1932, $2,197. 
—EpiTor. | 


Gum Lumber for Shoe Heels 


Will you please give me a list of manu- 
facturers who purchase lumber for making 
shoe heels? I am trying to interest them in 
handling gum instead of maple and elm— 
INQuIRY No. 3105. 


[To this inquirer, a lumber dealer in North 
Carolina, were given the names of a number 
of manufacturers of shoe heels in New England, 
To any buyer interested in getting in touch with 
this source of supply, the name of the inquirer 
will be given upon request.—EbirTor. | 


Oak Bark for Aging Whiskey 

I understand distilleries are buying oak 
bark with which to age new whiskey. Can 
you give me names of some of these oak 
bark users? I would like to sell direct to 
the distillery as I can furnish several! ecar- 
loads within the next few weeks.—Inauiry 
No. 3103. 

[To this inquirer, located in Illinois, were 
given the names of two large distillery compa- 
nies located in Illinois, who, it is understood, 
are buyers of oak bark for aging new whiskey. 
To any reader interested, the name of this in- 
quirer will be given upon request.—EpirTor.] 
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Exchange, of Williamsport, Pa., 
shows that on Jan. 1 there 
were on hand at Williamsport, 
Lock Haven, Baltimore, Port 
Deposit and Philadelphia, 161,- 
437,141 feet of pine and 68,613 
feet of hemlock. The stock ot 
pine lumber was divided as fol- 
lows: Williamsport, 136,238,909 
feet; Lock Haven, 15,256,000; 
Baltimore, 4,000,000; Port De- 
posit, 170,000; Philadelphia, 
5,771,632. The grand total 
shows an excess of 44,069,938 
feet as compared with Jan. 1, 
1883. It is the largest stock 
that has been on hand at the 
beginning of the year since 
1877. 


It appears to us that there 
is more lawlessness on the up- 
per peninsula of Michigan than 
ought to be found within the 
borders of a State that is 
nearly fifty years old. Many 
of the workers in the logging 
camps are tough men in every 
sense of the term; a swarm of 
immoral women follows as 
close on the heels of the camps 
as they can, as naturally as 
water runs down hill; there is 
usually whisky to be had— 
such a combination tends to 
worse picnics than are gen- 





Nevertheless, 
it would seem that competent 
officers and unpacked juries 
ought to hold such an element 
somewhere within bounds. If 
these fail, a vigilance commit- 
tee would be a soothing appli- 


cation. 
- — — 


A correspondent writes from 
Eau Claire that the “air is full 
of saw logs.” We are fearful 
that it will be too full of them 
—if the expression be allow- 
able—for the health of the 
ones who manufacture them 
into lumber. The season has 
been one of the best ever 
known for logging, not only in 
the great Northwest, but also 
in Maine and Pennsylvania. 
The sawmill men know well 
enough that in these times of 
hot competition and heavy pro- 
duction a reduction in the cut 
would be the kind of medicine 
that would soonest give per- 
fect health to the lumber busi- 
ness, yet they ignore such 
knowledge. 

* * * 

Ira O. Smith, president of 
the Muskegon Booming Co., 
says in his recent report to the 
stockholders that sorting and 
rafting in the river cost 19 1/16 
cents per thousand, and in Ce- 





profits to the company for 
driving, sorting, rafting and 
delivering logs to the mills was 
7144 cents per thousand. 

* 


. * 
Clearing a Log Jam of 
Twenty-five Years Ago— 


About twenty-six years ago a 
man named Easterbrook was 
running 1,000,000 feet of logs 
from the upper waters of the 
Shiawassee River, Michigan, to 
Saginaw, when the logs stuck 
in the narrows about seven 
miles from Chesaning, Mich. 
and the jam could not be 
broken. The logs made a dam 
in the river, and year by year 
the river formed a new chan- 
nel until the old channel grad- 
ually filled up. A sand bar 
formed for two miles back of 
the dam, and there is now 4 
growth of oak and elm trees 
two feet through on the bar 
formed by the jam of more 
than a quarter of a century 
ago. At every flood the land 
for several miles in that vicin- 
ity is overflowed, and roads 
are rendered impassable. Six 
years ago efforts were com- 
menced to have the obstruction 
cleared away, and the contract 
has recently been let to H. C. 
Thayer, of Chesaning, for 
$4,000. 
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of the industry itself. In the first place it is 
in its very nature too complicated to be work- 
able unless small operators all over the country 
are to be subjected to injustice. If cost prices 
are to be maintained, there must be somewhere 
4 central authority to administer them. This 
authority must be unprejudiced and that -pre- 
eludes the lumbermen performing the job and 
it also points to the day that the authority to 
administer must be and will be some such 
agency as the Interstate Commerce Commis- 
sion, governmental in its action and bureau- 
cratic in its control. It means in the final 
analysis, Collectivism of the Russian type. If 
that’s what we want, let’s say so. I am in the 
jumber business and have been for thirty years. 
I have been in all branches of it and I want to 
take this occasion to say to my lumbermen 
friends, that while I may be mistaken I am 
sincere in my convictions against price fixing. 
I opposed it in Wisconsin when our Legislature 
passed a bill two years ago to fix prices for 
farmers. We should remember that we can’t 
fix prices for ourselves unless we are willing 
to fix them for the other fellow and if we start 
out to do this, we are going to wind up in a 
system of Collectivism for this country that 
will make the Russians look like pikers. 


With reference to this complaint from Mr. 
Campbell, the following information has been 
secured from the Lumber Code Authority: 

The bulletin covering Western Pine products 
makes no distinction in f. o. b. mill prices be- 
tween kiln dried and air dried lumber. This 
is true regardless of whether the lumber is 
rough or dressed. The purpose is to put the 
small mill without kiln drying facilities on the 
same basis in figuring delivered prices as the 
large mill which does have dry kilns. It would 
cost $1.75 per thousand more to ship rough 
lumber to Oshkosh than it does surfaced lumber, 
no matter whether the lumber is kiln dried or 
air dried. Shippers of air dried stock are per- 
mitted to use the standard weight of 2600 
pounds for rough, and 2200 pounds for dressed 
stock, although the actual weight of air dried 
lumber, both rough and dressed, is substantially 
more than these published weights. The weights 
referred to are based upon kiln dried stock, 
which is the general practice in shipping from 
the coast on the high freight rates. As already 
stated, however, small mills, without kiln dry- 
ing facilities, are permitted to use the same 
weights in order to compete in quoting delivered 
prices. It would be inequitable, after allowing 
these small mills to absorb the difference in 
weight between air dried lumber and kiln dried 
lumber, to give them a further differential to 
cover the cost of kiln drying. 

Mr. Campbell further omits to mention that 
the small mills, if they are entitled to a dif- 
ferential either for substandard quality or in- 
adequate sales ability, may make application to 
our designated agency and secure the benefits 
of differentials not exceeding 10 percent. Obvi- 
ously the small mills which receive the benefit 
of such differentials can not only absorb the 
$1.75 per thousand, which in this instance is 
the difference between rough and surfaced lum- 
ber, but in the case of some items of stock, they 
will have a further advantage in delivered 
prices as compared with the large mill products. 





Lumber in Waehe of Revived 
Alaskan Gold Mining 


Lumber from Seattle by the hundreds of 
thousand feet follows in the wake of the stirring 
new development of Alaskan mines, caused 
by the President’s raising of the price of gold 
to $35 an ounce. The current gold rush to 
Alaskan fields is unprecedented. Some of the 
gold seekers are using airplanes to reach almost 
accessible places. Both men and women are 
passing through Seattle in large numbers to 
stake out small claims, and they require hous- 
ing, while the larger mining companies call 
upon Seattle for considerable footages for vast 
engineering and dredging enterprises. The Net- 
tleton Lumber Co., of Seattle, furnished 100,- 
000 feet of choice fir lumber and timbers for 
construction of a single barge for a large dredge 
built in Seattle for the Walkers Fork . Gold 
Corporation in the famous Forty Mile gold 
ating district of Alaska. But this is only 
one of many barges and dredges now being 
ult. 
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Shortleaf, Longleaf, Ar- 
kansas Pine 


Southern Hardwoods 
and Cypress 


Frost Brand Oak Flooring 
Cedar Closet Lining 


Trimpak and American 
Beauty Package Trim 











Frost Variety in Mixed Cars 
Will Save You Money 


Keep your stocks well rounded-out and balanced-up 
—keep your investment down by taking full advan- 
tage of Frost's exceptional Mixed Car Service. For 
diversity and quality, few organizations can approach 
the assortment that Frost can include in a Mixed Car. 
And remember that Frost Service is backed by Nine 
Great Mills—Nine progressive organizations under 
unified control, with every facility to serve you well 
and serve you promptly. 


Wherever lumber is bought or sold, the name 
"Frost" stands for dependable quality. All the way 
through, Frost products are subjected to rigid inspec- 
tions and time has established their reliability. For 
more than two decades, hundreds of dealers all over 
the country have relied on Frost. They've built sales 
volume and good will on Frost products-—they're the 
sales-building kind. And now in Mixed Cars, Frost 
can give you just what you want—in the quantities 
you need—right when you want it. All we ask is a 
chance to prove what we can do for YOU! 


FROST LUMBER 
INDUSTRIES, Inc. 


General Sales Office: SHREVEPORT, LA. 


District Offices: ST. LOUIS,MO. MOUNT VERNON, N. Y. 


NAD>O UMxHE. 








Oak & Gum Mouldings, 
Lineal Length Trim 


Lineated Dimension 


Frost Pine Log Cabin 
Siding 


Children's Playhouses 


X-ilated Lath 
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THE BUSINESS RECORD 








Business Changes 


ARKANSAS. Madison—Williams-Bernauer Lum- 
ber Co. absorbed by Erskine Williams Lumber Co. 

INDIANA, Rockport—Stock of the former E. 
J. Thompson Co. purchased by Tabelman Bros. 
Lumber Co., of Chrisney, who have leased the 
ground and buildings here of the former company. 

IOWA Sioux City—Consolidation of Holland 
Lumover Co. and Spalding-Avery Lumber Co. will 
terminate July 1 by mutual consent because of im- 
proved business conditions. Both companies will 
continue individually. 

KANSAS. Hesston—E. G, 
purchased by W. D. Vogt. 

MICHIGAN. Cassopolis—Peck Milling & Coal 
Co. sawmill purchased by R. H. Downey Lumber 
Co., of South Rend, Ind., who will recondition it 
and start operation soon, 

NEBRASKA, Ceresco—Nye & Jenks Grain Co. 
lumber and coal business purchased by Al Lund- 
strom. 

Fairmont—P. L. 
Lumber Co. 

Rushville—J. H. Jones has disposed of his lum- 


Bolz lumber yard 


Yost Co. succeeded by J. H. Yost 


ber yard to a group of Rushville business men. 
The new corporation is headed by A. C. Plantz as 
R. C. Fairhead, vice president; and 


president; 
©. L. Curtiss, secretary-treasurer and manager. 

NEW YORK. Corning—Daniel Van Dusen 
ceeded by Duke, Van Dusen & Duke, Inc. 

New York City—James Donnelly succeeded by 
Donnelly-Nash Lumber Co, (retail), 31 East 135th 
Street. James Donnelly and J. Edward Nash, pro- 
prietors, 

North Tonawanda—The Creo-Dipt Co. 
dealing in stained shingles, has made 
assignment to Fred Engelking. 


suc- 


(Ine.), 
a general 


OHIO, Bascom—tThe plant of the Gem Manu- 
facturing Co., makers of wood specialties and 
juvenile furniture of all kinds, has been acquired 


by a syndicate of Bascom citizens and will be 
placed in operation within a few weeks. About 300 
workers will be given employment. 

OREGON. Portland—Multnomah Lumber & Box 
Co. succeeded by International Pacific Pulp & 
Paper Co, 

W heeler—Shininger Bros. 
mill te Markham & Callow. 

PENNSYLVANIA. Castle Shannon- 
Lumber & Supply Co. sold at 


have disposed of their 


South Hills 
receivers’ sale to 


Silhol Lumber & Supply Co. 

TENNESSEE. Alamo—Pittman Lumber Co. pur- 
chased by City Lumber Co, of Jackson. Mr. Hap- 
ple Bell will be in charge. 

TEXAS Desdemona, Merkel, Presidio, Stephen- 
ville, Woodson—Clay Lumber Co. succeeded by Clay 
Building Material Co.; headquarters at Stephen- 
ville. 

WEST VIRGINIA. Parsons—Keystone Manufac- 


turing Co. real and personal property not covered 
by bonds was sold to Thaddeus Pritt, trustee. The 
bondholders’ association will operate the Keystone 
plants and an operating company will be formed 
for that purpose. 


Incorporations 


Trumann—Tenmark Lumber Co. 
1306 Peabody Ave., Memphis, Tenn., 


ARKANSAS. 
H. B. Weiss, 
interested. 

CALIFORNIA. 
Mill Co. 
and E, 
Oakland. 

CONNECTICUT. New Britain— Logan Page 
(Inc.); $50,000. Logan E. Page, 8 Trumbull 8St., 
interested. Will handle building materials. 


KENTUCKY. Louisville—Kentucky Wrecking & 
Lumber Co.; $1,000. Incorporators: E. I. Rawles, 
L. D. Rawles and G. J. Chandler. 

Louisville—Stock Yard Lumber Co.; $1,000. 
bility limit is $2,500. Incorporators: Mrs. 
Glore, Louisville; Mrs. B. B. Stith and 
Stith, of Elizabethtown. 


MICHIGAN. Bay City—Bay City Boat 


$5,100. 

Detroit—Briggs Lumber Co.; $25,000, 
facture and sell lumber products. 

Detroit—Davison Avenue Coal & Lumber Co., 
13133 Greeley: $5,000. Joseph Johann, 465 W. 
Goldengate, an incorporator. 

Flint—Gransden-Hall Co.; $10,000. 
tractors supplies. 

Plymouth — Plymouth Cooperage 
$250,000, of which $48,000 is paid in. 
ture wood packages. 

NEBRASKA. Fairbury—Fairbury Planing Mill; 
$50,000. Luther Bonham and E. K. Brown incor- 
porators. 


NEW JERSEY. Jersey City—Hudson Builders’ 
Material Co. 

Wildwood—Commercial Lumber Co.; $125,000. 
Joseph C. Scully, 3711 New Jersey Avenue, an in- 
corporator. 

NEW YORK. 
& Door Co. 

New York City—Manhattan Lumber Co.; $10,000. 
Samuel Trager, 81 Longwood Avenue, an incor- 
porator. 

New York City—Moore & Moore Building Cor- 
poration; $15,000. Harry G. Moore, 32-40 67th 
Street, Woodside, N. Y., an incorporator. 

North Tonawanda—Creocoat Stained Shingle Co.; 
$190,000." Incorporators: Donald, Lawrence and 
Kendall Gosch. 


Oakland—Piedmont Lumber & 
Directors: Thomas Jacobsen, Alameda, 
Smedberg and Wilbur 8S. Pierce, both of 


Lia- 
Sallie 
Bart B. 


Co.; 


to manu- 


Building con- 


Corporation; 
To manufac- 


New York City—Lexington Sash 


NORTH CAROLINA, 
tries (Inc.), 


Wilson—Hackney Indus- 
woodworking; $50,000. George Hack- 
ney, jr., and H. J. Hackney interested. 

OHIO. Toledo—Horace Wolfe (Inc.); $25,000. 
To deal in lumber, millwork and other wood prod- 


ucts at wholesale and retail, 

OKLAHOMA. Tulsa—J. G. Bowie Construction 
Co.; $25,000. Incorporators: J. G. Bowie, H. R. 
Ketchum and E,. K,. Gibson. 

WASHINGTON. Seattle—Cascade Cargo Sales 
Corporation (lumber), Dexter Horton Building; 
$5,000. Robert Adair and M. F. Criswell interested. 


Wenatchee—New Deal Manufacturing Co., 760 8. 
Wenatchee Avenue; $6,000. Lumber and building 
materials. W. 8S. Metler and W. E. Peters in- 
terested. 


New Mills and Equipment 


IOWA. Sioux City—Spalding-Avery Lumber Co. 
will erect $12,000 lumber sheds, 

LOUISIANA. Mab (P. O. at Yelgar)—Hillyer- 
Deutsch-Edwards (Inc.) branch plant here will be 
reLuilt and modernized. 

MINNESOTA. Detroit Lakes—J. B. Sprafka has 
begun rebuilding recently burned sawmill. 

OKLAHOMA, Valliant—H. C, Stauter of Idabel 
is erecting sawmill here, which will be ready to 
begin operation soon. 

WASHINGTON. Yakima—Modern Lumber Co. 
will rebuild and will have a cabinet shop well 
equipped with woodworking machinery. 


CANADA. Que., Quebec—Quebec Veneer Indus- 
tries (Ltd.) plans extension to plant to cost about 


$100,000. 

Ontario, Blind River—Northern Hardwoods 
(Ltd.) plans logging and lumbering plant to cost 
about $50,000. 


New Ventures 


CALIFORNIA. Los Angeles—Albert Wood 
Turning Co., 3700 Long Beach Avenue; under 
management of Albert Corman. 

Los Angeles—New Deal Cabinet & Furniture 
Manufacturing Co., 1167 East Florence Avenue. 

San Francisco—c. Letin has engaged in cabinet 
manufacturing business at 1328 Valencia Street. 


INDIANA. South Bend—South Bend Screen & 
Storm Sash Co. has taken temporary quarters at 
1214 McCartney Street. The owner is E, E. Bie- 
ber, former Fort Wayne manufacturer, who has 
had long experience as a contractor and in the de- 
signing of closed porches an-1 parlors, which will 
be a specialty of the company. He will continue 
to operate a similar factory in Fort Wayne. The 
company operates on a work-to-order basis, meas- 
uring up the particular job instead of attempting 
to fit ready-made equipment. Sales will be through 
dealers, jobbers and contractors. 


KANSAS. Turon—Houston-Doughty Lumber Co. 
opening a yard here. 

KENTUCKY. Bowling Green—Bass & Co. will 
open a lumber yard, 


May 26, 193; 


NEW JERSEY. Clifton—Clifton Lumber @ Sup. 
ply Co.; retail. Charles C. Miadema and John 
Temasini are proprietors. 

West New York—Hudson Lumber Co., 5034 Hud. 
son Boulevard, will open. 

NEW YORK. New York City—Lumber & Pane] 
Co., 159 West 26th Street, will open. 

NORTH CAROLINA. Charlotte—Huttig Sash & 
Door Co., 1200 S. Vandeventer St., St. Louis, Mo 
plans establishing a branch house at 200 . 
Bland St., and will construct an addition to the 
leased building. 


OREGON. Klamath Falls—D. & D. Retail Yarg 
has engaged in business. Mac-Dubarry Corporg. 
tion interested. 

PENNSYLVANIA. Castle Shannon—Sihol Lum. 
ber & Supply Co.; retail, 

TEXAS. Hallettsville—Grover Mueller is opep. 
ing a lumber and building materials yard. 


Casualties 


ALABAMA, Troy—Henderson-Black & Green Mili 
Co., had $10,000 loss by fire. Boiler room, shed 
rooms and dry kilns, as well as a quantity of 
lumber and mill machinery were destroyed, 


CALIFORNIA, San Francisco—Hobbs-Wall Lum. 
ber Co., 2350 Jerrold Avenue, suffered $10,009 
damage by fire to kilns, 


FLORIDA. Tampa—I. W. Phillips & Co. ware. 
house burned with loss estimated at $100,000, 


GEORGIA. Metter—Metter Lumber Co. damaged 
about $20,000 by fire. The saw and carriage and 
all the fixtures of the rollaway boiler frame, wa. 
ter tank and practically all of the sawmill depart. 
ment were completely destroyed, as well as thou. 
sands of feet of dressed and rough lumber. No 
insurance, 


ILLINOIS. Cary—Chris Franke lumber yard had 
$15,000 fire loss. 


INDIANA. Goshen—Egbert-Hay-Fobes Lumber 
Co, suffered fire loss of approximately $10,000. Joe 
Griffith, former employee, had just installed new 
machinery preparatory to taking over the plant 
and opening it about June 1. The building, hous- 
ing complete equipment for cutting, ripping, edg- 
ing and planing was burned and none of its con- 
tents saved. building insured, but no insurance 


was carried on contents of the building. Three 
sections of the plant were saved. 
IOWA. Boone—Hanson Lumber Co. destroyed 


by fire with loss estimated at $50,000. 

MINNESOTA. Carlton—Lee Lumber Co. ware- 
house, lumber stock, equipment and a truck were 
destroyed by fire, with loss estimated at $8,000. 
Insured. 

NORTH CAROLINA. Oxford — Jeffreys-Myers 
Manufacturing Co. lumber plant, commissary, a 
2-story home and three loaded freight cars de- 
stroyed by $100,000 fire. 

OHIO. Bridgeport—Scott Lumber Co. warehouse 
and yard damaged by $7,000 fire. 

PENNSYLVANIA. Latrobe—G. C. Anderson & 
Sons Co. damaged by $20,000 fire, fully covered by 
insurance. 

WASHINGTON. Yakima—Modern Lumber Co, 
warehouse and supplies destroyed by $25,000 fire, 

CANADA. Ontario, Callander—Canadian Tim- 
ber Co. planing mill partially destroyed by fire, 
with loss of $10,000. 


News Flashes From the South 


CorpeLce, Ga.—Builders Supply Co. is a new 
retail lumber concern, to be operated by W. C. 
Hinton, contractor and builder. J. E. Summer, 
architect, will be associated with Mr. Hinton 
in the new enterprise. He was formerly con- 
nected with the Cordele Sash & Door Co. R. B. 
Cary will be assistant manager. The company 
will carry a full line of lumber and building 
supplies. 





FirzGErRALp, Ga.—The timber located on the 
Brown Estate has been purchased by E. B. 
Smith of Quitman, Ga., and a new mill is under 
construction. A circular mill will manufacture 
the timber on the tract, which is mostly pine. 


SAVANNAH, Ga.—Two and one-half million 
feet of yellow pine lumber is being loaded on 
the steamer Frieda in bales weighing from one 
to two tons each, consigned to the A. C. Dutton 
Co., at Poughkeepsie, N. Y., and Providence, 
R. I. The bales are fastened together by bands 
similar to those used on bales of cotton. If the 
experiment is successful, this method will be 
used in future shipments. 


Waynesvit_e, N, C.—T. J. Walls, of the 
Walls Novelty Co. here, reports that business 
for the first four months of this year has ex- 
ceeded that of any corresponding period for the 
past five years and that orders on hand are suf- 
ficient to keep the plant in operation at capac- 
ity for more than two months. Mr. Walls said: 
“I am getting more orders now than ever before 





and more than half of them have cash with the 
order.” This company manufactures sixteen 
types of novelties made from native hardwoods. 





Crayton, Ga—A new stave mill is being 
built by Simmons & Welch here, and will be 
in operation about June 1. A large volume of 
white oak bolts has already been delivered on 
the yard, and manufacture into staves will begin 
as soon as the machinery has been installed. 


AsHEvILLE, N. C.—J. C. Cain has issued a 
check for $310,454.78 in final payment of a court 
judgment arising from the condemnation of the 
Suncrest Lumber Co.’s 33,000-acre tract for in- 
clusion in the Great Smoky Mountains National 
Park. 


Tampa, Fta.—Miss Edna Fairclough prob- 
ably is one of the few women in the country to 
be manager of a lumber company, but she caf- 
ries out her duties with all the energy of @ 
man. Under her management the South Florida 
Lumber Co., 4205 Florida Avenue, has enjoyed 
a steady growth for the past two years. Wil- 
liam V. Russ is sales manager and gene 


———- 


Write your Senator and tell him how 
many doubled-up families there are 
in your community, and of the need 
for new homes. Ask his support of 
the Housing Bill, 
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superintendent of the company which carries a 
full line of lumber and building materials. 


LewissuRG, TENN.—The Ozark Pencil Co. is 
huilding a second story, 50x100 ft., to its plant. 
This new concern, which takes a large volume 
of the local production of red cedar, is running 
to capacity and is behind with orders, it is said. 


Biue Rivce, Ga.—The Shippen Hardwood 
Lumber Co. has contracted 7,000 acres of its 
lands in this county to the Government to be 
added to the National forest. The company still 
owns 20,000 acres of land on which it is said 
there are 80,000,000 feet of hardwood timber. 





Toccoa, GA.—The B. O. Yearwood furniture 
factory has been purchased by M. H. McJunkin, 
and will be operated as the Dixie Lumber Co. 
The new concern will deal in both air dried and 
kiln dried pine, specializing ia millwork. Asso- 
ciated with M. H. McJunkin is J. B. Thomas, 
who will act as superintendent in charge of in- 
spection. 

KNOXVILLE, TENN.—The Peterson Lumber 
Corporation, of Jacksonville, Fla., has purchased 
11,000 acres of timber on Straight Creek, and 
js negotiating for 40,000 acres more. A mill 
will be built at once, and a railroad connecting 
with the L. & N. R. R. at Kettle Island. The 
land, which is in Leslie and Harlan Counties, in 
Kentucky, was owned by the Vizard Invest- 
ment Co. 


NASHVILLE, TENN.—Wheelis Gambill, of the 
Gambill Distributing Co., Nashville, announces 
that the Crosley Corporation has contracted to 
take the entire production of refrigerator cab- 
inets of the Tennessee Furniture Corporation, of 
Chattanooga. Mr. Gambill said that a provision 
of the contract called for 200 cabinets daily, and 
that the first shipment would be made to the 
Crosley Corporation to be distributed in the 
Tennessee Valley. The cabinets will be shipped 
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direct to dealers who will install the Crosley 
units, it was said. R. T. Frazier, sales manager, 
says the Crosley business means the refrigerator 
unit of the plant will be operated on a basis 
of three 8-hour shifts daily. 


Americus, Ga.—E. R. Daniel Lumber Co. 
has started construction of a circular sawmill at 
Gatewood’s Crossing on the Seaboard Air Line 
Railroad, southeast of Americus. The mill will 
be operated by E. R. Daniel and W. E. Jenkins, 
his son-in-law, and will manufacture longleaf 
pine exclusively, specializing in railroad stock. 
Mr. Daniel states sufficient orders are on file 
to keep his plant in operation for one year. 


Morcanton, N. C—The Morganton Lum- 
ber Co. has established a retail yard on South 
Sterling Street. All kinds of lumber and build- 
ing material will be stocked. Hugh Tate Erwin 
will manage the new yard. 


Co_umsus, Ga.—The Dudley Sash & Door 
Co. has been awarded contract for the finish 
woodwork for units A and B of Columbus 
Porch at Georgia Hall, Warm Springs. The 
Hegeman-Harris Co. (Inc.), of New York, is 
contractor for the work. 


BIRMINGHAM, ALta.—Dr. M. L. Wilson, di- 
rector of the Subsistence Homesteads Division 
of the Department of Interior, has returned to 
Washington after an extended tour of the 
Homestead projects of the Birmingham District. 
“Birmingham has been selected as one of the 
centers to try this National experiment,” he 
said, “and within the next few months we hope 
to provide 400 or more homes in this district.” 
The first structures to be erected will be near 
Trussville, thirteen miles northeast of Birming- 
ham. There will be 30 four-room and 30 six- 
room houses, all equipped with modern conveni- 
ences. The entire tract will be landscaped, 
roads graveled throughout and shrubbery plant- 
ed at each of the homes. 
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"At Jasper in the Walker County area, 25 
homes will be built. These are to be three- and 
four-room residences. Immediate work will be 
started, according to reports from Jasper and 
Washington. The Walker County homesteads 
are to be 20- and 30-acre farms, while Jefferson 
County homes will be on five-and ten-acre lots. 
Hundreds of applications for these four hundred 
homesteads have been received and within the 
next few weeks the selection from the applicants 
will be made. 





Company Club Celebrates 
Year of Activity 


Loncview, WasuH., May 19.—With Mayor 
A. A. Anderson of Longview and a delega- 
tion of Tacoma executives of the Weyerhaeuser 
Timber Co. as guests of honor, the Weyer- 
haeuser Club concluded its first year of activity 
with a banquet in the clubroom at the plant 
cafeteria here May 14. One hundred and twen- 
ty-five members and guests attended. 

Harry E. Morgan, assistant manager of the 
plant here, was toastmaster. Speakers included 
S. B. Lewis, general superintendent; A. L. 
Raught, manager of the lumber division; R. B. 
Wolf, manager of the pulp division; S. P. 
Johns, sales manager; Robert Conklin, chief 
logging engineer; F. R. Titcomb, of Tacoma, 
general manager of the Weyerhaeuser Co.; 
Minot Davis, of Tacoma, manager of the 
woods and timber division; and W. L. McCor- 
mick, of Tacoma, secretary of the Weyer- 
haeuser Timber Co. 

Officers of the club who were introduced 
included President Wallace Irwin; Vice Presi- 
dent Frank Clumpner; Secretary Clarence 
Hansen; Treasurer Harry Armstrong; Li- 
brarian Dan Macomber; R. F. Byars, publicity 
chairman; Webb Gulliksen, purchasing agent 
and office work; Jerry Lonergan, information; 
FE. E. Hayes, records; and William Freeman, 
arrangements chairman. 








Mumby Quality. 


Wash. 


Mumby Variety—Mumby Sustained Quality 


Here's your opportunity to get an unusual assortment of all 
these items in Douglas Fir, West Coast Hemlock and Western 
Red Cedar—all in the same car—one order, one shipment, one 
billing, one responsibility and one quality—and that's Sustained 


Put your buying needs up to us—and you can go after busi- 
ness free from worries about quality or delivery and with the 
positive assurance that your values are unsurpassed. 


Two Mills to serve you:—Mill "A" Bordeaux—Mill "B" Malone, 


SALES REPRESENTATIVES 





Lumber Co., 


Bldg., 
Flint. 








apolis. 


ILLINOIS: Chicago Territory: 
Fraser-DeSale Lbr. Co., 
So. La Salle St., Chicago; P. 
Paddock, Springfield; A. W. 
Pearsall, Peoria. 

SOUTHERN ILLINOIS and St. 
Louis Territory: 

7823 Greens- 
felder Rd., St. Louis, Mo. zoo, Mich. 

NORTHWESTERN IOWA and 
Sioux City Territory: 
Mould Lbr. Co., 

MICHIGAN: Claude G. Wirick 
Lumber Co., 402 

Kalamazoo; . 

Hagerman, 617 Belmont Ave.. 


NEBRASKA: Prestegaard 
Thos og ee Lincoln. o 
. ° A . z 3 rmin, 
ae So Sioux Falls 


Hanselman 


MINNESOTA: P. 
300 Wilmac Bldg., 


H, Betzer, 





TEXAS: W.F. Nelson, Dallas; 
Guy M. Chisolm, Amarillo. 
NORTH DAKOTA and North- 

western Minnesota: Murfin 
& Trace, Fargo. 

ae ee Ginate 

. ric r. Dou. 2 

wepkias Hanselman Bidg., Kalama- 


IOWA, MISSOURI, KANSAS, 
OKLAHOMA: Gunter Lum- 
ber Co., Kansas City, Mo. 

INDIANA: Houghton Lumber 
Co., Indianapolis, Ind. 

WISCONSIN: A. F. Krapfel, 
Madison; W. A. Schneider, 
Plankinton Bldg., Milwaukee. 


Roy 


Minne- 
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Tacoma, Wash. 


The Coast-wide longshoremen’s strike has 
had a paralyzing effect on lumber activities 
here. Waterborne shipping is at a stand- 
still, and many plants have either partially 
closed down or have suspended operations 
entirely “for the duration of the strike.” 
Normally the major part of the business here 
is for water shipment. Rush orders are now 
being forwarded by rail, wherever possible, 
and the result has been a noticeable increase 
in car loadings. Should the strike continue 
indefinitely, additional shutdowns undoubt- 
edly will follow, as the plants now running 
are rapidly using up all of their available 
storage space. The condition that prevails 
here is similar to that at other lumber ports 
on Puget Sound, Grays Harbor, Willapa Har- 
bor and the Columbia River. Just before the 
strike called a sudden halt to water busi- 
ness, shipping men reported indications of 
an appreciable revival in the movement of 
lumber from this section to the Atlantic 
Coast market. With orders piling up, they 
expect this upturn to continue, when and if 
the strike is settled. Word was received 
here this week that the United States Inter- 
coastal Conference has ordered the $12 a 
thousand intercoastal lumber rate continued 
to Sept. 30. The shingle rate, which is 67 
cents a 100 pounds, has not been fixed be- 
yond June 30. 


Portland, Ore. 


Lumber shipping by water has been at a 
standstill for the past week, on account of 
the longshoremen’s strike all along the coast. 
Some mills depending largely on business 
calling for shipment by water have found it 
expedient to shut down. However, indica- 
tions are for an early truce or settlement as 
a result of negotiations now under way in 
San Francisco. Foreign demand for fir was 
reported light during the week. The United 
States intercoastal lines have extended their 
rate on lumber shipments from the Pacific 
Northwest to the Atlantic coast for the entire 
summer; it is $12 and the extension is taken 
to indicate that a steady demand for space 
is expected. 

Logging is reported to be relatively light 
in the Columbia River district, on account 
of the small lumber production allocation 
for June. Just now the industry is hampered 
to some extent by the strike that has tied 


up the boats engaged in towing of log rafts 
to the mills. 


Seattle, Wash. 


West Coast Woods.—New business has de- 
clined somewhat. Practically all the water- 
front mills are down because of the long- 
shoremen’s strike, which has completely tied 
up shipping. A number of logging camps 
have also been forced to close. The ship- 
ping tie-up has diverted some- lumber to the 
railroads, but consuming centers dependent 
upon water shipment have sufficient stocks 
to take care of the present light. demand. 
Last Sunday the temperature at Seattle rose 
to 92 degrees, and the humidity dropped to 


11 percent, but no fires occurred. 

Rail.—No upswing in business is apparent 
in this) market; although individual firms 
are found which report better sales. Most 


companies report a dearth of ydrd business. 
Most orders are rush. 


Intercoastal.—Practically no lumber is 
moving out from this port for the Atlantic 
coast, and new orders are slow. 


Export.—This market is slower than when 
the longshoremen’s strike started. Rate ‘to 
Shanghai is $5.50, and large squares to Japan 
move at.$5:25. Chinese sales have been good 
up to this week, one informant said. Ship- 
ments to China in April totaled 54,000,000 
feet, or practically the same footage as went 
to the Atlantic coast. Five years ago, China 
took about 10 percent of the volume that 
moved to the east. coast. 


Cedar Lumber.—The.~ sales manager of 
three. mills manufacturing cedar lumber de- 
clared there has been considerable improve- 
ment recently in sales. 

Shingles.—This market is very inactive, 
despite the fact that some ten or twelve of 
the larger mills that can ship mixed cars 
are, oversold. One of these mills had been 
getting a premium over minimum prices, 
which it. has now dropped, Average prices of 
Royals, however, are about 30-cents- above 
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Market News from Anjeric 


minimum. Shingle stocks are high, hav- 
ing increased steadily since Feb. 17, but, 
with summer at hand when production 
normally drops, this increase is not alarm- 
ing. 

Logs.—British Columbia buying has eased 
off, but logs continue firm, prices being 
practically the same as they were two weeks 
ago. Fir sales run from $9, $13 and $17, to 
$11, $18 and $20. Hemlock, No. 2 and 3, sells 
at $8 and 39, with export at $16@17. Cedar 
has softened a little, shingle logs moving 
at $10 and $11, and lumber logs at $17. There 
is some 75 million feet of cedar logs in the 
water, where normally there is but 40 to 50 


_— Kansas City, Mo. 


Yards have shown scarcely any interest in 
buying during the past ten days, although it 
is reported construction activity is picking 
up somewhat. In the South Central States, 
which include this district, building ex- 
penditures for April, 1934, were 16.5 percent 
greater than in April, 1933. Industrial sales 
were fair, with railroads and the Southwest 
oil industry taking the lead in buying. 
Railroads have nearly finished their buying 
schedules, except in the case of grain door 
material, requirements of which apparently 
are easily satisfied. Mattress lumber is in 
extremely good demand, and mills are hav- 
ing difficulty in filling orders from Federal 
sources. 


Southern Pine mills reported a heavy run 
of mixed-car orders. This type of business 
is becoming increasingly hard to fill, as 
orders usually are badly mixed. Heavy con- 
struction activity has shown little change, 
mills report. Industrial business has held 
up well. 





Western Pines business slumped off again 
last week. Yards had satisfied their require- 
ments for the time being, and industrial 
business was slack. Millwork plants, usually 
good customers at this time of year, are 
doing virtually nothing. 


Douglas Fir mills are doing a fair busi- 
ness with railroads, but other buying is 
slowing up. Yard managers report they 
have few calls for fir, and see no reason to 
stock it until they do have. 


Hardwood business is dull, but mill man- 
agers seem optimistic. 


Redwood and Cypress were in fair demand 
last week, but the average order calls for 
small amounts, sellers said. 


Shingle and Lath trade was good, and 
dealers said orders called for fair-sized 
amounts. Lath, however, remained dull. 


Minneapolis, Minn. 


Northern Pine.—While manufacturers re- 
port a fair volume of business, retailers re- 
port a falling off. <A drivers’ strike, which 
still continues, has tied up practically all 
truck transportation in Minneapolis, and this 
has cut down retail sales here appreciably. 
A similar strike which threatened St. Paul 
has been averted by arbitration. Yards in 
country areas are doing a slightly increased 
volume of business, and since all their stocks 
are low, there are a number of orders being 
placed for mixed cars, with speed stipulated. 
There is a shortage of low grade material, 
particularly Nos. 3 and 4 boards, as the re- 
sult of the demands of the box and crating 
interests. Stocks at mills are estimated at 
less than 90,000,000 feet—hardly enough to 
mect the demand even if business does not 
pick up appreciably. Production to date in 
1934 is equal to only about half the figure 
for sales. 

Northern White Cedar—There is a brisk 
demand for posts of all sizes, with a short- 
age of the smaller material. A pick-up in 
the demand for dimension material is re- 
ported. A drouth that continues throughout 
the territory, broken only by widely scat- 
tered, light showers, is causing postponement 
of farm fencing projects. 


Millwork.—Millwork business is at the 


same low ebb that has been the rule in the 
Twin Cities most of this year. Few new 
projects are under way, and the chief demand 
is for modernizing and repair material. Ip 
some sections of the rural districts there js 
considerable demand, while in other regions, 
hard hit by dust storms and drouth, there js 
little activity. 


Memphis, Tenn. 


Southern Hardwoods during the past two 
weeks have been rather quiet. Demand from 
domestic consumers has shown a decline, but 
there has been a decided improvement in ex- 
port demand. 


Domestic Demand.—<Automobile manufac- 
turers continue the leading buyers, as they 
have been running full speed to catch up 
with orders on hand. This demand, however, 
has not been as brisk as in previous weeks, 
Furniture manufacturers continue to take 
only a small volume as do manufacturers of 
erates and cases. Retail demand is slightly 
better. Building trades consumption as a 
whole is showing some improvement, but is 
still far from normal for this season. 

Production. Weather conditions have been 
favorable, and mills are operating the full 
time allowed under the Code, and there has 
been but little if any reduction in mill stocks, 


Spokane, Wash. 


Western Pines.—Orders are not showing 
the expected increase, because crop damage 
is feared in the middle West as the result 
of the drouth. Eastern orders continue to 
gain and keep the mill order files filled fairly 
well. Rainy and cloudy weather delay dry- 
ing, and fresh seasoned stock is accumulated 
only slowly. 


Louisville, Ky. 


Southern Hardwood demand has _ been 
rather quiet, and not as good as it was earlier 
in the year. Automotive woods, while in 
good consumption, are not moving as freely, 
and building operations so far _ haven't 
reached sufficient volume to mean a great 
deal. Veneers and plywoods are also quiet, 
and producers of such products are running 
on a now and then basis. Seasonal demand 
for containers for shipping fruits and vege- 
tables is increasing, but generally speaking 
the volume is not what it should be at this 
season. There has been some scattered de- 
mand for red oak, quartered white oak, 
cypress, cottonwood, sap gum, lower grades 
of poplar, wormy oak, and automotive woods. 
Ash is generally quiet, and walnut is not 
showing much activity. 


Buffalo, N. Y. 


Trade has been quiet. Retailers have 
shown little disposition to add to their stocks. 
Not a great deal of construction work is be- 
ing carried on in most communities, though 
prospects for increased home repair and re- 
modeling are favorable. Lumbermen are all 
hoping that the expenditures of the Govern- 
ment will be reflected before long in a larger 
use of lumber. Local building permits, while 
small, are running ahead of last year’s. 


Hardwoods.—Wholesalers report that few 
sales of hardwoods are being made. The 
furniture plants are holding off until the 
annual shows are held, and are hopeful that 
these will bring a fair amount of new busl- 
ness. Automobile concerns are now pretty 
well supplied. Reports from Canada state 
that a large amount of maple and birch has 
been exported to England, and that prices of 
these woods have accordingly shown in- 
creased strength. 

Western Pines.—An advance in some items 
of Ponderosa and Idaho pines took place at 
the middle of May, and prices generally are 
firm. California sugar pine is also firm. 
Trade is quiet, with dealers buying as the 
stock is needed, 

Northern Pine. 





This wood has participated 


to- some extent in the larger export move 
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ment from Canada to England, and mills are 
nolding stocks at higher levels. Industrial 
demand for lower grades is holding up pretty 
well, but common grades are quiet. The 
market is firm, with lower grades showing 
increased strength. 


Nashville, Tenn. 


Hardwoods.—The Tennessee market shows 
a slight improvement, mills reporting a fair 
yolume of orders for the first two weeks of 
May. While the requirements of automobile 
manufacturers remain about the same as for 
the same period in April, furniture and cabi- 
net plants increased their purchases some- 
what. Most of the stock going to automobile 
factories from this territory is 4/4 maple, 
elm and magnolia, while the furniture trade 
is taking some aromatic red cedar, gum, 
cherry and oak, mostly 4/4. The flooring 
mills are buying a fair volume of oak, maple 
and some beech. Box factories are buying 
in better volume, and manufacturers of beer 
and whiskey barrels and kegs are running 
to capacity. Veneer plants and the vegetable 
erate mills also report increased business, 
Taken as a whole, the hardwood market has 
a more healthy tone than was true thirty 
days ago. 

Softwoods. — Increased governmental con- 
struction at TVA and FERA projects, com- 
bined with a fair spring residential building 
program which promises to extend through 
the summer, lend a better tone to the soft- 
wood market. New small home construc- 
tion has increased, and the volume of re- 
modeling continues exceptionally good. In 
the larger centers of population of Tennessee, 
there is a need for much new construction, 
and contractors and builders seem successful 
in convincing property owners that labor and 
material will never be cheaper than at the 
present time. A fair volume of both pine 
and cypress is moving, and this is also true 
of western pines and other western soft- 


— Norfolk, Va. 


North Carolina Pine trade has been very 
dull. A few have reported business to be 
better, but the majority think that these 
few may not be adhering to the Code. Box 
mills in the North and East are doing a 





fair amount of business and placing some 
orders, but are keen on quick shipment by 
water. Because of the higher price under 
the Code, they are not interested in rail 
shipments. The southern box plants have not 
been so busy, but their stocks are low 


and they would buy more lumber on a “mill- 
to-mill” basis if millmen could see any- 
thing but a loss in such sales right now. The 
inquiries from foreign countries have picked 
up, but the buyers on the other side have not 
as yet grasped the price situation here. May 
weather has been all that anyone could ask 
for to aid home building, repair work, altera- 
tions etc., but there has been very little de- 
mand felt by mills adhering to the Code, al- 
though it is known positively that yards have 
been buying quite a lot of cheap lumber. 
Notwithstanding the Code, there are all kinds 
of prices being quoted and everybody claims 
he is working under the Code. No strict 
policing has been tried in connection with vio- 
lations, and as this news becomes more wide- 
spread the number of transgressors grows. 
The Government, heretofore, has been the 
largest purchaser, and its orders have dropped 
off considerably Most of the yards are delay- 
ing buying even if they need the stock, for 
they are hearing reports that the Code will 
soon be eliminated, and naturally are looking 
for cut-throat competition to ensue. Many 
well known Jumbermen are sticking closely 
to Code provision; but are going to demand 
some action on chiseling. The most aggra- 
Vating feature has been the award of Gov- 
etnment contracts to lowest bidders consist- 
ently without regard to any Code. Hardly 
a mill in the North Carolina pine section will 
use its full production allocation for May or 
during the summer. It is difficult to finance 
future operations. Most mills are eager to 
dispose of present stocks. 
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ericas Lumber Centers 


Birmingham, Ala. 


Southern Pine manufacturers have plenty 
of orders to keep them running full quota 
time, but these do not cover all items pro- 
duced. Industrial and factory trade dropped 
off about May 1, and the few scattered orders 
coming through call mainly for box lumber. 
Mill order files are heavy with the No. 2 
common items, for use as form lumber on 
Government contracts. The Tennessee Valley 
Authority is using a great deal of such ma- 
terial at the three dams it is building. Its 
medium-priced residences had not called for 
highest grades, but for the last lot of build- 
ings the higher priced items have been used. 


Complaints are heard about the TVA calling 
for unlisted No. 2 common timbers. Many 
local mills find it impossible to sell for cost- 
protection base prices including freight 
equalization, and some yards say they can 
not sell dimension while small mills are de- 
livering on the job. Recently the State re- 
tailers’ association protested small mill sales 
at less than Code. Certain sections are set- 
ting up a price for local dimension. One sec- 
tion placed the resale price on No. 2 and bet- 
ter 2x4-, 2x6- and 2x8-inch, 10- to 16-foot, at 
$25 delivered on the job, but equalization 
price would have been $20 and on grades, 
$2.50 to $5 more. No..3 stock has had an 
uneven call. Recent change in mill classifi- 
cations reduced the price to about the 1930 
level of $12 for 1x3- and 1x4-inch flooring 
and $13.50 for 1x6-inch. But No. 2 1x3- and 
1x4-inch flooring moved up $4, from $17@18 
to $21, $22 and $23; and No. 1 went to $29.75, 
$31.25 and $33—for mills in groups 1, 2 and 3. 
Thus the spread between prices of No. 3 and 
other grades has widened. Birmingham build- 
ing permits show a downward trend. 











SAWS still going strong 


Orders are filled PROMPTLY. 


The Saws That Stop Waste! 


At the end of the day you will find Atkins SILVER STEEL 
. . having performed a full day’s 
efficient cutting without lost time or wasted lumber. 


Mills using Atkins SILVER STEEL Saws are actually saving 
money. Your cue, then, is to put Atkins Mill Saws, Cross Cuts, 
Machine Knives, Grinding Wheels, Swages, Shapers and Files 
to use and you too will benefit by Atkins superior qualities, 


“The Finest on Earth.” 








































































E. C. ATKINS 4Nc COMPANY 
INDIANAPOLIS, IND. 
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New England Trade News 


[F. J. Caulkins] 


Boston, MAss., May 21.—There is real satis- 
faction in both wholesale and retail circles in 
this section with reports coming from Wash- 
ington, to the effect that NRA officials have 
yielded to the popular clamor against the defi- 
nition of “wholesale trade” as outlined by that 
body, and squarely opposed by the Lumber 
Code Authority and by every branch of the 
lumber industry through their trade associa- 
tions. There are many.in the trade who believe 
that the next definition offered by the adminis- 
tration will take the form of a compromise that 
will assure a low distribution cost in bulk lots 
to “the consumer or contractor” regardless of 
how the plan affects the retail distributor of 
building material. It was urged by NRA at 
the outset that the industry regulate itself from 
within, but this battle over the definition as to 
what constitutes “wholesale trade” indicates 
that strong influences from without are pressing 
hard for an advantage that would nullify much 
of the Recovery drive that has been carried on 
by all branches of the lumber trade—from 
within its ranks. 


West Coast Strikes Hinder Loading 


Telegrams today from the lumber shipping 
ports on the West Coast make very uncertain 
the delivery of lumber cargoes at Atlantic 
Coast ports during the summer months, by 
reason of a widespread strike of longshoremen, 
involving all ports on the Pacific coast. The 
workers demand a wage increase and shorter 
hours; and lumber shippers, vessel owners and 
the Federal mediation boards are apprehensive 
of a long-drawn-out fight. Many vessels are 
therefore being diverted from the lumber ports 
on the north Coast, and steamship lines are 


seeking general cargo for intercoastal move- 
ment, in an effort to keep the regular boats 
on schedule. It is reported that all of the saw- 
mills on the Columbia River are idle, and that 
most of the mills on Puget Sound are shut 
down, or soon will be, to avoid congestion at 
the loading docks. If the strike of dock work- 
ers is protracted, deliveries of fir and hemlock 
at Atlantic coast points will be curtailed after 
July 1, and distributors will be obliged to fall 
back upon the scant stocks in the storage yards 
as a source of supply. 

In this connection it is noted that the Inter- 
coastal Lumber Distributors’ Association, with 
headquarters at 155 East 44th Street, New 
York, on May 15 became—under the Lumber 
Code—a Subdivision of the West Coast Log- 
ging & Lumber Division, and the official 
administrative agency along the Atlantic sea- 
board. A meeting of this intercoastal group 
was held at the New York offices on Thursday, 
May 17, with Secretary L. B. Anderson taking 
on the new title of Co-ordinator as he prepares 
to handle all West Coast lumber distribution 
problems on this coast. Many routine matters 
were given attention, and provision was made 
for the setting up of a compliance board of five, 
three of whom should be drawn from New 
York member concerns, one from Boston and 
one from Philadelphia. The personnel of this 
board will be announced in a few days. The 
expense of operating this administrative agency 
will be pro-rated among all intercoastal ship- 
pers along this coast. 

West Coast Fir and Hemlock.—Code prices 
c. i. f. at the eastern terminals do not change 


and sales volume has increased only 
slightly, wholesale transactions running 
largely to parcels from storage, though 


there has been a definite increase in the 











BURDETTE LUMBER COMPANY 
Lumber and Timbers 


Meridian, Miss., April 17, 1934. 
The Chemical Treatments Co., Inc., 
New Orleans, Louisiana. 
Attention: Mr. Dale Chapman, Secy.-Mogr. 
Gentlemen: 

Answering your favor of April 7th, beg 
to advise that we have been using your 
Dowlelde treatment for the prevention of 
sap stain for the past 10 months at our 
Canton and Edwards, Miss., plants. 

We are more than pleased with the re- 
sults, and assure you that they exceed 
greatly our expectation. This chemical 
really does more than you told us it would 
do. With best wishes. 





Yours wary truly, 
Burdette Manufacturing Co. 
By P. F. Allen, Manager. 
PFA-rb 














“Results Greatly Exceed 
Our Expectation” 


The Burdette Lumber Company, as well 
as hundreds of other operators, are find- 
ing that they can produce lumber that 
will STAY bright—not just for 30 to 60 
days—but PERMANENTLY BRIGHT. 
They know that at a cost of a few cents 
per M board feet, they can eliminate 
costly degrade due to sap stain and 
mold—and that BRIGHT LUMBER 
means SATISFIED CUSTOMERS. Write 
today for prices and details on how to 
use 


DOWICIDE 


FOR 
Permanent Control of Sap Stain and Mold 


Distributed by 
THE CHEMICAL TREATMENTS COMPANY, Inc., New Orleans, La. 
BLUE PRINTS AND SPECIFICATIONS OF DIPPING VATS FURNISHED FREE UPON REQUEST 
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volume of mill shipment schedules ag th, 
yards call for replacement lots. The Move. 
ment from the yards is disappointing. There 
is no longer a lack of mortgage funds. Thy, 
intercoastal water rate continues at $12 per 
thousand through June and July. Receipts 
by water at Boston terminals to date in 
show a total of 3,850,897 feet. With shipping 
on the West Coast at a standstill due to 4 
widespread strike of dock workers, there is 
apprehension that cargo deliveries at At. 
lantic coast points may be heavily curtailed 
after July 1. The workers demand $1 an 
hour, and a 30-hour week, and, as neither 
side will yield ground, lumber shippers look 
for a long fight. 


Eastern Spruce.—The price position js 
comparatively strong, though current order 
volume is not heavy. The larger active 
mills, operating under a fixed quota of forty 
hours a week, have not been able to reduce 
their order files, as deep snows and river 
floods have combined to produce difficult 
shipping conditions. There is a real scarcity 
of dry.dressed spruce in the larger dimen- 
sion sizes, and in 7-inch and up boards, 
either rough or dressed. The advance of $1 
over code prices at the mills effective Apri] 
23 is still in force, making the delivered 
price base at Boston-rate points $33 for sizes 
8-inch and under, and 16 feet and shorter. A 
few small mills have started sawing for the 
season and, as they produce but a small per- 
centage of 10- and 12-inch, they do not re- 
lieve the shortage in those larger dimension 
sizes. All 10-inch timbers, or plank under 
16 feet, are firm at $37, and the 12-inch at 
$39. For covering boards, 5 inches and up, 
the price is uniformly $29, delivered, while 
the 6- and 7-inch dressed and matched 
boards are firm at $32@34, and the 8-inch at 
$33@85. One large Canadian shipper has 
just advanced the price of 6- and 7-inch to 
$35. 


Lath and Shingles.—Standard spruce lath 
in both the 1%-inch and the wider size are 
still priced under the Code at $5.10 delivered 
at Boston rate points, and are selling in fair 
volume. Eastern white cedar shingles have 
finally been brought under Code control, and 
the new list shows a mark-up of 50 cents in 
f o. b. mill prices. Delivered at Boston 
points, they cost the dealer $4.75 for extras; 
$4 for clears; $3, 2nd clears; $3, clear whites, 
and $2.50 for extra I’s. For the West Coast 
red cedars demand is moderate, and prices 
are steady. There are rumors of an early 
advance in Code prices, all-rail, but sales to- 
day are made at $4.16 per square for the 16- 
inch XXXXX, and $4.54 for the 18-inch Per- 
fections, delivered at New England points. 
For waterborne lots at the New England ter- 
minals, sales are at a range of $3.80 to $3.90 
for the 16-inch XXXXX, and $4.15@4.25 for 
the Perfections. 


Maple Heel Stock.—The strike fever is 
subsiding at the leather and shoe centers, 
and most of the wood heel plants are again 
busy, and will so continue until the season 
ends six weeks hence. There is freer buying 
of maple even by the larger plants that 
were heavily stocked when the _ season 
opened. Maple plants, where operating costs 
under the Codes have sharply increased, are 
maintaining a firm price front. There are 
few if any sales of the new No. 2 grade at 
under $90, and the range is up to $105; while 
the “C” grade sells at $85@95. The call for 
eastern birch and maple long lumber is 
quite active, and the advance in delivered 
prices announced on May 7, quoted here two 
weeks ago, is being generally followed. 


Pine Boxboards.—There have been no 
changes in Code prices f. o. b. mill yard for 
either the round edge or square edge box 
pine, the former being fixed at $17, and the 
latter at $27. It is common report that these 
Code prices are being scrupulously followed. 
The mills are operating under the quota of 
forty hours per week, and mill yard supplies 
are in fair balance with demand, which is 
not above normal volume. 





Personal Notes of New Englanders 


Members of -the staff of Federal Transporta- 
tion Coordinator J. B. Eastman, with members 
of the Interstate Commerce Commission, formed 
a group of ten officials that toured the Boston 
waterfront on Friday investigating the terminal 
facilities, and studying dockage and wharfage 
charges with a view to stabilizing these charges 
so that they will cover the normal operating 
costs of privately-owned terminals. All com- 


mercial ports along the Atlantic seaboard are 
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being visited and studied, and some interesting 
rate developments are promised. , 

The Century Wood Preserving Co., with 
extensive treating plant at Nashua, N. H., has 
moved its executive offices at Boston from the 
Park Square Building to 250 Stuart Street, 
the Boston Consolidated Gas Building, where 
Vice President Ernest S. Park makes his head- 
quarters. 

Will S. Fuller, head of G. Fuller & Son Lum- 
ber Co., retail dealer in the Brighton district 
of Boston, was a recent victim of burglars. 
With Mrs. Fuller he had motored to New 
Hampshire for a_ week-end visit. Returning 
to his home on Cambridge Street on Sunday 
evening, May 13, he found that the home had 
been thoroughly ransacked and much jewelry 
and silverware carried away. Its market value 
was insured, but from the angle of sentiment 
the loss is irreparable. His father’s watch, pre- 
sented him on his twenty-first birthday, was 
included in the loot. 


Baltimore, Md. 


North Carolina Pine.—There has been an 
increase in stocks on the wharves in the last 
month or more. During the winter and early 
spring there was hardly any lumber to be 
seen on the docks. Much of this lumber is 
being withdrawn by the box factories, at 
least one of which is operating day and 
night, with the others also fairly busy. Con- 
struction lumber is still slow. 


Long Leaf Pine.—The market is showing 
a slow improvement. Inquiry is on the in- 
crease and orders are picking up. 


Cypress.—Beer vat repair or construction 
furnishes the chief outlet for this wood. 
Sales are larger than they have been. 


Douglas Fir.—Competition from eastern 
woods tends to keep down the movement, 
though a slightly better tone seems to pre- 
vail. 

Hardwoods.—Orders are received on a sat- 
isfactory scale in point of number, but total 
footage is disappointing. Returns furnish 
acceptable margins of profit. 


Philadelphia, Pa. 


Business here is irregular, though indus- 
trial plants and box makers report steady 
orders. Two or three days of good sales are 
usually followed by a few slow ones. Most 
of the retail dealers report business as fair. 
The work that is being done generally is 
repairing. An occasional house is under con- 
struction. Contractors are hopeful that 
President Roosevelt’s home financing plan 
will stimulate: building. There has been a 
spurt in renting in this section during the 
past sixty days. One of the larger banks 
just announced a small increase in rentals. 
The banks are not lending but the building 
and loan associations are getting back to 
normal slowly but surely. The suburban 
and country yards finally seem to be getting 
some business. Most of the smaller cities 
of Pennsylvania are not much busier. 


Southern Pine is enjoying a better demand. 
Roofers, boards and even large sizes are be- 
ing bought, and there has been some im- 
provement in sales of finish and flooring. 
On account of the Code limiting production 
at the mills, supply of 1x6- and 1x12-inch 
No. 2 common is not sufficient to meet the 


demand, which for these two widths has been 
very active. 


Fir and Hemlock are being sold in larger 
quantities, with practically all grades and 
sizes in good demand. While it is true that 
Some of the recent orders have been placed 
On account of the impending strike on the 
West Coast, nevertheless many orders were 
placed on actual business closed by the re- 
tail dealers. 


Hardwoods are very dull. Demand has 
fallen off. Some of the bigger planing mills, 


that were heavy users of oak, poplar etc., 
are inactive. 


Ponderosa and Idaho Pines sales have in- 
creased, due partly to the increases in price 
this month on some grades. While increased 
Prices helped, it is felt that consumption has 
been better recently. 


Redwood has been moving well in recent 
weeks, , 
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Attention planing mills 


— sawmills and 
woodworking plants 











You ean manufacture the new 


“Pres-to-logs’ 


from your dry sawdust and shavings waste 
and make the finest fuel on the market 





Add this new profitable manufacturing 
department to YOUR business 


Write for portfolio, giving complete information covering 
this new fuel product and the machine for its production. 
From your sawdust and shavings waste it makes the best and 
cleanest solid fuel available. The installation of ““Pres-to-logs”’ 
machines is comparatively simple. We are now prepared to 
enter into arrangements with manufacturers everywhere for 
the production of “Pres-to-logs.” Sales territory is allotted 
with each lease for “Pres-to-logs”” machines and immediate 
inquiries are suggested to secure your own territory while 
it is available. 






WOOD BRIQUETTES 


Incorporated 


“yS 
We 
Trademark LEWISTON, IDAHO, U.S.A. 
Registered 
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‘Moise ® —— 


Opened by CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








Anything in 


CYPRESS 


FROM 
CHICAGO STOCKS 


HUSS LUMBER COMPANY 


1545 Fullerton Ave. 








Klin Dried 


and Air Dried ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce ead Wernrn Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
332 S$. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











C7 HOTELS Cd 








| DAVENPORT 
HOTEL 


Spokane, 
Washington 
Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 


LOUIS M. DAVENPORT, President 


Rendezvous of 
Lumbermen of 
the Northwest. 























YARD, MILL 





Newsy Notes of Persons and Places 


and OFFICE 





Don Lawrence, of Spokane, Wash., assistant 
general manager of the Weyerhaeuser Sales Co., 
returned home last week from a two weeks’ 
visit at the company’s headquarters in St. Paul, 
Minn. 

Charles Jacobi, of Dayton, Ohio, sales man- 
ager of the Elk River Coal & Lumber Co., 
Swandale, W. Va., was in Baltimore, Md., 
May 17 to call on the hardwood trade. He re- 
ported a fair demand for northern oak. 


Harold C. Kelleran, formerly of the Trotter- 
Kelleran Lumber Co., Buffalo, N. Y., on May 
21 was elevated to the Episcopal priesthood in 
St. Paul’s Cathedral there. For the past year 
he has been in charge of St. John’s Episcopal 
Church at Youngstown, N. Y. 


A. E. Hodson has been appointed sales man- 
ager of the Belleville Lumber & Supply Co., 
South Bend, Ind., according to an announcement 
by Paul H. Homan, general manager. Mr. Hod- 
son has had twenty-five years’ experience in 
the lumber and millwork business in that terri- 
tory. 

J. M. Brown, of Spokane, Wash., president 
of the Long Lake Lumber Co. and of the Spo- 
kane Hoo-Hoo Club, entertained forty six local 
lumbermen at his beautiful home May 16, at a 
stag card party which he said was intended to 
celebrate what he hopes is the end of the de- 
pression. 

A. B. Colburn, of Spokane, Wash., city com- 
missioner who formerly was a well known 
lumberman and logger, on May 18 told the 
Spokane Hoo-Hoo Club about the new initi- 
ative petition, which proposes that 25 percent of 
the State gasoline tax collected in any city or 
town be apportioned to road construction and 
maintenance within the limits of the respective 
municipality. 


W. W. Emery, of Napavine, Wash., lumber- 
man and member of the State legislature, ac- 
companied by Mrs. Emery left Seattle May 
12 on an ocean voyage to the East Coast via 
the Panama Canal and Cuba. They will visit 
friends in New York, New England and other 
eastern points and then will return home by 
rail, stopping en route at Chicago to see A 
Century of Progress. 


The Griffin, a 3,000-ton steamer owned by the 
R. T. Jones Lumber Co., North Tonawanda, 
N. Y., after lying idle since 1931 has been 
put back into service on the Great Lakes, for 
the company is anticipating an active season in 
receipt of lumber cargoes at its yard on Tona- 
wanda Island. The Bennington recently dis- 
charged a cargo of mixed stock at the com- 
pany’s dock, and the Redfern is loading a cargo 
at Lake Michigan ports, bringing down about 
500,000 feet. Last season the Jones company 
unloaded eighteen boats and expects to receive 
at least as many this year. 

Thomas W. Tebb, sales manager of the Pa- 
cific Lumber Agency, Sumner, Wash., was in 
Chicago during the past week, conferring with 
local representatives and calling on the trade. 
Mr. Tebb has been spending some time in east- 
ern territory, with a swing down into the South- 
west and was en route back to his heaquarters. 
He made a pretty thorough study of conditions 
and was returning home feeling much encour- 
aged over the outlook for business. His com- 
pany is experiencing a good demand for spruce 
lumber, in which it specializes, and also has a 
fairly satisfactory demand for its other prod- 
ucts. 


W. W. Woodbridge, manager of the Red Ce- 
dar Shingle Bureau, with headquarters in Seat- 
tle, Wash., was in Chicago during the past 
week, conferring with F. J. Parker, field repre- 
sentative, with headquarters in Chicago. Both 





ed 


Mr. Parker and Mr. Woodbridge have hee 
making an extensive tour throughout the coup. 
try, which included attendance upon and ap 
elaborate exhibit at the annual convention of 
the Lumbermen’s Association of Texas. Mr. 
Woodbridge says the bureau has some elabor. 
ate promotional plans in the making and it ex. 
pects to vigorously prosecute the work of build. 
ing up greater popularity for red cedar shingles, 


His many friends throughout the lumber jpn. 
dustry will be pleased to know that L, - 
Mitchell, assistant sales manager, Florida. 
Louisiana Red Cypress Co., Jacksonville, Fla, 
is recovering from the effects of a severe injury 
sustained in an automobile accident and, al- 
though still unable to walk without crutches, js 
sufficiently recovered to attend to his duties at 
his office. He was struck on Nov. 25 last bya 
car driven by a drunken autoist and received a 
severe compound fracture of the left leg. He 
was walking on the sidewalk at the time of the 
accident. Mr. Mitchell formerly was. sales 
manager of the Superior Oak Flooring Co, 
Helena, Ark., and later was connected in the 
same capacity with the Tennessee Lumber & 
Manufacturing Co., Knoxville, Tenn. 


Russell D. Baker, of San Francisco, Calif, 
manager of the Redwood Sales Co., is on a four- 
month trip in whieh he expects to cover most of 
the country. He has already crossed much of 
the southern territory and is visiting the At- 
lantic Coast centers, including Baltimore, Wash- 
ington, Philadelphia, New York and Boston. 
In Baltimore, where he stopped May 17 to 
visit his company’s distributor, the R. B. Homer 
Lumber Co., he proved to be quite a “bundle 
of cheer,” for he reported that everywhere he 
has found not only an agreeable reception but 
also an active demand for redwood. Sales of 
his company in the past four months have run 
500 percent over those of the first four months 
of 1933, and there has been every indication that 
the buying would keep up. In fact he reported 
that he sold no less than sixteen cars in one 
hour. 


"Livable Modern" to the Fore 
in Furniture 


The furniture industry, part of which a few 
years ago tried to convince a reluctant public 
that furniture to be really modern must be 
freakish and often wierd in appearance, last 
year offered some furniture that was really 
modern, and the public liked it—liked it so well 
that in a style forecast from the American 
Furniture Mart, in Chicago, it is predicted that 
at the 1934 World’s Fair Market at the mart, 
to be held three weeks, June 25 to July 14, 
modern for the first time will top all other 
recognized periods in sales volume. 

But it is not the former “art moderne” that 
is achieving this popularity. The furniture in- 
dustry calls it “livable modern,” and practically 
every exhibiting manufacturer of case goods 
will have at least one suite of it to offer, it 1s 
indicated. As previously reported in the 
AMERICAN LUMBERMAN, it is modern in the 
conyeniences its styling provides for the user, 
by utilizing the advantages offered by modern 
inventive genius and machinery. Its lines are 
modern, dispensing with the frills of a bygone 
age, but not so severe as to clash with the 
architecture of homes in which the furniture 
will be used. It is because it will fit in so many 
homes, and offer the owners conveniences they 
can not obtain in the other types of furniture, 
that modern is expected to lead in sales volume. 
If it does it will result in the sale of a variety 
of woods, for one characteristic of much of this 
furniture is that it employs the decorative ¢f- 
fects of contrasting woods—woods that offer 
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contrast by their natural color, that is, rather 
than depending on different finishes to give all 
the tone effects desired. 30th domestic and 
foreign woods will be used. a 

The vogue lor “early American” styling con- 
tinues strong, which means that maple and 
walnut will have plenty of demand, for this type 
of furniture, and now birch is coming into use 
for this purpose, also. . 

There will be the usual voluminous offerings 
of the older types of period furniture, and it is 
indicated that the oak “old English” will be 
more massive than ever. , Numerous modern 
improvements in furniture for kitchens, porches 
and other parts of the house will also be plenti 
fully in evidence. 





Appointed Advertising Manager of 
Steel Company 


YouncsTOwN, Onto, May 21.—Richard P. 
Dodds, formerly manager of sales promotion 
and advertising of the Insulite Co., has been 
appointed manager of advertising and_ publicity 
of the Truscon Steel Co, and already has taken 
over his new duties at the Truscon headquarters 
here. 

Mr. Dodds went to 
the Insulite Co. in 
1931, from a similar 
position with the 
Skelly Oil Co., and in 
the three years with 
the insulation manu- 
facturer he has made 
many friends in the 
lumber industry, and 
has been an import- 
ant factor in produc- 
ing the greatly in- 
creased sales volume 
of Insulite products. 

Now with the steel 
company he expects 
to continue his R. P. DODDS, 
friendships with lum- Vounnetnm, Ghies 
bermen, for many Advertising Manager 
lumber dealers han- Truscon Steel Co. 
dle products such as 
Truscon makes, particularly metal lath and 
other building specialties. A likeable man and 
popular, Mr. Dodds also brings proven ability 
to his new opportunities. 




















Seeks Revenue from Cut-over Lands 


Battrmore, Mp., May 21.—Everett E. Jack- 
son, jr., president, and Richard N. Jackson, 
vice president, of the E. E. Jackson Lumber 
Co, are in Alabama for the purpose of selling 
stumpage grown since the company cut over 
its tracts at Riderwood and Riderville during 
the course of thirty or forty years. 

The trees too small for cutting at the time 
the company was operating there, and the new 
crop that has grown since, yield now from 
3,000 to 4,000 or more feet per acre, and several 
operators of portable mills have bought tracts, 
becattse they can cut it profitably under present 
conditions, and there is a good inquiry for 
other tracts. 

The company recently moved its offices from 
the First National Bank Building to the Mary- 
land Trust Building, with about the same 
amount of space. 





Looks at the Future, and Is Not 
Frightened 

TRON MountTAIN, Micu., May 21.—Express- 
ing himself as feeling optimistic over the lumber 
situation as well as business generally, M. J. 
Fox, president Von Platen-Fox Co., in a state- 
ment to the AMERICAN LUMBERMAN, in his 
characteristic manner, gave a picture of the sit- 
uation about as follows: 

The bank of “want” is busting for com- 
modities to supply it with. All we need is 
‘redit, a little more reflation, and, if possible, 
some way figured out for the widows and 
orphans to get some of their money out of 
‘Tozen banks. This would be helpful, because 
this banking business is what really is put- 


ting us out of commission. Personally, I feel 
optimistic, although looking forward to a 
“dry spell” until Congress adjourns, so we 
will know just what to figure on where, 
when and how. After about thirty days, I 
believe that business is going to go along 
much better than it has for the past five 
years and in the end I believe we will find 
that the NRA has been a great boon to busi- 
ness. It certainly has helped business a great 
deal up to date in many places. It has 
brought about problems to be sure, but when 
we can establish a minimum wage, a mini- 
mum price so we will know when we go to 
bed at night that we are going to get up in 
the morning worth something, I think this is 
a great thing for all business, particularly 
when one knows that his neighbor is doing 
the same identical thing. 

For years I have advocated an eight-hour 
day and a minimum wage. I also have advo- 
cated playing more golf, cutting less lumber 
and making more money. With restricted 
immigration, with more things being done by 
machinery, especially gasoline and electricity, 
we have got to have some kind of self-regula- 
tion or we will all be insolvent. 





Accounting Firm Establishes Branch 
Office at Memphis 


Mempuis, TENN., May 21.—A national ac- 
counting organization has been added to the 
list already in the city, as indicated in a recent 
announcement that Seidman & Seidman will 
occupy offices in the Farnsworth Building. 
Seidman & Seidman are the official accountants 


for the Lumber Code Authority, a number of | 


other code authorities and Kiwanis Interna- 
tional, and in addition to the office in Memphis 
the firm has offices throughout the country. Its 
members have been awarded the degree of cer- 
tified public accountants by many States. 





Visiting European Lumber Buyers 
and Sales Agents 


30ston, Mass., May 21.—Edward V. French, 
vice president of the Atlantic Lumber Co., 
hardwood manufacturer and wholesaler with 
executive offices at 88 Broad Street, has been 
in Europe since late April, visiting his com- 
pany’s. sales agents and contacting buyers at 
many of the larger hardwood consuming cen- 
ters of the United Kingdom and on the Conti- 
nent. He sent word from Amsterdam last 
week, and expects to stay abroad since late 
June. 

Mr. French’s father, George E. French, is 
founder and treasurer of the Atlantic company, 
which began business at Boston nearly forty 
years ago and now is operating five modern 
band sawmills in the hardwood sections of the 
South and a distributing yard at Buffalo, N. Y. 
At its mills the company has a stock of ap- 
proximately 21,000,000 feet of oak, ash and 
other southern hardwoods, with an additional 
4,000,000 feet at the Buffalo yard. 

T. J. McHugh, president of the company, ad- 
vises the AMERICAN LUMBERMAN that all the 
Atlantic company’s mills are operating under 
the Code quota of 110 hours a month. While 
at times this acts as a handicap to economical 
operation, he said, his company is in full ac- 
cord with the basic aims and purposes of the 
NRA and the Lumber Code Authority in their 
efforts to bring lumber production and distribu- 
tion into closer balance, and to develop a more 
orderly and promising merchandising basis. 


Timber Land Sales 


FLORIDA. William Knabb of MacClenny, Fila., 
and Paul Knabb of Raiford, Fla:, have acquired 
8,000 acres of timberland in Union County, Fia., 
formerly owned by Sligh Realty Co. of Grand 
Rapids, Mich. 

FLORIDA. C. B. Patterson of Indiantown, Fla., 
has acquired 2,000 acres in the western part of 
Martin County from the Florida East Coast Rail- 
way and will erect a sawmill and planing mill. 


SOUTH CAROLINA. J: C. Hogge Lumber Co. 
of Georgetown, 8..C., has acquired 14,000,000 feet 
of timber on the; Claude Gore estate, Brunswick 
County, between Southport and Wilmington, 5S. .C., 
and will erect‘a mill. - igs ra wn 

















MILCOR 


EXPANSION 
CORNER BEAD 
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Note how plaster is keyed 
right up to the nose of bead (A) 


1. Unequalled Corner Reinforcement. 
2. Costs less to Install. 
3. Preferred by Architects and Builders. 


The Milcor Expansion wing is now pro- 
vided on outside, inside, bull-nose, and 
5-inch wing corner bead; door and win- 
dow casing; metal base and window 
stool; base screed; flashing and con- 
cealed picture molding. 


MILCOR- 


Manufactures the most complete 
line of Metal Lath and Accessories 


MILCOR STEEL COMPANY 


4150 W. Burnham St. \ 
Milwaukee, Wis. Canton, Ohio. 
Chicago, Ill., Kansas City, Mo., La Crosse, Wis. 
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900 Rooms— 
All Outside 





Besides, all Shelby rooms 


and suites have private 
bath—circulating ice water 
—box-mattressed beds 
and tip-eliminating servi- 
dors. Other Shelby fea- 
tures: a location in the 
heart of downtown Detroit 
— three popular priced 
restaurants—garage— 
lobby shops. Rooms $2 to 
$10. Suites $6 to $25. 


HOTEL | O 


Shelby 


MAYNARD D. SMITH 
President 


DETROIT 


“AGLOW WITH FRIENDLINESS” 
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Lumber Code Authority Ready 
for Forestry Regime 


WasuinectTon, D. C., May 23.—Final sanction 
of the Rules of Forest Practice which will make 
effective the “Forest Conservation Code,” re- 
cently approved by President Roosevelt as 
Schedule “C” of the Lumber Code, has been 
given by the Lumber Code Authority. These 
rules, effective June 1, will apply in their en- 
tirety to all commercial timber cutting opera- 
tions hereafter undertaken on private land, and 
in their fire protection aspect will apply imme- 
diately to the 270,000,000 acres of industrial 
forests and 127,000,000 acres of farm forests, 
total of nearly 400,000,000 acres, or 625, 
square miles—more than one-fifth of the cgun- 
try’s land area. Including the public lands al- 


ready under forestry administration the portion 
affected by forestry regulations will be more 


than a quarter. 

While the rules for the ten forestry divisions 
under Lumber Code jurisdiction vary as to de- 
tails of practice and application, the primary 
objectives of all are (1) to apply measures by 
individual operators for protection against forest 
fires during and immediately following logging ; 


(2) systematic co-operation of forest owning 
groups and public authorities in extending pro- 


tection against all other destructive agencies; 


(3) preservation of immature trees and young 


growth during logging operations; (4) provi- 
sions for restocking the land after cutting. All 
rules look toward immediate introduction of se- 
lective logging and eventual sustained yield. 


Part of the success of the program is de- 
pendent upon a certain amount of co-operation 
on the part of the Federal Government. While 
many thousands of men will be taken on as di- 


rect result of the adoption of the rules as sub- 


mitted, it is estimated that the eventual work- 
ing of the entire project will result in the em- 
ployment of 120,000 more men. Of this number, 
approximately 100,000 would be absorbed by 
private industry and 20,000 by government serv- 


ice, 


A brief perusal of the rules for any division 
will show that measures for fire protection alone 
will create work for many thousands throuch- 
In all of the divisions means 
must be taken to watch for fires, and most of 
them demand organized fire-fighting units, with 
systems of communication such as would enable 
a rapid mobilization of fire-fighting forces and 
Employment will be increased in 
logging operations by the necessity for removal 


out the country. 


paraphernalia. 


of “slash and snags” and other debris. 


Locomotives used in logging operations must 
be provided with spark- and live-coal arresting 
devices, and operators are restricted as to loca- 
Use of 
fire in the woods by employees—including smok- 
ing—is regulated, and regardless of any gen- 
eral fire-fighting organization in operation, each 
logger is held responsible for any hazard he 


tions for dumping and cleaning fires. 


creates. 


Co-operation between sawmill companies and 
non-operating timber owners with public agen- 
cies is mandatory not only for the prevention 
of fire, but for protection against disease and 


insect attack as well. 


While the rules for the protection of imma- 
ture trees and young growth are all directed 
toward encouragement of natural regeneration 
of the forests, they vary widely as to regions 
On the western slopes of the Si- 
erras, for instance, pine trees less than 22 inches 
in diameter must be left standing, while the 
same species east of the mountains may be taken 
Because tamarack 
furnishes such a haven for insects and is so 
susceptible to disease, and because the small 
poles are needed in the mines, such trees may 
be cut if over four inches in diameter. In 
southern pine the regulations provide for leav- 
ing certain numbers of small trees per acre, 
and if no small trees are on the stand two seed 


and species. 


down to 13 or 14 inches. 


trees of 12 inches in diameter or over must fy 
left standing. Other rules govern the use of 
tractors and such equipment and restrict the 
manner in which the woods may be cut up by 
roads. Several divisions direct the fencing of 
reforested tracts against hogs and other domes. 
tic anirials which might injure young trees, 


Pr Sent Reminded That Public Action |; 
Lagging 


In transmitting to the Administration the pro. 
posed forest practice rules to be effective June 
1, Wilson Compton, in behalf of the Lumber 
Code Authority, wrote to President Roosevelt: 


The Forest Conservation Code approved by 
you on March 23 represents a culmination of 
a quarter century effort of forest industries, 
conservationists, and public agencies. It pro- 
vides, we believe, adequate permanent frame. 
work and machinery for the development of 
private forestry, if given a chance to work 

Whether given a chance depends especially 
upon four conditions. All are substantially 
beyond the control of the forest industries, 
All are in whole or in large part within the 
control of the Federal Goverment, or capable 
of being largely influenced by it. 

1. Forest and forest industry loans and 
credits; 


2. Timber tax reform; 
3. Forest fire protection; 


4. Forest acquisition, especially timber ac- 
quisition. 


Nearly a year ago, through the Secretary of 
Agriculture, you asked the Forest Products 
Industries to include in any Code of Fair 
Competition which they might submit for 
your approval, some provision for forest con- 
servation. They have done so in a manner 
approved by you and after extensive confer- 
ences with the Secretary of Agriculture and 
other public agencies. 









Housing Bill Before Congress 
(Continued from Page 19) 


cil director for New Jersey, expressed the 
opinion that there would be no real recovery 
until the problem of the lagging heavy goods 
industries was solved and said that a study of 
the bill had convinced him that it was “the 
answer to all the prayers I’ve been hearing 
all the time.” 

MARRINER S. Eccuies, treasury advisor, told 
the committee that the banks had ample 
funds with which to finance the housing pro- 
gram. He said Federal reserve institutions 
have reserves of a billion and a half dollars. 

Morton BoprisH, executive vice president 
United States Building and Loan League, Op- 
posed provision of bill for establishing Fed- 
eral mortgage associations, which, he said, 
would “fly in the face of every experience 
we have had” and would mean eventually the 
“socialization” of the home mortgage busi- 
ness. He approved those sections of the Dill 
providing for government insurance up to 20 
percent of repair and modernizing loans and 
government guaranty of deposits in savings 
institutions up to $2,500. 


Favor Immediate Action 
[Special telegram to AMERICAN LuMBERMAN] 

Wasuincton, D. C., May 24.—L. P. Lewin, 
of Cincinnati, Ohio, treasurer of the National 
Retail Lumber Dealers’ Association, and James 
G. Caffrey, of Cleveland, appeared today before 
the Senate banking and currency committee and 
gave strong testimony favoring immediate at- 
tion on the administration’s housing bill. Both 
Mr. Lewin and Mr. Caffrey have been in close 
contact with members of Congress and repre 
sentatives of the administration since the begin- 
ning of the effort to secure legislation that 
would encourage the revival of home building. 
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LUMBER MARKET REVIEW 


Southern Pine Orders Show Gain; Low Grade Items Are 
the Best Sellers 


Southern pine production has been at 89 percent of 1933, 
against a softwood average of 128 percent of 1933; and 
bookings have been running at 89 percent of the actual cut 
—but in the week ended May 19 the bookings gained to 
nearly 20 percent above the production. Much of the best 
southern pine sales territory has escaped the drouth, so 
that farm buying will be stimulated by higher prices for 
the crops. Yards have, however, been ordering very cau- 
tiously, and the mills often find it difficult to ship as quickly 
as wanted the wide assortments asked for. A good share 
of the business originates in Federally financed projects, 
but these call mostly for lower grades for form and mat- 
tress uses; railroads are now taking principally grain door 
lumber; and box grades make up the bulk of industrial 
sales. There are hopeful indications of an increase in large 
construction activities. The market continues disturbed 
by disagreements about price differentials, and their effect 
on sales by mills in different classifications, with buyers 
tending to await the outcome. 


Eastern States Buying More Western Pine Yard Items; 
Demand Slower from Other Buyers 


Bookings by identical western pine mills during the two 
weeks ended May 19 continued to run well above last year’s 
low level, the gain for the period being about twenty-five 
percent as reported by identical plants. Though these mills 
reported a gain of over sixty percent in their production, 
total bookings exceeded the orders by about sixteen percent. 
A good part of recent sales consisted of box lumber, in 
preparation for fruit marketing, but with crop shortage 
feared in some sections of the western fruit belt, orders 
show an easing up. There appears to be a comparatively 
better demand for yard items, with more of it coming from 
the East, to offset a decline “in middle West business as a 
result of the drouth. Shop items, however, are reported 
to be quite dull, industrial trade having declined, and there 
being little call from millwork plants. Announcements of 
price advances undoubtedly did something to help buying 
during the period; these advances became effective May 
l¢ and were mostly on lower grades. Western pines mills 
are quite hopeful that an increased demand for their upper 
grades and finish will result from the inauguration of the 
new Federal home financing program. 


West Coast Waterborne Business Tied up by Strike; 
Rail Slow; Canada Re-enters Competition 


Bookings from all divisions of the West Coast market 
declined during the two weeks ended May 19, a group of 
identical mills reporting a reduction of 14 percent in their 
orders, but this was accompanied by a curtailment of 7 per- 
cent in their production. Bookings for water shipment 
lave been affected to a large extent by the longshore strike 
at Coast ports, for the figures show that although the strike 
has not been on for more than part of the period, water 
shipments for the two weeks were about a third less than 
orders. While total bookings were 814 percent less than 
output, shipments were 2314 percent below. 


Rail trade has been curtailed by the drouth in the middle 
West; sales prospects for the rest of the year are poor in 
the worst stricken sections, but the effects are expected to 
be offset by higher grain prices in others. Retailers are 
tying cautiously in small volume, for immediate needs. 
overnment-financed projects are still supplying a fair de- 


mand, but there has been some easing up in railroad orders. 

Intercoastal trade is almost completely tied up by the 
longshore strike. Stocks in the East are low, but have 
been ample for the small volume of consumption, as so far 
there has been little response to the easing up in the sup- 
ply of mortgage money. Code prices seem to be meeting 
severe competition from the Southeast. Intercoastal rate 
has been set at $12 until Sept. 30. Only a meager amount 
of business has been coming from California. 


Ending of the loggers’ strike in British Columbia returns 
that Province to competition for the export market, and 
now the longshoremen’s strike on the American side of the 
line has put a serious handicap on Northwest mills. Orders 
from closed British Empire markets will probably again 
flow to British Columbia mills; and there are indications, 
in the trans-Pacific rate reduction, of an easing up in the 
demand from the Orient. 


Hardwood Industrial Sales Show Decline, But Building 
Trades and Export Purchases Gain 


There has been some improvement in the building trades 
demand for hardwood items, and it is hoped that this will 
increase to a more nearly normal volume. It has, however, 
been accompanied by an easing up in demand from the 
chief industrial outlets. While the automobile plants are 
taking a good deal of hardwood, they recently slowed up 
in their buying. Furniture and radio plants are also tak- 
ing less, but it is expected that business from both these 
lines will be stimulated by their coming shows. Cooperage 
demand continues good, and low grades for containers are 
moving well. A gain in the export trade is reported, but 
it is said that eastern Canadian mills are expecting to se- 
cure a much larger share of the important British market 
through extension of preferential tariff arrangements. The 
statistical position in the two weeks ended May 19 was un- 
favorable, as bookings ran below shipments, and shipments 
below production, so that there was an increase in mill 
stocks accompanied by a falling off in unfilled orders. 


Northern Pine and Hemlock Mill Stocks Are Low; 
Eastern Spruce Output Oversold 


Northern pine mills recently have been booking a good 
volume of orders for low grade materials, especially box 
lumber. Yard business in the Northwest is much restricted 
by a threatened reduction in farm income as a result of the 
drouth, but retailers’ stocks are in such shape that they find 
it necessary to place small orders often for rush shipment. 
In the Niagara area trade continues dull, but the announce- 
ment of the new Federal financing measures for homes is 
arousing much optimism. Bookings are about keeping even 
with the production, and for the year to date have been 
about double the production. Mill stocks are small. 


Northetn hemlock production, shipments and orders kept 
about even in the two weeks ended May 19. Production 
has been increased, for stocks at identical mills have been 
around one-third less than last year’s. 


Eastern softwood bookings have been running double the 
production, which has been curtailed by bad weather, and 
the bookings are far ahead of shipments also, so that the 
mills have well filled order files. The Maritime output is 
finding an increasing outlet in the British market, and 
mills on the Canadian side are advancing prices. There is 
a scarcity of seasoned dimension in larger sizes, and these 
are strong, with the whole list very firm. 


Statistics, Pages 40-41 — Market Reports, Page 52-55— Prices, Pages 60-61 





60 


AMERICAN LUMBERMAN 


May 26, 193, 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


_East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Exchange 
New Orleans, La., for sales made in the period May 11-15, but, where prices for this period were not available, prices for ~ 























the month to date hay: 
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Longleaf.. .... *45.75|No. 1 ..... 34.08 33.34/'77, oer41.18 Shortl’t— 2x8” ._ —_— 
No. ee+-*30.50 29.00 — Soe #4195 39.00 geeas 21.18 20.66/12 & 14’.. 20.88 20.42 2x8 
1x3” flat Surfaced Finish, ene: #41156 39°50 1x10” -» 21.75 21.62/16" ...... 91.84 21.83)12 & 14’.. 25.95 
grain— 10-20’ 1x5&10" .. 45.36 44.50|1%12” ---- 24.58 23.38) 9x19” Be keen 24.50 
Bé&better.. 37.55 37.39 ay 3 we... 56.00 55.75 | Longleaf— 12 & 14’.. 21.22 19.85] 2x10” 
No. 1 .... 31.54 32.14/00" wie 5&6/4 thick ee 22.50 *21.67|16’ ...... 22.93 22.36/12 & 14’.. .... 929m 
No. 2 20.70 18.53 i wander 44.50 43.00 cx— eee” sess 20ee Bete  axecan *24.00 29.09 
1x4” rift— 6” ooeees 44.89 44.50/4-8" ..... *53.00 *52.78 |1x12” -- 29.00 28.59112 & 14’.. 21.96 22.00} 9x19” ‘ 
R&better — 45.09 44.40|/5&10” .... 59.67 59.40 BP Se ae 23.40 23.00 a P > 
Shortleaf.. 52 1x5&10” .. 49.91 48.83/12” ...... 67.64 68.00 No. 1 Shortleaf 12, & 14’.. 25.00 *24.0 
ortleaf.. 52.51 52.00/;5, 9 16’ 2 
Longleaf. .*63.25 ....|t2° «+*+* 2 59.71 ala Nila: eal Dimension No. 1 Longleaf  eewen _. 
No. 1— 5&6/4 thick— a Se SS oe | ong” Dimension Timbers, 20’ & 
No. 1— 4, 6. 8”... 56.16 54.75 50-58 12 & 14’.. 25.57 25.39] 2x4” ls 
Shortleaf..*41.02 - |5&10” 60.50 60.75|B&better, Se texees 26.64 25.50)12 & 14’.. 26.50 26.00 I leaf. 
1x4” flat ae he aaiee 71.25 70.17/1y4" 49.41 49.16| 2x6” Oe - siniwus 27.50 27.25 any — F 
grain— c— 1x6&8" |: 50.68 49:75|12 & 14’.. 23.59 24.00| 2x6” ong ors ee 
B&better.. 38.07 37.68|Inch thick— 1x5&10” .. 55.75 56.00/16" ...... 24.75 24.29/12 & 14’.. 24.50 924.50/25% Vn ‘egg'ng sell 
No. 1 .... 33.31 33.01] 4” ...... 35.83 35.42 2x8” 16" wees 25.50 *25.50 | or 1ox16"#31.90 330 
No. 2 .... 18.94 18.96| g» ‘°°"*° 36.70 36.73| No. 1 Feneing, 10-20’ |12 & 14’.. 24.86 24.50 ext 5 . enti eee 3&4x12” .. ..., 949.9 
Ceiling, Standara |, 35639" i315 tang UX4, oe 31.67 31.02/18 ------ Bee a0 ie? ee 2.. 27.00 37.25 |OXte 12x12" 40.00 940. 
, Lengths eee 53.63 52.39 |-x6” ----- 33.66 33.55) 2x10 2x10” Shortleaf— 
Babetter 27.50 28.00 No. 1 Shiplap and +t evetan 38.25 ont Es BP ne eeee o+e- *28.50/3x4 & 4x4” 22.10 20.00 
OAR ST cece svas “ORO Plaster Lath Boards, 10-20’ tt 28:13 *27.63|1¢r «117: 29.80 39:80 3Rix10" .. S738 23H 
% x 4"— %x1%", 4’ 1x8” ..... 33.37 32.00| 2x12” 2x12” 5x10-10x10" 25.63 225 
B&better.. 27.86 27.98|No. 1 .... 3.49 3.37 |1x5&10” 36.04 35.00|12 & 14’ 29.48 28.88)12 & 14’ 3.25 33.25|3&4x12” .. 30.29 31.0 
No. 1 .... 25.43 24.58|No. 2 2.69 2.62 |1x12” 46.04 45.82 Y amet $1.98 30.88116’ ...... *36.75 36.25 |5x12-12x12”30.80... 
WESTERN PINES WESTERN RED CEDAR WEST COAST LOGS 
Following f. o. b. mill prices on actual —_ * 
sales were reported to the Western Pine Pat ap eng mg We ti ee By Seattle, May 19.—Average prices of logs 
Association by members during the period | ¢9 18 ¢oot. f. o. b. mill, are: , Fir: No. 1, $20-17; No. 2, $18-13; No. 3, 
April 1 to 15, inclusive. Averages include . a . . $11-9. , 
both direct and wholesale sales, and are Beveled Siding, %-inch . Cedar: Shingle logs, $10-11; lumber log, 
oased on specified items only. uotations ear —— “_ . . 
follow: - Ss 4-inch .........+.+-$22.00 $20.00 $17.00 Hemlock: Nos. 2 and 3, $8-9. Export, $16-11 
Ponderosa Pine te oeesecooeooce a+ 3s 32.38 e+ sae ee 
5/4x8” 6/4x8” -inc er ee ee ° ° . (s ial tel to A I J 
SELEcTs, S2 or 4S— 1x8” & war. & war. opecia elegram to MERICAN sUMBERMAN 
C Select RL....-. $40.96 $55.53 ree | geineh .. Lea® Bunsalow Siding M3700 | , Portland, Ore. May 22.—Log market qu 
D Select RL...... 38.22 ihe sone MEME cccccrcetesneoencdecesssenesace MEE [ “TE oe 
SHop. S2S— No. 1 ef: eRe Deion rolemo is” 1, $18; No. 2, $14; No. 3, $9 
|, SPOT re eer 33.2 . : . 
gf Sete hae eats Pini iene" SAR on SAS | | Sadar Shinto logs, $12-18; lumber be 
Commons, S82 or 4S— No. 2 No. 3 MO”  ccccccccese evcccccccccce coccccoes eee Hemlock: Nos. 2 and 3, $9@10 
oe se : ae ge $21.67 18.84 DEE” seeukertebeetheendsunneedinedesne ee . = 5 ain | $14.12: 7 
neck lactokaniouns Secy | faaes SEE cvuioucseeussesaphecseoncoree ae at $14-13; No. ! 
No. 4, 4/4, RW, RL........ $9.68 | BRIE” cecevesescccscessoeocoeeescooecee VEE 5 
etcdnn, tiie te a C$HESROREOOCRDE ROH OROHOeeRR Ee Ceeeen TT 
aho White ne x ne 
SE TR canerccescnesessnessnaecesenssnen ee i 
os eee 1x8” & war. | 1x22Q20" 0 ISIIIIIIIIIIEISIEIEE 99/00 Restricted to Correct Use 
SELEcTs, S2 or 4S— um u 
4) S| $46.68 $70.25 | 123” ey a Se $25.00 of Term "Walnut 
D Select RL.......+++++see 42.99 2” sccpsodsanbiadhbistaiesehensocel ae a, ederal 
Commons, $2 or4S— No.1 No. 2 0. 3 Discount on Moldings WASHINGTON, D. Cc, May 22.— The Fec wr 
He wccccccccess 35.88 $27.36 $20.03 | wage from 1x4” and und 64% Trade Commission has issued a cease and desist 
ONE acceso naman 65.96 8.44 23.47 ° celal order against the Macey Co., of Grand Rapids 
No. 4, 4/4, RW, 'RL........ i520 | Made from other sizes...............++-64% : gains: . 7 A ee 
Sugar Pine Clear Lattice 5/16” 4 to Ww ae > Mich., directing that firm to stop advertising 4 
n.ft. | “w i i i thi -ontains ex- 
; 1x8” 5/4x8” 6/48" | 196" . occ c ccc ccccucccccuccecceccececcee $0.26 walnut” certain furniture which cc — * 
SELEcTs, S2 or 4S— & war. &wdr &wdr Le pcccccccccccescceseoccccccosooccee . posed parts with a face veneer of woo re: 
yan oe eeees $66.35 St) ME © EE”. sscesensecseccdedteannnnsenasessane <2 than walnut. This company manufactures set 
D Select ie scies $9.08 38:78 36.17 RED CE — eager ant me eit apa —— 
SHop, S2S— No. 1 No. 2 No. so applies whe walnut is ) 
re $36.37 $30.10 Aes by DAR SHINGLES furniture with another wood, or where the e 
Yh ifs inh sec coneaetes 35.36 $9.53 $22.75 Seattle, Wash. May 19-—The | following posed solid parts consist of wood other ys 
OSS eaveacetseveern , , oe minimum prices on red cedar shingles, per ; in cc i i ith other 
bebop senate & @ b wil, seosenemt Gia cancmet walnut, or of walnut in combination with, ; 
. h—Dougias Fir i t wh fi wood. Exception is made when designation 0 
No. 1 Dimension, 2x4”—16’............. 919.06 |: eree czoent where Seurce in parenthene od other than walnut “is disclosed by af 
No. 1 Dimension, 2x6-8”—16" .-. 111222: 1758 — ng = nimum price indicate average | wo other than walnut “is disclosed DY % 
No. 3 Common S82 or 4S, 1x8” RI... 22! 17:35 | Seles are above the minimum: and adequate words in immediate connectio? 
Vert. gr. flooring, C&better, 4” RL..... 31.67 4 — 8267 eH 378 with the word ‘walnut.’” The company waive’ 
a GPO 23 cnwaate 3.31 2.13 1.54 | hearing and its right to contest the commissio 
24” ee SD as woe 3. ; 1.6 i i i z f a cease 
WESTERN SITKA SPRUCE | ** ay, ado) caries | Proceeding, consenting to issuance 0 
18° (5/2%) ......... 2.91(2.95) 2.23 1.64 | and desist order. 
[Special telegram to American LumMperman] Dimensions— — 
Portland, Ore., May 22.—The following are (5/2-16") ...... 2s 06 2.52 
prices for mixed carlots prevailing today: (6”-5/2%4"-18) ..... 3.30 H meneal 
Finish— Factory stock— T ape ving ‘Tes di (3.20) Y . 
eee $55.00 genes $22.00 | ier eT 187 1.63 BOOTH-NORMAN—Miss Mary Cecil Nit 
ie” ie vonee 36.0 PR erepes- 23.00 | 19” (6/2)... 1112! 2.59 1.95 132 | man, of Louisville, Ky., daughter of J. Va 
343.50@44, 6/4 ...544- 27.50 24” (4 bdl. sq.) 3.00 1.88 1.44 Dyke Norman, attorney for lumber associa 
eevee -50@ 44.50 8/4 .....+-- 30.00 | 19” (5/2Y%) . 2.111. 2.69 2.05 1.46 ‘ a oe aaa ied to Morey 
Bevel siding— BOSE neccone . 31.50 Dimensions— tions and companies, was married to 3 
eae 3.00 Te Seenene - 34.00 (5/2-16” : _ 2.86 2.36 Lee Booth, formerly of Owensboro, KY. bs 
x6” Flat gr. 24.00 Lath ........ -» 4.00 (6"-5/2%"-18) ..... 3.08 : the Second Presbyterian Church in Lous 
x6” Vert. gr. 27.00 Green box ..... 165.00 (67 -4/3-24") ....00. (3.50) ville on May 19. 
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voy 26, 1934 AMERICAN LUMBERMAN 61 
NORTHERN HARDWOODS eff rroc 78:00 60:00 28:00 «19.00 OAK FLOORING 








lowing are minimum prices f. o. b. Wau- S/4 wcccccee - 80.00 70.00 28.00 21.00 
an Wis. on northern hardwoods, as estab- ist SOIT B80 80.00 50.00 ecee ME iy | a quotations, Memphis 
lished by the Lumber eet ey iin 14 sseeeeee-100.00 90. ~ — P ag ‘ (Minimum prices e sthorised by the Lumber 
— FAS SEL Com Com ‘Gem SorrMarte FAS Sel Com Com Com mill. fag AA Ty Renita’ Hon 
NT rr 50.00 40.00 32.00 24.00 18.00 4/4 ........ 55.00 45.00 32.00 23.00 18.00 Johnson City, Tenn., Memphis, Tenn., or Al- 
S/d soeeeeeee 35.00 45.00 35.00 26.00 20.00 5/4 :....... 60:00 45.00 38.00 25.00 19.00 exandria, La.) 
Te pcaneveet 60.00 50.00 40.00 30.00 20.00 6/4 veeeeeee 65.00 50.00 43.00 30.00 20.00) o4. ota. wht ‘$i070 Ht an ba 
4 coccocees ® . ¥ é . Be R ‘ .00 0.00 20.00 ° ° ee . : : 
BasswooD 60 00 50 00 37 00 28 00 20 00 HARD No. 1 No. 2 No. 3 No. 3 Ser: LS Ba = a 73:00 00 aE 60 at tet, 
t/t so7"""TT g8'00 8:00 40:00 30.00 22.00 Marie FAS Sel. Com Com Com Sound el, qtd. red.:: 65.00 59.50 48.00 46.00 
— Seeresene or 00 8800 42:00 30.00 22:00 4/4 60.00 45.00 40.00 27.00 16.00 18.00 Cir. pin. wht... 72.50 63.50 67.00 47.00 
phen 75.00 65.00 50.00 32.00 22.00 5/4 65.00 50.00 40.00 32.00 17.00 23.00 Clr. pln. red... 69.00 60.00 49.00 47.00 
iP uantexes 90.00 80.00 65.00 45.00 . Hr bag + .s 45.08 32.00 17.00 33.00 a ma. ban rary eats ryt etd 
sees oe 4 , f el. pln. red... ® a x ¢ 
12/4 «eeeeers rg 85.00 70.00 oe eens 9/4 90.00 75.00 60.00 35.00 1x4” #3 $16. 00 No. 1 com. wht. 50.50 43.50 35.00 34.00 
Key ry by a 3 one Deis. $65; or on 10/4 90.00 75.00 60.00 35.00 No. 1 com. red. 49.50 43.00 34.50 34.00 
grade, FAS, $75; - . $85: 5/4, No. 1 and 12/4 110.00 95.00 75.00 40.00 No. 2 com...... 23.00 21.00 18.00 18.00 
better, $70; or on gra ~ gg No. —s 16/4 150.00 135. 00 105.00 vei ” 1x2” Y%x1%” f_x2” 
o. oO. o. ILN DRYING TT) /8, 3/4&4/4, $6; 
pect FAS Sel Com Com Com 5/4& 6/4, $7; 8/4, $8: 10/4, $12; 12/4, $15; Git WG Wht..-$ Fenn See oD Ba 50 
A/4.cecee 60.00 45.00 37.00 28.00 18.00 basswood, $1 per M less. Sel. q d. wht... 63.00 62.00 66.00 os 
5/4.seeee yt pe ox 30.00 19.00 WEIGHTS PER THOUSAND ON AIR Driep Stock Sel. qtd. red... 62.00 62.00 64.50 
Ei ciowe J , 5. 35.00 20.00 —Hard maple, oak, rock elm and birch, 4,000; Clr. pln. wht... 68.00 67.00 72.50 ne 
aa 75.00 65.00 55.00 40.00 - 20.00 soft maple, 3,600; soft elm and ash, 3,200; bass- Clr. pin. red... 67.00 66.00 67.50 
ao ures oes pay ss i=, wood, 2,500; kiln dried stock, 500 pounds less. Sel. pln. wht... 63.00 62.00 66.00 
i2/t-""""" 750.00 135.00 115.00 1x4” AL. = ape & at ee ae Se Oe ae No: Dicom wht, 4200 42:00 41:50 
5/8...... 51.00 41.00 28.00 22.00 1x4” A.L. For delivered prices, use the freight and mill- No. 1 com. red. 42.00 42.00 41.00 aa 
pea 53.00 43.00 30.00 23.00 work additions shown in Broughton List; except, No.2 com...... 22.00 22.00 19.00 a 
" sine No. 1 Com No. 2 Mo. 3 gure maple on birch basis. (New York delivered prices may be obtained 
Sorr ELM A e om om by adding to the above: For R-ae stock, 
ccc a BE HES aS Qo ek 
seeeeeny Y a , Y eago delivered prices may be obtaine 
| een 50.00 35.00 26.00 21.00 MAPLE FLOORING by adding to the above: for }#-inch stock, 
Pe sceusees 55.00 40.00 28.00 21.00 $6; for %-inch, $3; for %-inch, $3.50. 
yh nae et Pay + boa oy ro Piekeag Michigan and Wisconsin flooring mills re- . “14: 
a 2a » ania ‘+++ port the following prices realized f.0.b. floor- THE FIRST SAWMILL in the Williamette valley 
No. 2 No.3 ing mill basis, during the week ended May19: was built at Newberg, Ore., in 1837 or 1838. It 
Rock ELM FAS Com Com Com i yas i i i 
7... rt TK m tt meee 





F. O. B. MILL SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 


Following are ranges of prices on southern and Appalachian hardwoods reported during the period ended May 18, f. 0. b. mill basis: 

















A—Freight absorption Plain 
B—Below standard FAS FAS —_ FAS — APPALACHIAN a on 
Southern export ante] f/f 30-756 @ 48.75 4/4 35.50KM@ 48.75 4/4 39.25 @ 43.78 HARDWOODS ras Plain 
; : " i —po t i 32.2 a. / << 
<_< ela _. 8/4 61.50M @ 66.00D 6/4 41.25 @ 46.25 HITE 04K + 70.25 
4/4 24.75M @ 36.25 No. 1 & WHITE OA 1) 5/4 75.25 @ 76.00 
D—Southern export sale,| 5/4 956 05M ag No. 1 & sel. No. 1 & sel. 8/4 87.25 @ 92.00 
delivered shipside No. 9 one M @ 39.00 ore — 4/4 31.25 @ 35.00 FAS Plain No. 1 & sel ; 
E-Appalachian export] 4/4 11.35M @ 15.00 6/4 29.253 @ 37.50D e/4 31.25 @ ot ce 5/4 95.50 4/4 43.00 @ 48.50 
sale at 5/4 12.00M @ 16.75 8/4 41.50M 8/4 50.50 No. 1 & sel. a, oe 55.50 
F—Grade not covered in| 6/4 13.00 @ 16.75 No. 2 com. No. 2 com. 4/4 44.00 @ 55.00 y Pee y 
code 8/4 11.75 @ 13.75A 4/4 13.00KM| 4/4 25.00 5/4 45.003 @ 50.25 4/4 29.60 @ 30.00 
— being investi- BLACK GUM “ & sd. wormy 8/4 22.50 No. 2 com. HARD MAPLE 
ate Quartered 30.00 4/4 36.00 FAS 
I—Inter-manufacturer|FAS RED OAK HARD MAPLE No. 3-A 4/4 50.75 @ 61.50 
sale 4/4 36.75A @ 39.00A No. 1 & sel. WHND 2 ; 
Guatienl . I 4/4 21.00 6/4 70.50 @ 71.00 
J—Circular sawn lumber,|No. 1 & sel. /4 40.25 Sd. sq. edge 8/4 71.50A @ 80.50 
° . HICKORY > oe ’ 
sold on grade 4/4 26.75A @ 31.25 No. 1 & sel. FAS 4/4 33.00 No. 1 & sel. 
Set een 33.50A 4/4 45.505 | FAS ~~ FAS wormy 4/4 35.00 @ 43.00 
separated to grade 6/4 33.50A ™“. —. an © aan 4/4 49 _ 5/4 42.50 
M—Sold green from saw 8/4 Plain 35.004 D wo ~ 4/4 , 12.00 ™ ? & btr. WHND Nok er 20.50 
7 RE ! 6/4 15.00 41.00 bia 
SOUTHERN hr Plain 8/4 12.00 @ 15.00 S/¢ 47.00 6@ 50.004 BEECH 
2" 36.50 =| ras SOFT ELM are =25 6s 
HARDWOODS ™, 2 6 oe. oomsa | 4/4 48.257 @ 66.25 |aag oT". © 41.00 6/4 56.00A 
FIGURED RED GuM | 5/4, 24.754 @ 27.50 — a © Se. ‘oo 31.00M | 674 aco 6j* 2 OO. 
No. 2 com, & sels. = _ ok. No. sel. J 
ve Quartered 4/4 — - 15.00 mag 763, @ 85.50 4/4 21.00M @ 35.25 nil onic ad 40 - SOFT ELM 
4m ¢ ie tad TUPEL No. e sel. 6/4 19.2 
1/4 96.00A @ 97.25 F caer ones 4/4 33.75TA@ 39.00 |No2 com. ‘ MIXED OAK No. 1 & sel. 
RED GUY FAS 5/4 42.50 @ 45.00 4/4 12.00JA @ 15.00 No. 3 com. 4/4 23.00 
7D GUM 4/4 90.75M |_.8/4 41.75M @ 55.00 5/4 13.00JA| 4/4 18.00 CHESTNUT 
a Quartered 5/4 24.50M we wagon ome 7 6/4 13.50A @ 15.50A Sd. Sq. Edge Quartered 
3/4 34.50M -75 NW ’ 
4/4 41.00M @ 56.25 8/4 35.75M | No. 2 com. ewe mA aie ~ — 26.25 
5/4 44.00M @ 58.25 No. 1 & sel. 4/4 22.75JA | Box bds. 13-17” 4/4 10.00 @ 12.00 Plai : 
V4 400M @ 60.25 4/4 23.25M |. 8/4 stele 27.00A oat eee @ 46.50 : * FAS 7 
8/4 45.50M @ 60.75A 4 27.00M_ | No. 
id Sutin @ anas | 7 20M | px saa ShGtA | | auerterea Na Sigel. Oe 
4/4 28.25M @ 46.75 28.25M ; f 
5/4 32.00M @ 39/O5A No. 2 com. Step planks No. 1 & sel. FAS 4/4 44.50 @ 46.50 
6/4 ae 32°00M 5/4 14.75M 5/4 71.75 4/4 25.00A @ 26.50A 4/4 79.00A |No. 2 com. . 
8/4 35.75M @ 45.75 6/4 14.75M | Dog bds. 5/4 25.50A Plain 4/4 15.50A @ 20.25 
Ne. 2 com Plain 8/4 9.2°5JA | No. 2 com. FAS No. 3 com. 
5/4 : 17.00m | FAS Wagon Stock 4/4 22.50 4/4 79.25 @ 95.00 4/4 11.25 @ 19.00 
6/4 17.00M 4/4 25.50M @ 36.25A | 8/4 60.36 adi on i a ee Soya _— 25.003 
Plain 5/4 27.75M @ 33.00A | No. 3-A , sssoweee 4/4 50.00 @ 55.00 ‘|No, 1 & btr. WHND 
PAS 6/4 35.253 4/4 11.75JA | FAS Selects — 4/4 , 50.00 
ve 39.50M |No. 1 & sel. MIXED OAK we SM Oo oe . 
5/4 43.25M 4/4 19.50M @ 28.254 No. 1 & sel. 5/4 63.00A |Sd. wormy 
- 3.25} 5/4 2175M @ 25.004 | No 3-B 4/4 40.00 No. 1 & sel. 4/4 23.00 @ 29.00 
"ad “Bene cM @ 39.00 s/¢ 2 lee wonme whence a 2 oe 6/4 43 16:00 8/4 27:00 
/4 28.2 @ 39. = Sd. wormy No. 2 com. /4 .00 @ 46.00 27.00 
ae 32. 00M @ 39.50 |N9,2 {200M @ 18.75A 4/4 21.754 @ 23.50 5/4 22.50A @ 24.50 6/4 43.00A |No. 2 & sd. wormy 
: 4 39.5 @ 40.50 Aaa pat 12:00M stein No. 3 com, | 47.00 4/4 19.50 @ 53.364 
No. 2 com, wre eax 5/4 15.50 0. 1 com. BASSWOOD 
/ “a 9 
V4 17.00M @ 20.253 Gustreed Quartered SYCAMORE vy PD OC Rip pas 
/ 17.00M |FasS No. 1 com. Plain 8/4 apie 4/4 48.75 @ 52.00 
sar cum 4/4 76.25 @ 94.00 4/4 34.35 @ 41.25K |FAS No. 9-A , No. 2 com. 
aU 5/4 92.25A @ 99.25 Plain 5/4 39.00 4/4 28.25A 4/4 26.50 @ 30.00 
. Quartered _ 6/4 102.25A |FAS WILLOW 5/4 27.00 5/4 31.00 
as No. 1 & sel. ; 6/4 66.75 |FAS 6/4 38.25 CHERRY 
/4 34.50M @ 46.00 4/4 66.25 @ 57.50 No. 1 com. 4/4 35.00A |No. 2-B i No. 2 com. 
5/4 36.00M _ 6/4 63.25A 4/4 28.007 @ 33.25 No. 1 & sel. 4/4 21.50 4/4 45.00 
6/4 36.75M @ 49.00 |No. 2 com. 5/4 36.753A | 4/4 22.50JA@ 25.00 , BIRCH 
‘8/4 38.00M @ 49.75 8/4 39.254 6/4 36.755 A MAGNOLIA NOM sac00 
497 a ? § No. : btr. F . 
5/4 oe com @ 40-25) | 4/4 60.50 @ 64.25A “ve 22.00A @ 23.25A | 4/4 53.00 @ 53.25 1 ialaepctternye = 6.00 
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JOHN P. HEMPHILL, 50, general sales 
manager of the Madera Sugar Pine Co., 
Madera, Calif., one of the country’s outstand- 
ing lumber manufacturing executives, was 
found dead in the yard of his home at Fresno 
early Sunday morning, May 13, and the 
coroner’s verdict was that he had shot him- 
self to death. His act was attributed to a 
nervous breakdown, for he had been under 
the care of specialists in Fresno and San 
Francisco for some time. Mrs. Hemphill, 
searching for him, found his body against a 
tree in the back yard. Mr. Hemphill, who 
worked his way through Stanford Univer- 
sity as secretary to David Starr Jordan, then 
president of the school, graduated in 1909 
and shortly afterward becoming enthusias- 
tic about the future of the lumber industry 
he asked Elmer E. Cox, president of the 
Madera company, to give him a chance to 
learn the business from the bottom up. He 
was sent to the mill at Madera and spent six 
years there, in all 
woods and mill opera- 
tions, and on this 
foundation of knowl- 
edge he worked his 
way up in the com- 
pany. In 1923 he was 
made assistant general 
manager of the newly 
organized Sugar Pine 
Lumber Co., and a year 
later became general 
manager when Mr. Cox 
resigned, but after two 
years he returned to 
the Madera organiza- 
tion, this time as gen- 
eral sales manager. In 
1931 he was elected a 
director of the new 
Western Pine Associa- 
tion, and he took an 
important part in in- 
dustry activities. His 
outstanding contribu- 
tion to lumber sales- 
manship was a series 
of letters he prepared 
to impart some of his 
own broad knowledge 
of sugar pine to his 
company’s ‘salesmen 
and distributors; the 
company reproduced the entire series in its 
advertisements in the AMERICAN LUMBERMAN, 
and the result was a great increase in the 
sales volume of Madera sugar pine. He had 
a bright future still ahead of him, because 
of his ability and knowledge of his industry, 
and news of his tragic passing comes as a 
great shock to his host of friends. Surviv- 
ing, besides his widow, are two daughters, 
Jean and Barbara, and a son, John. 





THOMAS H. GARRETT, 75, president of 
the T. H. Garrett Lumber Co., St. Louis, Mo., 
died at his home May 14 after an illness of 
several months. His entire business life was 
spent in the lumber industry. With W. L. 
Whitaker and C. M. Putnam he organized 
the Arkansas & Texas Lumber Co., at Kansas 
City, Mo., and this firm later moved to St. 
Louis. Also at various times he was inter- 
ested in the Grant Timber & Manufacturing 
Co., Selma, La.; the Keystone Mills Co., 
Waukegon, Tex., and the Vandeventer Lum- 
ber Co., St. Louis. Besides his widow he is 
survived by two sons, Thomas H. Garrett, jr., 
and John W. Garrett II, and by three daugh- 
ters, Mrs. Caroline E. Tuthill, Mrs. Stella W. 
Lee and Mrs. Josephine Brown. The follow- 
ing tribute to Mr. Garrett was written by 
Pat Cook, well known lumber trade journal- 
ist, under date of May 15: “The lumber fra- 
ternity in St. Louis, in the death of T. H. 
Garrett, which occurred last night, lost one 
of the finest and noblest types of business 
men that this city or this country, in fact, 
has ever known. T. H. Garrett, or ‘Harry’ 
Garrett, as he was affectionately called by 
those who knew him best, was one of the 
most lovable men in the yellow pine indus- 
try. He came to this city with his partner, 
Mr. Whitaker, in the late 80’s, and at once 
established himself in the affections of the 
lumbermen of St. Louis. A native of old 
Virginia, born in Longwood, King William 
County, he symbolized in his daily walk and 
conversation all the best traditions of the 
Old Dominion. A gentleman to the manner 
born, he never for a moment violated the 
amenities of the best ideals of the old South. 
There were many who loved to hear him 
talk because of the distinct Virginia tang 
that characterized every word that fell from 
his lips. If there ever was a lovable man 
on this planet, it was Harry Garrett. In 
the conduct of his business he was the 
quintessence of the highest ethical principles, 
and he would stock a man’s yard on the 
strength of his own personal estimate of the 
man’s honesty, based upon his face-to-face 
contact with the man himself. The highest 
tributes of respect that the writer has ever 


heard paid to any man in the lumber busi- 
ness have been those connected with the life 
and labors of this fine old son of Virginia. 
Mr. Garrett leaves behind him nothing but 
the memories of a life hallowed by kindness 
and generosity, a profound love of justice 
and a devotion to his beloved family that 
marked him as an ideal type of American 
citizenship. Farewell, old friend! May the 
winds of summer sing to the stars of your 
goodness, and the snows of winter fall 
lightly on your last resting place.” 


W. RANSOM GRIFFIN, 66, for many yearsa 
sales executive of the Central Coal & Coke 
Co. and considered one of the outstanding 
yellow pine salesmen of the country, died at 
an Indianapolis hospital May 10 after five 
days’ illness, of pneumonia. After a quiet 
and happy day at home May 5, enjoying the 
rock garden and the martins starting their 
nest, and awaiting with pleasure the arrival 
of some friends for dinner, he took ill at the 
dinner table and was taken to the hospital. 
Mr. Griffin was born on a Mississippi cotton 
plantation but moved to Indiana in 1891. In 
April, 1894, he entered the employ of the Cen- 
tral Coal & Coke Co. as general agent with 
headquarters in Indianapolis, and continued 
in that capacity for twenty-one years, during 
which he became widely known for his ability 
as a salesman; he made frequent trips to 
Chicago and was popular with the trade here. 
In 1915 he was appointed general sales mana- 
ger of the company and moved to its head- 
quarters in Kansas City, but after two years 
he returned to Indianapolis as eastern gen- 
eral sales agent, and made his home in the 
Indiana capital the rest of his life, continuing 
with the company until its liquidation two 
years ago. He never got over the shock of 
that event, Mrs. Griffin said, and “never was 
the same in these two years.” But he con- 
tinued lovable and loved, a man with a great 
many friends in the lumber industry; several 
of them were pallbearers at his funeral. He 
was an ardent hunter and fisherman, and a 
deer he shot in Wisconsin was one of his 
most age possessions. Surviving him be- 
sides his widow, the former Abby Dyer, are 
two daughters, and one 
son, Ransom, jr. 


MAURICE E. PRIESCH, 175, president of 
the Lumber Mutual Casualty Insurance Co., 
New York City, and prominent New York 
State wholesaler, died —, 4 17 after two 
months’ illness at his New York City home, 
of carcinoma of the liver. He also main- 
tained a home in Buffalo. Mr. Priesch began 
his business career at North Tonawanda, as 
bookkeeper for the Haines Lumber Co.; he 
became a partner in the firm and continued 
as such until six years ago. He also ac- 
quired other lumber interests from time to 
time—he formerly was a vice president of 
the Bathurst Lumber Co., Bathurst, N. B., 
president of the Newark Planing Mill, 
Newark, N. J., president of the Hope Falls 
Lumber Co., Hope Falls, N. Y., and vice presi- 
dent of the E. W. Bartholomew Lumber Co., 
Rochester, N. Y. At the time of his death 
he was, besides president and a director of 
the Lumber Mutual (of which he was a 
founder), vice president and a director of 
the Pittsford Lumber Co., Pittsford, N. Y. 
In 1918 he was president of the National 
Wholesale Lumber Dealers’ Association. Mr. 
Priesch was also active in the work of his 
church, and was formerly president of the 
New York Congregational Conference. Sur- 
vivors include his widow, a son, Herbert, of 
Buffalo, two daughters, rs. John A. Arm- 
strong, of Kenmore, and Mrs. Horace R. 
Schroeder, of Buffalo, and a brother, Frank 
A. Priesch, of Philadelphia, Pa. 


CHARLES H. HOOVER, 48, manager of the 
Pacific Coast Log Scaling & Grading Bureau, 
Tacoma, Wash., died in a hospital May 12 
an hour and a half after an automobile acci- 
dent, caused by a tire blow-out, which oc- 
curred while his son, Charles, jr., 14, was 
driving him from his office to his home in 
Hoquiam. Mr. Hoover was recognized as one 
of the outstanding log scalers of the West 
Coast, and after he resigned as manager of 
the Grays Harbor Log Scaling Bureau at 
Hoquiam last October to take up his larger 
job, he co-ordinated a uniform log-scaling 
program for the Pacific Coast territory. Be- 
fore he moved to the Grays Harbor district 
several years ago he was in similar work in 
the Columbia River district in Oregon. He 
is survived by his widow, a daughter, Mar- 
garet, and his son. 


FRANK F. FRAKER, 69, director of the 
Walter H. Schenk Co., Chicago, and for many 
ears pregnens in the lumber industry, died 
ay 13 after an operation. He had been in 
Florida all winter, but became seriously ill 
and was brought to Chicago for an operation 
from which he did not recover. For a num- 
ber of years he was secretary-treasurer of 
the John A. Gauger Co., but retired from that 
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connection in 1927, and although he was 4 
director of the Schenk company he wag no 
actively participating in that business, gy,. 
viving are his widow; a son, Thomas 
of Chicago who is connected with the moto; 
industry; and two sisters, Mrs. H. L. Feegg 
Portland, Ore., and Mrs. B. F. Gambill, Grang 
Junction, Colo. 


JOHN R. THISTLETHWAITE, 50, president 
of the Thistlethwaite Lumber Co., Opelousas 
La., and president of the National Hardwooj 
Lumber Association, died of pneumonig 
shortly before midnight May 14 at a hospitg| 
in New Orleans, La. On May 4 he was jp 
Chicago to attend a meeting of the executiye 
committee of the association, and became jj) 
while here. When he arrived in New Orleans 
he had shown no improvement so he went to 
a hospital; it was found he had contracteg 
pneumonia, and efforts to save him were jy 
vain. Born in Indiana, one of four sons of 
a hardwood lumberman, he went to Louisiang 
in 1905 with his brother, the late Lote This. 
tlethwaite, and the two bought large hard. 
wood timber holdings and built a mill at Ope. 
lousas. This business has since grown to 
large proportions, and with it grew John 
Thistlethwaite’s interest in and value to the 
lumber industry. After a number of years as 
a director of the hardwood association he 
was elected its second 
vice president in 1922 
and first vice president 
in 1926; then, after ten 
years as vice president, 
he was elected presi- 
dent of the organiza- 
tion in 1932 and unani- 
mously re-elected in 
1933, an able and con- 
scientious executive. 
Both he and his brother 
were greatly interested 
in the opportunities of- 
fered by reforestation, 
and in 1925, after the 
latter’s death, a large 
tract of timberland in 
which Lote Thistle- 
thwaite had been es- 
specially interested 
was set aside as the 
Lote Thistlethwaite 
Reserve, for reforesta- 
tion purposes, by ar- 
rangement with the 
State; this memorial 
forest has served as a 
basis of discussion in 
southern hardwood 
timber conservation 
studies. John Thistle- 
thwaite, in addition to his lumber activities, 
also was deeply interested in farming, and he 
was president of the Thistlethwaite Planting 
Co. at Washington, La. He also was promi- 
nent in community life, serving in a number 
of ways, one of which was aiding to estab- 
lish Camp Evangeline near Washington, for 
the Boy Boouts of the parish. Surviving are 
his widow, four sons, John R., jr., Hugh, Lote 
and Edward, and one daughter, Dona This- 
tlethwaite. 


THOMAS DB. FLANDERS, widely known 
southern pine salesman, for the last fourteen 
years the Exchange Sawmills Sales Co.’s rep- 
resentative in Columbus, Ohio, died at his 
home May 7, of heart disease. He entered 
the lumber industry in 1892 at the former Gar- 
butt Lumber Co.’s mill at Garbutt, Ga., and 
when this company moved to Wrightsville he 
went along, as shipping clerk and grader. 
In 1904 he became an inspector for the for- 
mer Yellow Pine Manufacturers’ Association, 
and when the Southern Pine Association was 
organized he was engaged in claim inspection 
work until 1915, when he was selected to fill 
the newly created position of instructor of 
grades. After five years in this capacity he 
resigned to enter the sales field, and he be- 
came widely known among Ohio retailers. 
He had an important part in arranging for 
the joint meeting of the Ohio dealers and 
the Southern Pine Association in Columbus, 
in the summer of 1931. His widow, a daugh- 
ter and one brother survive. 


B. A. SMITH, 66, head of B. A. Smith & 
Sons, lumber dealer of Antwerp, Ohio, died 
suddenly May 7 of a stroke of apoplexy, while 
walking home in the evening. From_ across 
the street a doctor saw him fall and hurried 
to help, but the lumberman already was dead. 
He had been in business in Antwerp for many 
years, and some years ago he was joined by 
his sons in operating other yards, Arlie Smith 
in Hicksville, Ohio, and Frank A. Smith in 
Peru, Ind. Other survivors include the widow, 
two daughters, two brothers, one sister, an 
eight grandchildren. 


MRS. J. HOWARD HENRY, 82, mother of 
W. Yale Henry, owner of the Henry Mill & 
Timber Co., Tacoma, Wash., died May_17 at 
her home in Des Moines, Iowa. Mr. Henry, 
informed of his mother’s serious illness, made 
a hurried airplane trip from Tacoma to Des 
Moines and reached her bedside before she 
passed away. Besides the son she is Sur 


vived by a daughter, Miss Anna Henry, of 
Des Moines, and by three grandchildren, Mrs. 
William Hewitt, jr., Miss Edith Henry, 4” 
Wesley Henry, all of Tacoma. 
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WANTED 











FOR SALE | 


| FOR SALE 





Lumber and Dimension 


—— 





WANTED 


4/4 Bung Poplar Rough Air Dried. ARLING- 
FUNCH LUMBER COMPANY, 915 Fred’k Schmidt 
Bldg., Cincinnati, Ohto. 





WANTED TO REPRESENT 

Lbr. Mfrs. all species; comm, basis. 
Central Ohio territory. 
H, Cc. FIDLER, Marion, Ohio. 





Engines and Boilers 


WTD. 1 200-259 H.P. UNIFLOW STEAM ENGINE 


Right hand, with or without 220 volt 60 cycle 3 
Snese generator. HOGE LUMBER CO., New Knox- 
ville, O, 








Miscellaneous 


BOUND COPIES OF THE MANUFACTURERS’ 


Lumber Code may be obtained from the AMER- 
ICAN LUMBERMAN, 431 8. Dearborn St., Chi- 
cago, Ill. Price 10 cents. 


Used Machinery 


WANTED—LATE MODEL 15x6 WOODS 404-B 


Or Yates 91 High Speed Matcher Cheap for Cash. 
Give price, location and complete description. Ad- 
dress Box 651, Lynchburg, Va. 


WANTED 


Small second hand 5’ or 6’ portable band Saw Mill. 
BIG RUN LUMBER CO., Beech Creek, Pa, 


WILL PAY CASH 


For old abandoned sawmills, for salvage purposes. 
ey & JOHNSON CO., 1114 W. Lake St., 
cago, 




















FOR SALE 


Business Opportunities 


FOR SALE—COMPLETE FIR AND PINE 


Sawmilling plant located on Southern Pacific rail- 
way in Oregon, including 40 M capacity sawmill, 
planing mill, railroad, logging equipment and real 
estate. For detailed particulars address ‘“Re- 
ceiver,” care American Lumberman, Chicago, III. 

















CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 


ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 


who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 


AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago, Ill. 





SMALL WOODWORKING PLANT 
22 Machines, Operated by Electricity. Practically 
Fireproof Building, Steam Heated. Cost $15,000. 
Will trade for Farm Worth $5,000. 
Address “‘D. 82,"" care American Lumberman. 





BUSINESS OPPORTUNITY 


A COOK COUNTY LUMBER RETAILER for a 
present investment of only $2,000 may secure con- 
trolling interest in a well established WHOLE- 
SALE LUMBER CORPORATION that will add to 
his income several times annually the amount of 
the investment and without services. 


Address “E. 46... care American lLumberman. 





Retail Lumber Yards 


RETAIL YARD FOR SALE 


Located in one of best farming communities on 
Pacific Coast—good substantial people, who pay 
their bills. Volume during depression sufficient to 
maintain yard without operating loss. A good 
yard. Further particulars by writing “E. 45,’ care 
American Lumberman. 








FOR SALE—LUMBER YARD IN TOWN OF 4,000 


Will sell stock and rent sheds and real estate at 
reasonable terms. 


Address “D. 68," care American Lumberman. 





RETAIL LUMBER AND HARDWARE FOR SALE 


Or will sell stock and lease buildings for a few 
years, with option to buy. Arkansas Valley in 
volo, 

Address “D, 100," care American Lumberman. 





BOUND COPIES OF THE MANUFACTURERS’ 


Lumber Code may be obtained from the AMERI- 
CAN LUMBERMAN, 431 8S. Dearborn St., Chieago, 
Ill, Price 10 cents. 





LUMBER SHEDS AND REAL ESTATE FOR SALE 


Located on south side of Kaukauna, Wisconsin, 
formerly operated by the Union Lumber Co. Will 
sell on easy terms. NEUFELD LUMBER CO., 
Green Bay, Wis. 





PACIFIC COAST RETAIL YARD FOR SALE 


Yard locatel in 2 yard town—within 12 miles 
larger city—good rural community—good future 
prospects—anyone interested in locating in the 
retail lumber business on the Coast will do well to 
investigate this. 


Address “E. 44,"" care American Lumberman. 





FOR SALE—AN EXCELLENT LUMBER YARD 


In Illinois city. Must be cash to handle. 
Address “‘E. 40," care American Lumberman. 





Lumber and Dimension 


ON CYPRESS, PINE AND HARDWOODS 


Let me quote your requirements. WM. A. HAMIL- 
TON, 2218 Myra St., Jacksonville, Fla. 











FOR SALE 


8,000 Pcs. 2%x2%—39” Clear Hard Maple & Beech; 
3,600 Pcs. 2%x2%—45” Clear Hard Maple & Beech; 
80% Michigan Hard Maple, 12 to 24 months dry. 
Write for delivered prices, W. A. NOBLE, 105 East 
Third St., Cincinnati, Ohio. 





FOR SALE HARDWOODS 


Circular sawn Air Dried for prompt shipment. 
One car 4/4 Hackberry 
% car 7/4 Sycamore 
% car 4/4 Sycamore 
Two cars 4/4 sap gum 
One car 4/4 long run mixed oak. 
MAYNARD-RALEY LUMBER CO., 
Cheraw, 8S. C. 


INC. 





ANY MAN BETWEEN THE 2 OCEANS NEEDING 


Dry 8/4 Walnut, Oak, Elm, Soft Maple, write 
GEORGE HILL, Box 165, Adrian, Mich. 





LET US QUOTE YOU ON OAK FLOORING, 


Pine Roofers and Dimension Pine. Pine, Poplar 
and Gum Crates, or Pine, Poplar and Gum dressed 
and resawed. Air or Kiln Dried. 

BOYDTON MFG. CO., Boydton, Va. 





HASSELL LUMBER COMPANY 
Manufacturers of Southern Yellow Pine and Hard- 
woods. All inquiries appreciated. 

Collinwood, Tennessee. 





LUMBER, STAVES, ROUGH TIMBER 
Specialties. Virgin oak, poplar, walnut, chestnut. 
Inquiries solicited. 

8. . BRANHAM, Royalton, Ky. 





FOR SALE 


100M’ 3/4” Com. & Better Tupelo. 

2 cars 12/4” Com. & Better Soft Elm. 

9M’ 8/4” No. 2 Common Soft Maple. 

5M’ 8/4” No. 2 Com. & Better Ash. 
ALEXANDER BROS., Belzoni, Miss. 


Timber and Timber Leal 


TIMBER LIMITS 


To close an estate we offer Vancouver Island Pro. 
vincial Government licenses 300 Million feet on 
Nootka Sound, 60 Million feet on Johnston Straits 
Chiefly Fir, also Cedar and Hemlock. 60% of 
Nootka limits on water front with ideal mill sites 
Nootka is one day nearer Orient than any other 
port. Deep water for any steamer. Apply 
TRETHEWE ESTATE, 605 Rogers Bldg., Van- 


couver, B. C 








FOR SALE—CHOICE WHITE SPRUCE 


Timber Limits in Provinces of Manitoba and Sag. 
katchewan with very low Crown dues. Complete 
logging equipment, river improvements, modern 
sawmill and planing mill. Low costs and very 
favorable freight rates assures profitable operations, 
Principals only. Replies confidential, 


Address “D. 75,” care American Lumberman. 





FOR SALE 


200 Million original growth Southern Pine and 

Hardwoods, $2.00 per thousand. Approximately 

500 Million Gulf Red Cypress; compact body; must 

be sold to settle Estate. 
N. 


D. SUTTLES, Jacksonville, Florida. 





E. ORE. 60 M. PINE MILL & LOG R. R. BARGAIN 


In cheap timber on R. R. 50 Mi. to Brogan W, end 
Owyhee River, $22,000,000 U. S. project local mkt. 


350,000 A. agri. land; U. P. R. R. Chi. rate 68%c 
$10 per M. margin on today’s mkt.; title clear, 
Address “D. 93,” care American Lumberman, 





Used Machinery 


BIG VENEER LATHE, SLICERS, BAND MILLS 
3 Coe Slicers 11’ to 17’, Coe Lathe 5’x10’, complete 
7’ Clark, 9’ Prescott Band Mills, 75” Edger, 64 
Veneer Clipper. Send for illustrated circular. 

N. B. PAYNE, 105 W. 55th Street, New York City. 








WOOD-WORKING MACHINERY BARGAINS 


Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 





2—60 H.P. FIREBOX BOILERS 125 LB. $450.0 


1 Steel Guy Derrick 70’ $375.00; 1 2-drum_ Hoist 
with boiler and Swinger for above $425.00; 2 Mor- 
gan 8-track motor driven Nailing Machines, Elec- 
tric Moulder, Surfacer, Saws etc. 

A. C. LOVE, Huntington, West Va. 





FOR SALE—CHEAP—7 FT. CLARK HORIZONTAL 


Resaw, used about six months. Fine condition. 
MONTAGUE LUMBER & EXPORT CO., 
Box 215, Charleston, 8. C. 





Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 











LOOK AROUND AND SEE 
If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 § 
Dearborn St., Chicago, Ill. 


— 





Logging Ry. Equipment 


FOR SALE—R. R. EQUIP. 


10 flat cars 8 wh. 24” ga. steel frame 20’x5’7” 

1 steel dryer or hardening cyl. 6'x80’ 

1 Brown Loco. Crane £5 ton 8 wh. 50’ boom 

1 Amer. Aerial Tramway 2800’x1500 capacity 
A. V. KONSBERG, 111 W. Jackson Bivd., Chicas? 


eS 


USED LOGGING EQUIPMENT 


Steam log loader, Porter locomotive, skeleton log 
cars, 1%” cable. k. 
SPARKMAN HDWD. LBR. CO., Sparkman. AT 
































